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Preventive maintenance is not new to operators of large truck 


Applying Preventive Maintenance to Small Oil Truck Fleet 





PREVENTIVE MAINTENANCE 


fleets, including many major oil companies. In an effort to expand the 


benefits of preventive maintenance to cover as much of the trucking 
field as possible—including Independent oil marketers—truck manu- 


facturers have set up or are setting up programs and services to fit the noth nee aah 


needs of smaller operators. 


Program Can Be Tailored to Fit the Needs 
Of Oil Marketers With Only a Few Trucks 


Where lobbe 


Prepon 


Lad) 
an Gat Melp in Betung up Preqene 


From information gathered by attending a course at Penn State 


College for maintenance supervisors, interviewing truck manufacturers’ 


representatives and other authorities, a series of seven articles has been 


written by an NPN staff writer on preventive maintenance for trucks and 


its application by the oil marketer. 


First article in the series deals with the over-all purpose of a truck 
preventive maintenance program; how the oil jobber with only a few 


trucks can tailor a program to fit his needs, and where he can obtain 


help in setting up such a program. P. 21 


y 10% Barge Delivery Speed-Up Seen Possible 


Interview with a large Midwest barge operator ex- 
presses barge company executive's views on how de- 
liveries could be speeded up. While reference is spe- 
cifically to Illinois River, several of the ideas could be 
applied to barge unloading at all points to achieve 
the 10% speed-up in delivery seen possible by this 


operator. This operator declares improvements would 





pay for themselves in a relatively short period. P. 30. 





LP-Gas Safety Books Useful in Training 


Series of booklets issued by Liquefied Petroleum 
Gas Research Committee of National Conservation 
Bureau affords simplified background information for 
beginning personnel on LP-gas. Booklets explain how 
product should be transported, handled and used. 
Eight booklets have been prepared to date. For a 


summary of topics covered in each booklet, see story 


starting on p. 34. 






















































O SENSIBLE PERSON 
would burn money. Yet every year 
in the United States over $600,000, - 
O00 goes up in smoke. 

You are already paying part of 
this bill in higher insurance rates. 
Yet you stand to lose much more if 
fire strikes you. 

Loss of production time, loss of 
property that cannot be soon re- 
placed, loss of standing in the busi- 
ness community, loss of life itself— 
these are losses that can never be 
repaid. 

To guard against such losses, 
equip your home, car, boat, and 
place of business with QUICK AID 
Fire Extinguishers. There isa 
QUICK AID FIRE GUARD for every 
fire hazard. Consult your dealer or 
write for free copy of “Your Fire 
Protection Insurance Policy.” 


VAPORIZING CARBON SODA-ACID 
LIQUID DIOXIDE 


> 
4 
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, 
HI-TEST FOAM 
(DE-LUXE) 
SODA-ACID 
‘ . AND FOAM ; y 
é yy, 


THE GENERAL DETROIT CORP. 


DETROIT 7, MICHIGAN 
NEW YORK e PHILADELPHIA e ATLANTA e CHICAGO e DALLAS 
Subsidiaries: 
THE GENERAL PACIFIC CORP. 
LOS ANGELES e SAN FRANCISCO e SEATTLE 
THE GENERAL DETROIT CORP., CANADA, LTD. 
TORONTO « MONTREAL 







QUICKAID 


“TRE GUAR 
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COMING MEETINGS 


FEBRUARY 


American Society of Heating and Ventilating 

Engineers, meeting, Hotel Commodore, New tL 

York City, Feb. 2-6 

Fighth International Heating and Ventilating 
Exposition, Grand Central Palace, New York 
City, Feb. 2-6 

Kentucky Petroleum Marketers Assn., annual 
meeting, Brown Hotel, Louisville, Ky., Feb 
10-11 

American Institute of Chemical Engineers, re- 


ey meeting, New Orleans, La., Feb NEWS SECTION : F - : : : : , . . : 13 


Kansas Oil Men’s Assn., annual meeting, Hotel 
Lassen, Wichita, Kans., Feb. 16-17 

National Council of Independent Petroleum 
Assns., quarterly meeting, John Marshall 
Hotel, Richmond, Va., Feb. 19-20 

lewa Independent Oil Jobbers’ Assn., annual FEATURE INDEX 
meeting, Hotel Fort Des Moines, Des Moines 
la., Feb. 24-25-26 





Illinois Petroleum Marketers Assn., annual 
meeting, Pere Marquette Hotel, Peoria, IIl., PREVENTIVE MAINTENANCE FOR OIL TRUCKS 
Feb. 24-25-26 preventive maintenance are available for sma t 
MARCH trucks as well as for the large ones. NPN staff writer atter 
American Society for Testing Materials, spring ‘ 
meeting and committee week, Statler Hotel, ventive maintenance school and reports latest data 21 
Washington, D. C., March 1-5 
Wisconsin Petroleum Assn., annual meeting, 
Schroeder Hotel, Milwaukee, Wis., March BARGE DELIVERY SPEED UP—Executive of barge line 1y ir 
9-10. laaqdin, acili e - y le _ y ’ } 
Commercial Chemical Development Assn., an- loading facilities at river terminals could be enlarged and 
nual meeting, Roosevelt Hotel, New York, modernized with new equipment to effect 10 speed up in | 
N. Y., Mar. 9-10 ; 


Assn. of Eastern Petroleum Credit Managers, jeliveries 30 
annual meeting, Claridge Hotel Atlantic 
City, N. J., Mar. 14-15-16 


Missouri Petroleum Assn., meeting, Hotel De- LP-GAS SAFETY BOOKLETS—Series of booklets tells how pr 
Soto, St. Louis, Mo., March 17-18 ' a Oe Aled 1 seas viv mplif , 
Florida Petroleum Marketers Assn., meeting, should be transpor ted, handled and used, and gives : Implied 


George Washington Hotel, Jacksonville, Fla., 
Mar. 19 
Oil Trades Assn. of New York, meeting, 
Waldorf-Astoria, New York, N. Y., Mar. 23 
Oil Heat Institute of New England, annual 


oe Statler Hotel Boston Mass., DEPARTMENTS 


American Petroleum Institute, Mid-Continent 
district spring meeting, Broadview Hotel, 


background information on LP-Gas for beginning personnel 34 





Wichita, Kan., Mar. 24-26 About Oil People 56 
Natural Gasoline Assn. of America, annual 
national convention, Hotel Texas, Fort Advertisers’ Index 59 
Worth, Tex., March 24-25-26 : 
Ohio Petroleum Marketers Assn., Inc., annual Ahead of the News 5 
convention, Deshler-Wallick Hotel, Colum- —— 
bus, Ohio, March 30-31, April 1 Editorially Speaking 20-c 
APRIL F, — 
Liquefied Petroleum Gas Assn. Ine., district Equipment Personal: 55 
ons Sherman Hotel, Chicago, Ill., April Markets 43 
Western Petroleum Kefiners Assn., meeting Midwest Comment q 
Hotel Galvez and Buccaneer Galveston, 
Tex., April 5-6-7 Dil Prices 46 
il Heat Institute, convention, exposition, Col- 
iseum, Chicago, Ill., April 5-8 Pacific Coast Comment ‘ ll 
Michigan Petroleum Assn., annual conven- a 
tion, Hotel Detroit-Leland, Detroit, Mich., otatistics 52 
April 6-7 RT 
Independent Oil Men’s Assn., of New England Transportation New: 21 
Inc., annual meeting, Hotel Statler, Boston KT <<] ; Cc - 
Mass., April 13-14 Washington ommen “4 
American Petroleum Institute, district meet- 
ing, Plaza Hotel, San Antonio, Tex April 
14-15-16. 
Florida Liquefied Petroleum Gas Assn., Inc., 
meeting, Sheraton Plaza _ Hotel Daytona 
7 Beach, Fla., April 19-20 PUBLICATION OFFICE: 1213 West 3rd Street, Cleveland 13, Ohio, CHerry 7672 
. Division of Petroleum Chemistry, American Cable Address: “PLATTOIL, Clevelandohio’’. Cable inquiries are answered by mail unless 
_ Chemical Society, meeting Chicago, IIl., sufficient funds in United States money are advanced for cabled reply 
April 19-20-21-22-23 NEWS BUREAUS 
= — = Sa — New York... COlumbus 5-1695 Chicago HARrison 5901] 
April 19-20-21 ata sia : 50 West 50th St., New York 20 59 East Van Buren St., Chicago 5 
Ni Pe » meeting ote Washington : National 3477 Tulsa 3-7132 
pee A ee - April 1-22 253. 1046 Nationa] Press Bldg., Washington 4 904 World Bidg., Tulsa 3 
American Assn. = oe Geologists, “wi Subscription rate $5 per year in United States, Mexico and Pan-American Countries; $6.50 in 
nual meeting, Shirley-Savoy Denver Co 


Canada and Foreign Countries. Current copies 20 cents, except special issues; back copies 

more than two months old 30 cents per copy. Trade Mark Registered U. S. Patent Office. Copy 

right 1948 by the National Petroleum Publishing Company Entered as second class matter 

January 17, 1910 at Cleveland, Ohio, post office under act of March 3, 1879, by the National 
Petroleum Publishing Company 


April 26-27-28-29 

Liquefied Petroleum Gas Assn., Ine., annual 
meeting Hotel President Municipal Audi- 
torium, Kansas City, Mo April 28-29-30 
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Take this tip 
from automotive engineers! 

There could be no stronger endorsement 
of the high quality and performance 
of these fine motor oils, 


USE 


Pemsylvawa 


by an independent research organization 
reveals that IN THEIR OWN CARS these 


0 experts use Pennsylvania Motor Oils more 
[/ S than 2'; to 1 over any other type of oil 
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[rewmer ~umote 
Made from 
the highest grade crude oil in the world 


COPVeNgay 1907 05 A OT POOmSTOVAM GRADE CRUDE Om acsecuton 
TOMBE NOE REGISTCRLD GS POTENT GrrAC 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION <a 


from 100% Pure Pennsylvania 

: "to, Te — ve Grade Crude which meet our rigid 
Oil City ° I ennsy Ivania quality requirements are entitled to 
carry this emblem, the registered 

badge of source, quolity and 

membership in ovr Association 
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AHEAD of ve NEWS 


INCOME TAX-— Latest move of Treasury Department 
seeks to reach cash deposits collected for drums, by 
classifying such transactions as sales. Practice in oil 
industry has been to set up such funds as reserve for 
contingent liability against possible future return of 
drums. Department’s field representatives, however, are 
said to be taking a firm stand and insisting on throwing 
such income with general sales revenue, subject to in- 
come tax. 


CO-OP CAPITAL— Oil marketers will soon see local 
newspaper advertising soliciting new capital for local co- 
ops affiliated with Consumers Cooperative Assn., oil pro- 
ducer, refiner and marketer of Kansas City. CCA is 
seeking new funds for expansion by a ‘Member a Min- 
ute” drive during February and March. Advertising 
claims profits are returned to patrons although CCA 
policy for years has been to retain large share of profits 
in the business. 


PRODUCT LOSS—Company-wide standards for measur- 
ing and controlling product losses in transit and in stor- 
age, which have been the subject of much thorough 
study within a number of oil companies, are beginning 
to be applied to operations in the field. Permanent long- 
range programs can be expected as an established part 
of the drive for cost reduction in oil marketing. 


HOW DRY WE ARE_ A dry weather cycle in the West, 
which began in 1944, is changing the pattern of oil usage 
more than any other single factor in that changeable 
area. It is estimated that utilities used more than 19 
million bbls. of fuel oil in 1947 for power generation 
against 14 million bbls. in 1946 and less than 7 million 
bbls. in 1945. Steam plants are now generating about 
one-quarter of the total electricity supplies of the seven 
western states as against one-tenth prewar. If electric 
generation via oil continues in 1948 at the 1947 rate 
which currently scant rainfall seems to indicate—-more 
fuel oil will be used by power companies than all other 
industrial users combined. 


OTHER TRENDS IN WEST_-A large gain in consump- 
tion of Diesel by railroads at the expense of heavy fuel, 
brought about by switch by Diesel locomotives in west- 
ern railroading. Increased use of heating oils—relatively 
unimportant a few years ago-—-due to almost fantastic 
increase in residential and building construction. A 
large percentage of residential construction in California 
is in subdivisions out of reach of metropolitan natural 
gas lines, traditional suppliers of fuel for home heating 
in the state. 
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BRITISH PETROLEUM BOARD~ Although the dissolu- 
tion of the British Petroleum Board has been postponed, 
the board hopes for such an end “within a matter of 
months.”” It is generally believed that the postponement 
decision was taken in deference to the government's con- 
cern over the supply and tanker shortage. It is under- 
stood that the board hopes to dissolve irrespective of the 
effect of assistance from the Marshall Plan on this 
problem. Petroleum companies maintain that branded 
products could not be marketed for about three months 
following the board’s formal dissolution 


FLEXIBLE TARIFF—-Sen. Malone (R., Nev.) is talk- 
ing about introducing legislation which would give U. S 
Tariff Commission power to set ‘flexible’ tariff rates in 
order that foreign suppliers would never gain a com- 
Malone 
plans to try to get oil, wool, mining and other interests 


petitive advantage over domestic producers 


to agree on definite program and then present it to Con- 
gress. Explaining his proposal, Malone says a flexible 
tariff would make it impossible for foreign oil to under- 
sell domestic petroleum no matter how cheaply oil is 
brought out of ground abroad 


STEAMBOAT NOT AROUND THE BEND Victory of 
a steam-powered craft in a towboat race up the Missis- 
sippi is not going to reverse the trend to Diesel power 
The steam-powered Kokoda completed the New Orleans- 
St. Louis run in 11 days and 17 hours and beat the Diesel 
Helena by 210 miles, but Diesel towboat operators han- 
dling oil barges, and the Diesel Engine Manufacturing 
Assn., point out that the Diesel engine is a work 
horse——not a race horse. Hence, the race proved noth- 
ing, except that steam got there first Both boats are 
owned by Federal Barge Lines and pushed light loads 
of only 9,000 tons each. Investment, operating and main- 
tenance costs and potential earnings of the two types of 
towboat power were not compared. The Helena encount- 
ered unusual engine trouble on the trip. 


REINS TO “POURS”—-An increase is imminent in the 
number of petroleum products on the Commerce Depart- 


’ 


ment’s “positive,” or quota-controlled, exports list. Cer- 
tain to be added to it are semi-refined and unrefined 
paraffin waxes. Those aren't on the list now simply be- 
cause of an oversight by a somewhat harried and short- 
handed Office of International Trade staff. And congres- 
sional pressure, built up by fuel-shortage complaints 
from constituents, can be counted on to bring about other 
additions. Crude and lube oils may be among them. 
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On Today’s Acute Obl 





SERIOUS CRISIS faces the entire oil industry today. I 
Inability—regardless of any good reasons—to satisfy its heating oil customers 
during this most severe winter in years, is inflicting on the industry the largest num- 
ber of investigations and threats of regulations in its history. 
Congressional Committees and individual members of Congress, the Truman ; 
administration and some state and municipal officials—all are threatening various D 
kinds of “seizures” of the industry or parts of it, or some of its products in its in- , 
ventory. ; 
Today—so much is happening—at so many places—at the same time, which . 
DAILY concerns every oil operating man that if you don’t keep up with all of it I 
as it happens—you are likely to find yourself severely handicapped in serving your k 
customers and in protecting your business. : 
Platt’s OILGRAM Daily News Service brings all this necessary, critical operat- : 
ing information to your desk every morning. It is accurate—complete—gathered N 
first hand by OILGRAM’s own staff. It is daily speeded by leased wire from all of : 


our five editorial offices to our three publishing offices in New York—Cleveland N 
—Tulsa, from which points this vital information is mailed (by train or air) to sub- - 
scribers each night—to be on your desk early the next morning. ; 
B 
V 


Last week OILGRAM NEWS reported from 4,000 to 6,000 words DAILY to 
its subscribers under the following news headings— 


OILGRAM Headlines on the Oil Shortage Alone 





In the Oilgram of Thursday, Jan. 22— 

NPC Debates Allocation Plan Recommendations; 
Re-elects Hallanan, Gets Good News on Tank- 
ers. 

Allocations May Deny Needed Steel for Marketing. 

N. Y. Acts to put New Fuel Oil Policy into Effect. 

Great Lakes Pipe Line Complete $30 Million Proj- 
ect. 

USMC Tank Fleet Reduced to 23 Operating Ships. 

NPC Hands Secretary Krug a Program Calling for 
Voluntary, Decentralized Action in Fuel Short- 
age. 

In the Oilgram of Friday, Jan. 23- 


Near Rift Develops Between NPC, Krug over his 
Failure to Consult it before Talking “Control”. 


Antitrust Trouble with DJ, Other Difficulties, L 


Seen for NPC Plan, Despite Endorsement by 
OGD. 


Duke gets Assurances on Steel for Marketing. 


War Assets Administration Turning All its Oil 
Fuels Over to Military. 


Rathbone Says Distillate Output up 7.6%. 

New Fuel Oil Dealer Group Protests to O'Dwyer 

Seizure of Oil Stocks in Virginia Threatened. 

House Interstate Commerce Committee to Re 
sume its Oil Probe. 


(Special Supplement )— 


Text of Report of NPC's Committee on Voluntary 
Petroleum Allocations Agreement. 
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In the Oilgram of Monday, Jan. 26— 
Krug Urges Quick Start on Synthetics Program. 
January to Date is 22% Colder Than Last Year; 
' Degree Days for Heating Season Climb Above 
Normal. 
Crude Stocks Increase Nearly 2 Million Bbls. 
Forrestal to Testify in Brewster Oil Probe. 
Jobber Council to Study Steel Allocations. 
Industry Committee Reports to Tobey Tuesday. 
NPC Names 22-Member Steel Requirements Com- 
mittee. 
Michigan State Departments Told to Conserve. 
House Group Recommends Oil Exports Embargo. 
Ice Gorge Holds up Illinois River Traffic. 
Youngdahl Awaits Reply on Price Quiz Request. 


In the Oilgram of Tuesday, Jan. 27— 


Industry Not Fully Protecting U. S. Oil Position, 
House Group Charges; Says Congress Must Step 
In. 

Zero Weather Hampers Effort to Free Barges. 

Oil Embargo Called “Dangerous’’at This Time. 

Industry Group Outlines Chicago Hardship Plan. 

New York City Tries to Refill Oil Pool. 

Socony-Vacuum to Build Seven New Tankers. 

“Shortage” Wrong Word for Oil, Editorial Says. 

Many Hardship Cases Reduce R. I. Pool Supply. 

Omaha’s Fuel Oil Pool Short of Supplies. 

Texas Political Fight Centers on Butane Supply. 

Two Tankers Nearly Ready for Delivery to Navy. 

Canal Ice Threatens Oil Movement to Baltimore. 

Ball Rejects Solon’s Idea for Lube Oil Cutback. 

Virginia Pool Quells Threat of Stocks Seizure. 


In the Oilgram of Wednesday, Jan. 28— 


Report to Tobey Committee Indicates Over-all In- 
dustry Gain of 2.4% in Distillate Yields. 

Dozen Minnesota Towns Out or Almost Out of 
Oil. 

Congressman Threatens Ban on Oil Burners. 


S. Carolina Emergency Pool Almost Depleted. 
Oklahoma Weighs Need for Fuel Co-Ordinator. 
Reports 18 Tankers to be Built in U. S. Shipyards. 
Crude, Distillate Production Set New Records. 
Long Range Fuel Conservation Study Viewed. 
Navy Lends 700,000 gals. Fuel Oil to Washington. 
Senate Group Approves Tanker Operating Mea- 
sure. 
Ball Supports Voluntary Industry Agreements. 
Clark Gives Advance 60-Day Antitrust Waiver on 
“Concerted Action” in Accord with NPC Plan. 
IPAA Flays Krug Stand on Price Freeze, Roll 
Back. 
Plan Set Up To Expedite Tank Car Movement. 
Oklahoma Allowable Remains Unchanged. 
Text of DJ Antitrust Waiver Letter. 


In the Oilgram of Thursday, Jan. 29- 


Clark Told Lawyers to Forget Objections in Clear- 
ing NPC Plan; Industry Committees Due. 

Supply Plan Group Named to Work With DJ, 
OGD. 

Gulf Cuts Distillate Allotments 15%, Kerosine 
10%. 

300 Minnesota Mayors Favor Oil Price Freeze. 

5 — Depots Set Up To Handle Fuel Oil Re- 
lief. 

Allocation Plan Needs Co-Operation, Morrill says. 

Peck Demands Dealer Representation on Alloca- 
tion. 

Senate Group OK’s Synthetic Fuels Research Bill. 

USMC Says Industry Not Ignoring US Needs. 

’47 Passenger Car Registration Shows 9.46% Gain. 

Commerce Rejects Anglo-Iranian Steel License. 

Explore Possibilities of More Oil for N. Y. State. 

Forrestal Revives Ickes’ Government Partnership 
Ideas, Posing U. S. “Alternatives” in Middle 
East. 

lowa Governor Names Fuel Co-Ordinator. 


And a score or more other important news re- 
ports on the industry but not pertaining directly 
to the oil shortage. 


If you are on oil operating man, you need this fast, accurate, comprehensive 
DAILY information about today’s critical happenings to oil. 


Try our SPECIAL 3-months offer for only $31.25, our regular quarterly rate be- 


ing $35. This special supplants our recent 30-day free trial which has been with- 


drawn. 


Wire us “collect” to start your DAILY service. 


Platt’s OILGRAM News Service 


World Building, 59 East Van Buren St., 
Tulsa 3, Okla. Chicago 5, Ill. 


50 West 50th St., National Press Building, 
New York 20, N. Y Washington 4, D. C. 


MAIN OFFICE: 1213 WEST THIRD STREET, CLEVELAND 13, OHIO 











February 4, 1948 















O UMS FOR TRANSFERRING 


ETROLEUM PRODUCTS 





Blackmer improved relief valve operates quietly at 
all speeds and pressures. 

Leakproof—no excuse any more for leakage of 
hazardous liquids. 

All models incorporate the famous Blackmer “‘auto- 
matic take-up for wear’... assures full pumpiag 
capacity during extra long service life. 

Sizes 35, 50, and 90 gallons per minute. 


BULK STATION PUMPS 





Oil immersed, single and double reduction gear 
drives, fully protected against leakage operating in 
antifriction bearings, are complements to full range 
of power pumps providing correct speeds from electric 
motor or gasoline engine drives. Liners and all pump- 
ing elements easily and quickly replaceable. 

Available pump range from 10 to 750 gpm, equipped 
with or without relief valve in plain or steam jacketed 
construction, with either solid or replaceable liner. 


Oc - Aa@judiing 


Power Pumps Dry Cleaning Pumps Sanitary Pumps 


NEW ROTARY HAND PUMP 





Blackmer introduces a new and improved Rotary 
Hand Pump, featuring advanced engineering... rug- 
ged construction. Styled by a nationally famous indus- 
trial designer—it’s the new 210. 

Delivers full rated 10 gallons at easy turning speed 
(115 revolutions per minute). 

The nonbreakable steel crank is fitted with a large 
palm-size, easy turning hand grip. Oversize stuffing 
box with molded plastic packing eliminates leakage. . 
highly important where hazardous liquids are handled 

Like all Blackmer hand pumps, the Model 210 is 
self-priming, handles suction lifts to 20 feet and is 
self-adjusting for wear. 

This durable, rugged, lightweight, new portable 
hand pump is low priced. 


Blackmer Pump Company 
Grand Rapids, Michigan 


Truck Pumps Strainers Hand Pumps 


NATIONAL PETROLEUM 

















w 















































































Charles A. 

W olverton, of 

Mr. Yocom New Jersey, is 

an extreme _ ex- 

ample of the “oil hysteria” now grip- 
ping Congress. 

A veteran of 21 years in the House 

he has been a member of every 
Congress from the 70th down to date 

and a man of long experience in 
oil matters by virtue of extended 
service on the House Committee on 
Interstate and Foreign Commerce 
which he now heads, it was not to 
be supposed that the distinguished 
and conservative Rep. Wolverton 
would be among those to take undue 
alarm at the current state of our pe- 
troleum affairs. 

Yet that is exactly what he has 
done, and in a manner that gives 
one pause. For if supposed states- 
men like he are so greatly concerned 
as to profess a need for government 
taking over (see Jan. 28 NPN, p. 14), 
then that indeed is a sign of danger 
the industry simply cannot afford to 
ignore. 

* * * 

Under the circumstances, it is a 
happy thing that each passing week 
has seen the industry making tre- 
mendous strides in the direction of 
accomplishing on its own, without 
governmental assistance of any sort, 
the solution of the present supply 
difficulties. 

Stock figures published weekly by 
the API tell the story more dramat- 
ically than anything else. 

Although Rep. Wolverton may not 
be aware of this, it is the fact that 
between Dec. 20 and the close of the 
week ended Jan. 24, the industry re- 
duced what had been a deficit of 15.1 
million bbls. in the four principal 
products, compared to a year ago, to 
a deficit of only 4.9 million. And 
this despite the greatly increased de- 
mand. 

Neither may the gentleman from 
New Jersey know of the production 
performance that has shot refinery 
yields to a sustained all-time high 
and demonstrated, beyond any pos- 
sible question, that this free Ameri- 
can industry is responding to the 
needs of the occasion. 

In the week ended Dec. 20, pro- 
duction of these same four principal 
products amount to 33,460,000 bbls. 
A year ago in the corresponding 
week the total was 30,954,000. In 
the week of Jan. 24, 1948, 36,050,000 
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WASHINGTON—By Herbert A. Yocom 


Extreme Oil ‘Hysteria’ Gripping 


Congress Is Dangerous Omen 


bbls. were produced. For the corre- 
sponding 1947 week the total was 
only 30,327,000. 

The question arises: If Congress 
were to step in, could this perform- 
ance be bettered? Rep. Wolverton 
ought to ask himself that before go- 
ing much further. There is, of course, 
only one answer. 

~ + * 

Another point the congressman, 
and others in an official capacity, 
should note is that stocks stood on 
Jan. 24 at 206,079,000 bbls., or only 
4.9 million behind a year ago, DE- 


A definite 
break, or turning 
point, is possible 
in the very diffi- 
cult fuel oil supply situation in the 
Midwest within the next 10 days or 
two weeks. For one thing, the heat- 
ing season has passed its midwinter 
peak. Among other reasons for the 
anticipated easing of supplies are: 

1—-Refiners are going all-out for 
maximum yields of distillate heat- 
ing oil as urged at the recent NPC 
meeting in Washington. 

2—Top prices for heating oil de- 
manded by refiners in Group 3 and 
the Southwest have met with in- 
creasing resistance of buyers and the 
public in the Midwest during recent 
weeks, which indicates that there may 
be considerable volume of oil that is 
not reaching the market. Big buyers, 
especially, are reported to have re- 
fused to touch supplies offered at 2c 
and 3c above the market. 

3—Temporary antitrust clearance 
enables appointment of industry co- 
ordinating committees for Districts 1, 
2 and 3, which committees will have 
wider scope and stronger persuasive 
influence than any local committees 

Oil marketers in Michigan and Min- 
nesota have cleared their records of 
alleged “price gouging”’ by appearing 
before state authorities at their in- 


Mr. Lamm 


SPITE THE FACT that the industry 
in 1947 lost nearly 25,000,000 bbls. of 
production due to strikes. 
* e > 

Whether this thing in Congress has 
gone too far to be halted I wouldn't 
even guess. But it does seem the in- 
dustry ought to be making such in- 
formation as the above available in 
the places where it just possibly 
might do some good. Certainly the 
time is overdue for the pricking of 
some of these balloons we see pop- 
ping up all over the place 

Bruce K. Brown, of Indiana Stand- 
ard and the Military Petroleum Ad- 
visory Committee, did a workmanlike 
job of balloon-pricking on Secretary 
Krug’s synthetic liquid fuels program 
this past week before the House 
Armed Forces Subcommittee, and he 
did it just by stating a few elemental 
facts. Others might try the same on 
Rep. Wolverton. Facts sometimes 
have a way of getting folks back on 
the right track again 


MIDWEST—By Earl Lamm 


Easing of Difficult Midwest 


Fuel Oil Supply Seen Possible 


vitation with information on _ pur- 
chases made at what was considered 
excessive prices in order to prevent 
suffering. If there is any oil still 
being held for higher prices and it is 
not “smoked out” in some manner, 
it will be put on the market when 
those holding it see the heating 
season (and good prices) slipping 
from under them. Since big buyers 
have refused to touch supplies offered 
at top prices of 2c and 3c above the 
general market, as reported by a 
leading industry source, and are max- 
imizing their own refinery yields, an 
increased supply of oil is assured. 

With the fuel oil season ready to 
start tapering off, attention already 
is being turned toward gasoline for 
farm food production. The industry in 
Nebraska this week begins urging 
farmers to fill their gasoline storage 
tanks in readiness for spring farming 

* * * 

The co-ops are worried about their 
accounts receivable. Apparently read- 
ing forebodings in the trend of busi- 
ness, the Cooperative Consumer, pub- 
lished by Consumer Cooperative 
Assn., Kansas City, came out in its 
Jan. 16.issue with blunt warnings to 
co-ops on extension of credit. Some 
co-ops are going on a strictly cash 
basis and others are urged to do so 

What CCA says on the two-way 
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COMPLETE CONTROL 


EVERY TRANSACTION! 


va 


With a modern National Cash Register System in your 
station, every transaction is recorded in clear, unchange- 
able, printed figures—right to the penny! Your exact 
sales by departments—to let you know the right mer- 
chandise or service to promote. The exact sales of each 
attendant —to help you build your sales force intelli- 
gently. Here’s an entirely new standard of control! This 
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EXPRESSLY DESIGNED FOR SERVICE STATIONS 


1. Issues an itemized and totalled printed 


pene ama ert 


receipt, or prints a record on the original 
and duplicate sales slip 


2. Separate cash drawers for recording the 
sales made by each of 4 attendants 

3. Purchases of more than one item are 
mechanically—and accurately — added 

4. All item accounts are automatically dis- 
tributed into 5 department classification 
totals, locked within the register 

5. Printed audit strip affords you instant 
record,in detail and total form, as to activi 
ties by departments, attendants and trans 
actions 
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NATIONAL CASH REGISTER COMPANY, 














complete control is only one advantage of merchandis- 
ing your business figurework with a new National. 
Speedier service to customers... collection in full of 
every penny earned ... no more hand figuring — to 
name but a few. Have your local National representa- 


tive show you the rest! Sales and Service Offices in 


over 400 cities. 
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stretch of co-op credit is largely ap- 
plicable to Independent jobbers also. 
This is not the first time the dangers 
of excessive credit have been referred 
to here. Contact with gasoline, fuel 
oil and LP-gas jobbers and their as- 
sociations during the past year has 
shown that finances in many in- 
stances are being stretched beyond 
ordinary safety. 


But CCA hits the subject of credit 
with hammer and tongs by filling 
four pages of its five-column, tabloid 
size newspaper with warnings. Vari- 
ous examples of disaster due to cred- 
it are cited as Glenn S. Fox, finance 
director for CCA recalls what hap- 
pened to co-ops during the depression 
ot 15 years ago. 

If the income tax free co-ops fore- 
see so much difficulty ahead on cred- 
its, what about the Independent mar- 
keter who has no tax exempt money 
with which to plug credit loss holes? 


Domestic consumers of heating oil 
living in the shadow of large bulk 
plant, pipe line or water terminal 
tanks containing thousands— or even 
millions—of gallons of fuel oil some- 
times feel resentment at the short- 
age. 

“There it is, why can’t we have 
some of it to warm our cold homes?” 
they demand. 


3ut look at Hammond, Ind., where 
the Hammond Times reports a fuel 
oil shortage and Mayor Vernon C. 
Anderson is organizing an emergency 
supply committee. 

“Already several instances of ex- 
treme hardship because of lack of 
fuel have come to my attention,” 
the mayor said. 

Novel situation is that His Honor, 
the mayor, could stand in the City 
Hall door, reach out and almost 
touch six refineries located in the 
Indiana Harbor area having total 
daily capacity of 10,500,000 gals. of 
petroleum products, about 3,500,000 
gals. of which is fuel oil. Four of the 
big plants belong to major oil com- 
panies and the two smaller ones to 
Independents. Not many miles away 
at Lockport and Lemont, IIl., The 
Texas Co. and Globe plants have com- 
bined daily capacity of more than 3,- 
250,000 gals. of products. In addi- 
tion, there are millions of gallons of 
heating oil stored in water and pipe 
line terminals in the areas. 


3ut do the citizens of Hammond 
“holler and scream’’? The Ham- 
mond Times does not even mention it 
... thousands of the citizens in Ham- 
mond, Whiting, East Chicago and 
Gary work in the refineries. . 
they know products must be shared 
with people hundreds of miles away 
in Minnesota, Wisconsin, Michigan, 
and elsewhere. 
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Public hearings 
will be held next 
week on a pro- 
posed Los Ange- 
les city ordinance which, Los An- 
geles marketing men say, would add 
unnecessarily to the overhead of 
every service station, bulk plant and 
marine terminal in the area and 
become another thorn in the side of 
petroleum marketing men generally. 

The proposal was initiated by the 
Los Angeles Fire Department and 
provides for a schedule of fees to 
cover the costs of fire prevention 
“inspections” of garages, service sta- 
tions, parking lots, bulk plants, ma- 
rine terminals and any retail outlet 
for motor oil (which, in Los Ange- 
les, includes drug stores, super mar- 
kets, and auto supply stores). In 
addition, any truck used for trans- 
porting inflammable liquids 
carry an “inspection fee.” 


Mr. Sweeney 


would 


The fees range from $5 for a serv- 
ice station to $25 for a marine term- 
inal. One point, still unclarified, is 
whether a service station with park- 
ing facilities and auto repair facili- 
ties would have to pay individual fees 
for each function. 

The Western Oil & Gas Assn. al- 
ready has launched an _ opposition 
move to the proposal on the cogent 
grounds that the fire inspection serv- 
ice already is being paid for by 
each and every one of the types of 
businesses concerned via 
license fee. 


business 


The association points out that 
special fees, if approved in this in- 
stance, could also be exacted by other 
city departments such as health or 
police. The net result would be an 
annual or semi-annual “shopping 
tour” for every service station, bulk 
plant, or garage operator during 
which he would have to visit a host 
of city departments before he could 
do business. 


+ 


The Texas Co., which recently 
completed a new marine terminal in 
Seattle, is dickering for a marine 
terminal site in Richmond, Calif. The 
company has taken option of a 21- 
acre site and intends to buy if title 
can be cleared. Plans for the new 
terminal have yet to be drawn, how- 
ever. 


Right now one of the main topics 
of conversation when any oil market- 
ing men get together in Southern 
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PACIFIC COAST—By Don Sweeney 


Los Angeles Fire Prevention 


Inspection Fees Face Battle 


California is, ‘“‘How are the self-serv- 
ice gasoline stations doing?” 


The answer seems to be, “Good.” 
Some service station operators selling 
private brand gasoline would be 
inclined to precede that word with 
a, “Too .. ."’ The consensus of the 
trade is that most of the business 
the eight self-service operations are 
getting is from the non-major sta 
tions. The thinking is: if a cus 
tomer wants to save money on the 
purchase price of the gasoline he 
buys, he'll go to the place whet 
he can save the most. And the self 
service stations are currently 5c pet 
gallon below majors while most of 
the other private brand outlets ar 
only two cents below. 


If this reasoning is right and if 
estimates of the amount of business 
the self-service operators are doing 
are correct, it is easy to see why 
there are furrowed 
among the service 
operators. 


some brows 


private station 


One sales executive of an_ Inde 
pendent refinery company in Los An 
geles places the volume of the eight 
self-service stations currently in 
operation in the Los Angeles area 
at 2.4 million gals. monthly. Other 
estimates run well over 3 million gals 
monthly. (Unfortunately, estimates 
are the only figures available. The 
operators won't talk about their vol- 
With two more self 
service units scheduled to open in 
February, the bite will be even 
greater. ° 


ume of sales.) 


The self-service units are reported 
ly operating on a 2c margin. While 
this would be a virtual impossibility 
in a conventional station, the low 
payroll cost of the self-service oper 
ation combined with the high vol 
ume 250,000 to 100,000 gals a 
month could make such a _ low 
margin feasible. One marketing ex 
ecutive in Los Angeles calculates 
that a 300,000-gal. monthly volume 
could produce a net profit of between 
$1000 and $1500 for a _ self-service 
station. 


The final note of despair in the 
situation for conventional operators 
is the hard truth that if times get 
tough, the self-service stations will 
grab even more volume than they're 
getting in fairly prosperous times 
The more people who become penny- 
conscious, the better off self-servics 
stations will be. 
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Mr. McDowell 








Mr. Gish 


Mr. LePine Mr. Stumpf 


They Head Chicago Oil Men's Club 


PHILIP R. CRIPPEN, JR., secretary and director, Apex Mo- 
tor Fuel Co., Chicago, is president of Chicago Oil Men's 
Club for 1948 after serving as vice president last year 
Mr. Crippen joined Apex after graduation from high 
school in 1926, and after selling for them for many years, 
became purchasing agent and finally advanced to his 
present capacity with the firm. He is also president of 
Chicago Gasoline Jobbers Assn., and chairman of Met- 
ropolitan Chicago Area, Oil Industry Public Relations 
Committee 

GERALD J. LEPINE, this year’s first vice president, served 
as club treasurer last year. Mr. LePine is president of 
Transamerican Petroleum Corp., Chicago, a connection 
he has held since 1934. A club member for 15 years, Mr 
LePine started in the oil business in 1924 with the Al- 
leghany Petroleum Co., Warren, Pa., after studying 
chemical-engineering at Notre Dame for two years. Im- 
proving a “reasonably bad” game of golf is his hobby 

* 


JOHN STUMPF, assistant head of tank car sales, Johnson 
Oil Refining Co., recently completed two years of hard 
work as club secretary when resident membership topped 
300 and non-resident membership went over 175. Mr 
Stumpf joined the club in 1924 and is its second vice 
president this year. He has been in the oil business for 
10 years and is a member of the API 25-Year Club. 


* * . 


JOHN T. MCDOWELL, club treasurer, heads wholesale sales 
in the Chicago area for Cities Service Oil Co. He joined 
the firm in 1929 after being graduated as civil engineer 
at Union College, Schenectady, N. Y. Last year Mr. Mc- 
Dowell was a director of the Chicago Oil Men’s Club 
and at present is serving as a member of the Cook County 
Public Relations Committee of the Oil Industry. In col- 
lege he played basketball and baseball. 
+ * * 

TRUMAN GISH, club secretary. manager, fuel oil and 
equipment division of Consumers Co., Chicago, since 
1945, started in the oil business as a service station at- 
tendant for two years at Rockford, Ill.—1931-32. Born 
at Nora Springs, Iowa, May 30, 1907, he went through 
grade and high schools at Rockford, Iowa and then went 
to Iowa State Teachers College, Cedar Falls, majoring 
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in athletic coaching. 
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Regional Industry Advisory 


Committees Being Appointed 


Region I Group Ready to Be Set Up, Others Will 
Be Due Soon; Page Sees No ‘Gas’ Allocation Need 


By HERBERT A. YOCOM 
Chief NPN Washington Bureau 


WASHINGTON Regional indus- 
try advisory committees for the coun- 
try east of the Rockies were being 
named this week following the sur- 
prise flashing by the Justice Depart- 
ment of a temporary “green light” 
for the NPC-proposed fuel oil supply 
program. 


First of the committees—for Re- 
gion I (the 17 East Coast states, in- 
cluding West Virginia)—-was in the 
process of being appointed Feb. 3, 
with those for Regions II (Midwest) 


and III (Gulf Coast) due to follow 


in rapid order. 


They will have responsibility of ad- 
vising industry in each district and 
also local, state and federal authori- 
ties as to ways and means of effectu- 
ating the NPC recommendations. 


Attorney General Clark had cleared 
the way for this first step by—on 
Jan. 28-——authorizing the industry to 
take concerted action “within the 
scope” of those recommendations 
prior even to final—-and official—-ap- 
proval of an actual industry plan. 
Tearing the ground out from under 
the lawyers in his own Antitrust Di- 
vision, Mr. Clark assured Interior 
Secretary Krug in writing that such 
concerted action by the industry “will 
not be regarded as the basis for any 
proceeding under the Federal Anti- 
trust Laws.” 


The waiver is good until April 1 
or until the formal adoption of the 
NPC program, whichever 
first. 


comes 


As the program got under way, 
NPC Chairman Walter S. Hallanan 
warned the public “not to be lulled 
into a feeling of false security,’ even 
though “increasing supply and more 
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equitable distribution are among the 
beneficial measures anticipated.” 

“The demand for petroleum prod- 
ucts,” he stated, “has become _ so 
great that progress of the oil indus- 
try toward making greater supplies 
available still will be inadequate un- 
less the public recognizes the urgen- 
cy of the situation and effects sub- 
stantial savings in consumption.” 

In the meantime, the initial sug- 
gestion came from an industry source 
that perhaps it might not be neces- 
sary to have a similar program in 
operation on gasoline next summer, 
as had been indicated by NPC. 


Sees Enough Gasoline Available 


Here Jan. 30 to testify before a 
House Armed Services Oil Subcom- 
mittee, Howard W. Page, Jersey 
Standard, told NPN that he could 
foresee “at this stage’’ no need for 
an industry-wide allocation program 
being devised. He added that pro- 
duction of gasoline is up 6 to 7% 
and while there will be no surplus 
next summer, “that ought to be 
enough to meet the increased de- 
mand.” 

Mr. Page tabbed as significant the 
fact that industry offers for total 
gasoline “already exceed armed serv- 
ices requirements for the first half 
of 1948 in spite of the predictions by 
some people that gasoline will be 
tight next summer.” 

DJ's surprise antitrust waiver ap- 
parently was cooked up at the White 
House during the evening of Jan. 27 

and, if so, was a “white tie and 
tails” affair, as both Secretary Krug 
and the attorney general were among 
cabinet members present at an of- 
ficial reception given that night by 
President and Mrs. Truman for the 
Army, Navy and Air Force. 

Whether the President was at all 
involved in the Krug-Clark parley no 


one could—-or would—say Sut none 
overlooked the fact that an obvious 
result of the amazingly quick go- 
ahead signal flashed by the AG the 
next day would take off the ad- 
ministration’s back, and thus the 
President's, the onus for any delay 
in getting the industry program roll 
ing. 


Request, Reply Dated Same Day 


Speed with which the clearances 
was put through, following the Whit« 
House discussion, is indicated by the 
fact that both the Krug letter. for 
mally requesting it and the Clark 
reply granting it were dated Jan. 28 
OGD and DJ lawyers had been put 
to work the first thing that morning, 
with the latter reportedly under in- 
structions from their boss-man_ to 
forget their own already admitted 
objections to the NPC plan in draft 
ing a letter that would permit indus 
try to proceed pending actual spell- 
ing out of a program under the Taft 
Act (See Jan. 28 NPN, P. 13) 


A start on this was said by OGD 
Director Ball to be awaiting only the 
drafting by an inter-agency com- 
mittee of a set of regulations that 
will serve as a guide to all agencies 
in devising voluntary industry pro 
grams. These, said Ball, should be 
ready soon, following which OGD will 
set in motion the machinery for get 
ting NPC's plan formally approved 


To work with OGD on this, NPC 
Chairman Walter S. Hallanan already 
has named a seven-man NPC com 
mittee, headed by W. Alton Jones 
and including, as members, Reid 
Brazell, Leonard tefineries Jacob 
Blaustein, American Trading and 
Production Corp.; Russell B. Brown, 
Independent Petroleum Assn of 
America; F. B. Dow, National Pe 
troleum Assn.; J. Parks Gwaltney, 
National Council of Independent Pe- 
troleum Assns., and B. L. Majewski, 
Deep Rock 


First Step Is To Perfect Program 


First step will be to perfect pro- 
gram to Interior’s satisfaction; then 
to hold a public hearing at which in- 
dustry, labor and the public general- 
ly may express any views they may 
have as to the plan. Then, it passes 
to DJ for final antitrust clearance 
According to Mr. Ball, industry’s ac- 
tual experience with program dur- 
ing the 60-day temporary waiver pe- 
riod possibly will suggest need for 
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some changes being made, but he 
thought these could be made without 
much difficulty. Also, he conceded 
public hearing might develop need 
for still others and that there was “‘a 
possibility” that DJ would require 
certain modifications on the second 
and final go-around. 

To Mr. Ball’s notion, the NPC pro- 
gram contained ‘a lot of meat,’ 
meaning, he explained, that there 
was more to it than just generalities, 
as charged by some. 

Also, he took occasion during the 
week to tell the House Armed Serv- 
ices (Short) Oil Subcommittee that 
he believed a voluntary industry pro- 
gram would accomplish as much as 
would compulsory allocation of sup- 
plies by government. Thus, while 
ducking a stand directly opposed to 
that of his boss (who has said that 
if he had the power he would imme- 
diately control oil prices and under- 
take an allocation program—see Jan. 
21 NPN, p. 13), he disagreed with 
him at least to the extent of ques- 
tioning that government could ac- 
complish more than can the industry 
on its own. 


Other Developments 


Meantime, the week also produced 
these other developments: 

1. A report by the Richdale Com- 
mittee to Chairman Tobey (R., N. H.) 
of the Senate Interstate Commerce 
Oil Subcommittee that refinery yields 
of distillates increased 2.4% in the 
period between Nov. 22 and Jan. 17. 
However, J. C. Richdale of Esso 
Standard Oil Co. added that it was 
both ‘desirable and _ possible’ to 
boost yields still further,” and Sena- 
tor Tobey noted that, while the in- 
dustry as a whole was demonstrat- 
ing ‘‘very fine co-operation, one or 
two (refiners) have gone the other 
way” with the result that he means 
to call them in on the carpet to find 
out how come. 

Mr. Richdale’s industry group also 
reported an improvement in the tank- 
er situation, but called for temporary 
use in Atlantic Coast service of tank- 
ers refitted for the Nevy and for con- 
tinuation of Maritime Commission's 
tanker operating authority beyond 
the present Feb. 29 deadline. As a 
first move in the latter direction, the 
full Senate Interstate Commerce 
Committee on Jan. 28 approved legis- 
lation (S. J. Res. 187) extending the 
USMC authority to operate tankers 
under general agency arrangement 
to July 1, 1949. 

Industry committee found from re- 
finery yield data submitted to Tobey 
by 16 companies that there had been 
an over-all industry increase of 2.4% 
in distillate yields from 18.9% to 
21.3% between four-week period end- 
ed Nov. 22 and similar period ended 
Jan. 17. The 2.4% yield increase 
represented an improvement of 
12.77 in the 18.9% yield from crude, 
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report stated, and the cumulative ef- 
fect of increased distillate yields an 
increase of 18.8% in production of 
distillate fuel since November, 1947, 
in districts I and III. 


More Fireworks on Tankers 


2. More fireworks on the tanker 


front, with Chairman Wolverton (R., 
N. J.) of the House Interstate Com- 
merce Committee promising to spare 
no effort in trying to ascertain “how 
many other companies” besides the 
Petrol Corp. (of Philadelphia) have 


gotten tankers from USMC “and 
then either sold them to foreign 


countries or permitted them to be 


Embargo on Oil Exports 


NPN News Bureau 

WASHINGTON - House Interstate 
and Foreign Commerce Committee 
promises not to be satisfied with any- 
thing less than an embargo on petro- 
leum products exports—eventually, if 
not in the next 60 days. 

In the committee’s opinion, an 
18.5% cut for all current-quarter 
products quotas except that for avia- 
tion gasoline, announced by Com- 
merce on Jan. 30 following commit- 
tee’s declaration for a halt to all oil 
exports, will save too little heating 
and industrial oils ‘to alleviate the 
serious shortages in certain areas” 
of the country. 

Accordingly, the committee is “in- 
sisting’’ that Commerce cut by 50% 
its original quotas for kerosine, gas 
oil and distillate fuel oil and residual 
fuel oil for this month and next. 
And, that stand, taken by resolution, 
does not mean that the House group 
is retreating from its earlier position 
against all exports, says Chairman 
Wolverton (R., N. J.), committee 
just feels, he explains, that “perhaps” 
a complete halt is not feasible im- 
mediately. 

Two of its members, Representa- 





Weigh Wherry Extension 
NPN News Bureau 

WASHINGTON —Penaing be- 
fore Senate Rules Committee is 
a joint resolution by five sena- 
tors for extension of Senate 
Small Business Committee un- 
til end of this year. Unless reso- 
lution (S.Res.191) is adopted, 
committee will expire at end 
of next month. Authors of reso- 
lution are: Senators Wherry 
(R., Nebr.), Capehart§ (R., 
Ind.), Martin (R., Pa.), Cain 
(R., Wash.) and Murray (D., 
Mont.). 

Prior to introduction of reso- 
lution, Wherry brought matter 
before Senate Republican policy 
group and obtained its ap- 
proval. 














used in foreign instead of domestic 
trade.”’ 


Wolverton mentioned Petrol by 
name, asserting that his committee 
has learned that this company, 
“whose customers are now in such 
jeopardy over short supply,  pur- 
chased a tanker from the (USMC) 
and then last summer turned it over 
“to a foreign government under a 
three-year lease.” 


Now, he added, committee wants 
to know what other companies may 
have done the same thing and “how 
far a profit motive entered into sales 
or leases.” 


Aim of House Group 


tives Heselton (R., Mass.) and Bus- 
bey (R., Ill.) have before Congress 
resolutions providing for a 60-day ban 
on oil exports, with certain excep- 
tions. Too, Senator Bridges (R., N. 
H.) is author of a bill to halt prod- 
ucts exports. 


Canadian Ban Extended 


Meanwhile, the voluntary agree- 
ment under which Canada was cut- 
ting oil imports from the U. S. by 
50% last month has been extended 
for the next three months. 

(According to API statistics for 
November, Canada received slightly 
more than 40% of all crude oil and 
products exported from the United 
States. Of the crude oil exported 
from the U. S., Canada received 80%, 
getting 3,085,000 bbls. out of 3,844,000 
bbls. France, to which 492,000 bbls 
were sent, was the only other coun- 
try to get a notable amount of U.S 
crude. ) 

Commerce's quota slash went a 
little deeper than 18.5%, the agency 
also declaring it will license export 
of products only from those areas 
where ‘“‘the fuel can best be spared,’ 
and whittling the quota for gas oil 
and distillate fuel oil for Japan and 
the Ryukus down to 100,000 bbls 
from 1,600,000 bbls. 

However, department has not yet, 
at least, receded from the _ position 
that shutting off petroleum exports 
would be ‘a calamity for the world.” 
Under-secretary Foster has told com- 
mittee that he doubts if U. S. would 
continue to maintain a_ favorable 
import balance on oil if other coun- 
tries are denied oil shipments from 
this country. 

Cutting the general quota for the 
current quarter to 9,650,000 bbls. from 
11,850,000, agency left its quota for 
aviation gasoline at the original 700,- 
000 bbls., and trimmed others as fol- 
lows: 

Motor gasoline, to 4,500,000 bbls 
from 5,250,000; kerosine, to 600,000 
from 900,000; gas oil and distillat« 
fuel oil, to 2,800,000 from 3,200,000 
residual fuel oil, to 1,000,000 from 
1,800,000. 
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New Crude Output Record 
Set for 3rd Straight Week 


Heating Oil Production Also Hits New Peak; 
Distillate Allotments Cut 15°, by Gulf Oil 


By NPN Staff Writers 

Crude oil production set a new rec- 

ord for the third successive week, 

hitting 5,336,287 b/d for the week 

ended Jan. 24, according to API. This 

represents a gain of 10,150 b/d over 
Jan. 17 total. 


Production of gas oil and distillates 
also hit a new all-time high, reaching 
7,718,000 bbls. as compared with 7,- 
496,000 bbls. the week of Jan. 17, an 
increase of 222,000 bbls. Crude runs 
to stills totaled 5,446,000 b/d, a gain 
of 102,000 b/d over Jan. 17, and re- 
finery operations also improved, mov- 
ing from 94.2% of rated capacity Jan. 
17 to 95.9% Jan. 24. 

This record production and refin- 
ing enabled the industry to keep 
heating oil stocks at a satisfactory 
level despite record demand and a 
general cold wave, API states. East 
Coast stocks of gas oil and distillate, 
for example, dropped less than 150,- 
000 bbls. for the week and residual 
fuel oil stocks held even. Kerosine 
stocks declined slightly less than cus- 
tomary for the season. 

Not so encouraging, however, was 
Gulf Oil Corp.’s announcement that it 
is cutting distillate fuel oil allotments 
for February by 15% and kerosine by 
10% to all classes of customers 
whose supplies originate at the cor- 
poration’s East Coast and Gulf Coast 
refineries. This is being done to 
spread supplies equitably, company 
said. Restrictions will be lifted as 
soon as supply picture improves suf- 
ficiently, Gulf added. 

Meanwhile, these developments 
were reported on the general supply 
front: 

Pure Oil Jan. 30 said one unit of 
its Toledo refinery, representing 25% 
of its total capacity, will be on 
stream again in about two weeks, 
after being closed about 10 months 
by strike. It is expected it will be 
six weeks before plant is operating 
at full capacity, company said. 


New York City Feb. 2 asked the 
Navy for fuel oil on the same basis 
as a request made earlier by New 
England Governor’s Council. At NPN 
press time the Navy still was con- 
sidering the request. 

Over the week end Mayor O'Dwyer 
established priorities in line with 
those requested Jan. 29 by State Co- 
Ordinator Sells, under which: 

1..Representatives of major oil 
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companies and Independent jobbers 
agreed to give priority in heating oil 
deliveries to apartment house and 
home owners, schools and_ public 
buildings, poultry and dairy farmers, 
and food processing plants. 
2—Railroads operating in New 
York State were asked to cease using 
Diesel locomotives until after May 1. 


3—J. P. Patterson, vice president 
of Pan American Petroleum & Trans- 
port Co., was named to form a sub- 
committee which would be _ respon- 
sible for co-ordinating oil shipments 
up the Hudson River. 

Regarding point No. 1, Mayor 
O’Dwyer late Feb. 2. relaxed’ the 
priority system to permit suppliers 
to deliver heavy fuel to ‘“nonessen- 
tial’’ users, mainly industrial plants, 
to “not more than one third tank 
capacity” after priority deliveries 
had been made. 

The mayor, also over the week end, 
acted to enforce the priority system 
by posting police and other city em- 
ployes on trucks. The action was ona 
“voluntary basis’ and the mayor con- 
firmed that owners of 700 out of 
1,750 trucks refused to permit city 
employes to ride. 


Meanwhile city’s fuel oil distribu- 
tion was under two separate investi- 
gations. Commissioner of Investiga- 
tions John Murtagh continued the 
query into “black market” prices, 
particularly on sales from terminal 
operators to dealers, and is under- 
stood to have evidence that prices 
up to 20c per gal. are still being 
charged for No. 2 fuel. Special squad 
of detectives has been detailed to 
investigate deliveries, to whom oil 
goes and prices charged. 


Connecticut made arrangements 
to lift first 48,000 bbls. of 3 million 
gals. of Diesel fuel allocated by Navy. 
Kerosine was reported extremely tight 
in state. 


Massachusetts Co-ordinator Rock- 
well began an investigation in Fall 
River of complaints of small dealers 
that they were being “squeezed” out 
of their fair share of heating oils. 
Here kerosine stocks had dropped 
6% and supplies were reported avail- 
able to meet only 80% of minimum 
demand. 


New Jersey Co-ordinator McLaugh- 
kin reported there is enough No. 2 
fuel in state to prevent conditions 
from “becoming chaotic,”’ but kero- 
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sine is extremely short. Contributions 
to state pool now total 2.5 million 
gals. of all types of heating oil. 
Rhode Island, with an increasing 
shortage of kerosine, found its emer- 
gency stocks-—-set aside by several 
suppliers for Advisory Fuel Coun- 
cil’s use during January reduced 
from a total of about 80,000 gals. of 
kerosine and No. 2 fuel to 20,000 
gals. of each. Council has been al- 
lotted 150,000 bbls. of No. 6 fuel and 
70,000 bbls. of Diesel fuel by Navy 


Council, which had been operating 
on an informal basis, was given 
statutory authority by the legis- 
lature. Act, among other _ things, 
gives body legal power, with approval 
of governor, to prepare regulations, 
governing allocations, distribution 
and sale of fuel oil. 

In Providence, where the greatest 
number of hardship cases have been 
reported, council has furnished kero- 
sine to “cash and carry” marketers 
to whom customers can come for 2 
to 5-gal. pick-ups. Oil companies 
have been asked to provide small 
stock of kerosine at gasoline service 
stations and many customers are fill- 
ing range oil needs from this source. 


Maryland’s fuel co-ordinating sys- 
tem strove to cope with a distress 
list of about 800 names as frigid 
weather last week piled up ice in 
Chesapeake - Delaware Canal and 
threatened to halt marine shipments 
of heating oil into Baltimore 


Walter N. Ruth has been named as- 
sistant co-ordinator; four regional co- 
ordinators have been named and local 
co-ordinators are being established 
throughout the state System is 
handling only dwelling distress cases, 
with state, county or municipal po- 
lice checking on their validity. Con- 
sumer conservation program is being 
publicized by press and radio and 
talks in schools. 

District of Columbia last week was 
aided when the Navy agreed to re- 
lease 700,000 gals. of fuel oil from its 
Norfolk, Va., storage. 

Navy acted as Senate Small Busi- 
ness Oil Subcommittee was trying to 
negotiate additional supplies from 
major companies in response to ap- 
peal from Petrol Corp. Petrol presi- 
dent, E. M. Callis, wired Chairman 
Wherry (R., Nebr.) that company 
would be out of No. 2 heating oil on 
or before Feb. 1 and from then until 
Feb. 17. 


Petrol asked the senator to inter- 
cede with two other companies Esso 
Standard and Sinclair Refining— and 
request that they defer repayment 
until March of 10 million gals. of fuel 
oil which Petrol borrowed and is due 
to be returned early in February. 

Failing to get such a deferment on 
Sinclair and Esso loans, Mr. Callis 
asked Senator Wherry’s aid in ob- 
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taining loans of one million gallons 
each from 10 major East Coast sup- 
pliers with repayment to be made in 
March. 

Feb. 2 Petrol said it had notified 
state fuel co-ordinators throughout 
its marketing territory that it will 
be unable to supply kerosine or No. 
2 fuel oil to any of its customers be- 
tween now and Feb. 17. Spokesman 
said company’s storage in Baltimore 
is dry and that at Philadelphia ex- 
tremely low. 

Virginia threat to seize oil stocks 
was quieted last week as industry 
representatives informed Governor 
Tuck that a fuel oil hardship pool of 
100,000 gals. had been established for 
the remainder of January and prob- 
ably would amount to 700,000 gals. 
this month. 

West Virginia’s Governor Meadows 
informed Senate Interstate and 
‘Foreign Commerce Committee’s Oil 
Subcommittee he sees no need for 
appointment of a state oil co-ordin- 
ator. Three-member advisory com- 
mittee appointed by governor to 
study problem stated industry would 
attempt “in every way posible to 
take care of any grave shortage” or 
hardship cases. Committee members: 
Ralph D. Lowe, Elk Refining Co., 
chairman; W. H. St. Clair, Esso 
Standard Co., and Lyle S. Salisbury, 
Pure Oil Co. 

South Carolina’s emergency heat- 
ing oil pool of 565,000 gals. to handle 
hardship cases in January and Feb- 
ruary is almost depleted, E. H. Tal- 
bert, fuel co-ordinator, told NPN last 
week. He was skeptical as to chances 
that pool might have sufficient prod- 
ucts to last through this month. 

Though fuel co-ordinating boards 
have been set up in all counties, he 
said delivery of products to hardship 
cases had been delayed and continued 
to be hampered by ‘abnormally se- 
vere” winter weather. 

Mr. Talbert also said several hard- 
ship cases were “entirely out of oil,” 
adding that ‘we're doing the best we 
can, but this emergency pool doesn’t 
scratch the surface.” 

He also said that in some areas 
jobbers had agreed to join in contrib- 
uting to the pool. He explained that 
in these cases, the amount contrib- 
uted by the jobber would be made up 
by increased allocation. Then he 
added: 

“How this will work out, I don’t 
know. Already I have complaints 
that jobber allocations have been re- 
duced, with some jobbers saying the 
reduction is to make up for what sup- 
pliers have contributed to the emer- 
gency pool. The situation is bad and 
complaints are increasing.” 

Ohio’s Governor Herbert was in- 
formed last week by a committee 
headed by Eric Weber, president of 
Ohio Petroleum Marketers. Assn., 
that the group’s study had revealed 
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no state-wide problem on heating oil 
supplies. Nor did it deem necessary 
the appointment of a fuel co-ordin- 
ator. Committee also reported: 


1—-Present situation may reason- 
ably be expected to improve gener- 
ally if home owners adhere to proper 
conservation, and as temperatures 
return to more nearly normal and re- 
fining ratio of fuel oil to other prod- 
ucts by the industry increases. 


2—_Recommendation that smaller 
committee, composed of Mr. Weber 
as chairman; D. B. Blackham, Sun 
Oil; Rex S. Blazer, Allied Oil; 
Charles Kramb, Gulf _ Refining; 
Wayne H. Shidaker, Ohio Farm Bu- 
reau; A. A. Stambaugh, Standard Oil 
(Ohio), be appointed to serve at the 
governor's call. 

3—That the governor should call 
upon Ohio heating oil users to prac- 
tice more rigid conservation in home 
and public building heating. 

Michigan developments were high- 
lighted with establishment in Detroit 
of five cash and carry fuel oil depots 
under the fuel oil relief program of 
City Fuel Administrator Daniel J. 
Ryan and his Industry Advisory 
Committee. 

Illinois saw Richard H. Lamberton, 
former deputy director of ODT dur- 
ing the war, appointed tank car con- 
trol officer in Chicago by Col. J. M. 
Johnson, ODT director. Mr. Lamber- 
ton’s appointment followed meeting 
of wartime ODT Tank Car Advisory 
Committee, at which time it was sug- 
gested that a control office be formed 
to expedite tank cars as an aid to re- 
lieving distressed localities. No pool 
arrangement of tank cars is contem- 
plated. 

Chicago Citizens Fuel Oil Emer- 
gency Committee was scheduled to 
begin taking applications for emer- 
gency rations of fuel oil Feb. 5. Chair- 
man Robert F. Coburn, Community 
Fund director, said that, while Chi- 
cago plan is patterned after the “St. 
Louis Plan,” an allotment of 50 gals. 
of fuel oil will be granted each emer- 
gency case. 

As result of meeting held Feb. 2, 
arrangements were worked out for: 

1.—Enroute diversion of tank cars 
of heating oil to points most urgent- 
ly needing it at the moment. 

2.—Obtaining of emergency tank 
car numbers promptly to avoid con- 
fusion resulting in cars being used 
in regular service of refiners. 

3.—Screening of requests for emer- 
gency use of tank cars to eliminate 
black marketers. 

Minnesota’s Fuel Oil Conservator 
Clark reported about a dozen com- 
munities entirely out or almost out 
of fuel oil last week and said increas- 
ing difficulty in obtaining supplies 
was evident. 

Late last week an estimated 300 
mayors of Minnesota cities and 
towns met with Gov. Luther Young- 


dahl at a fuel oil session and ‘‘almost 
unanimously” favored freezing oil 
prices on a national basis as of Nov 
1, 1947. Vote on resolution urging 
Congress to freeze prices was by 
show of hands and was directed at 
refiners and other suppliers in the 
Southwest who, it was asserted, were 
“price gouging.” There is no “price 
gouging” by oil suppliers and dis- 
tributors within the state, Assistant 
Conservator Floyd Lueben reported. 

The mayors at the same time voted 
down: 

1—-Proposal that state legislature 
be called into special session to deal 
with fuel oil supply shortage by set- 
ting up a state organization to buy 
oil and resell it to hardship cases. 

2—Proposal that fuel oil be ra- 
tioned. 


State Mayors Assn. is expected to 
appoint a mayors committee to work 
with a state fuel oil conservator. 
State fuel oil pool also is to be or- 
ganized to replenish exhausted local 
community pools. Setting up of lo- 
cal pools was suggested some time 
ago, on a basis of 5% of fuel oil in- 
ventory of all bulk plants in each 
area, but some communities failed to 
act until they ran out of oil and had 
nothing left to pool. 

The governor also pledged his as- 
sistance in attempting to open the 
frozen Mississippi River to oil barge 
traffic by March 1. 

Meanwhile, favorable response was 
reported from governor’s appeal to 
major heating oil suppliers, with 
about 4 miilion gals. of extra oil 
promised so far. 

Iowa’s Gov. Robert D. Blue named 
Rodney Selby, director of Iowa De- 
velopment Commission, as state fuel 
oil co-ordinator and named a five- 
man committee to assist him in han- 
dling hardship cases. Members of 
committee are: J. A. Dennis, secre- 
tary, Iowa Independent Oil Jobbers 
Assn.; Miles Mills, Oils, Inc.; R. T 
Kinnaman, Standard of Indiana; C 
J. Dye, Socony-Vacuum, and Charles 
Barber, deputy state treasurer. 

Nebraska’s industry fuel oil pool 
was still reported working satisfac- 
torily but short of supplies, according 
to W. R. Schaefer, Schaefer Oil Co., 
pool member. Two other Independ- 
ent jobber members of the pool, Yan- 
kee Oil Co. and Bennett Oil Co., were 
temporarily out of fuel oil, but con- 
sumer hardship cases were being sup- 
plied out of the pool. Deliveries were 
running about two days behind. 

Oklahoma was undecided on its 
need for a fuel co-ordinator. Gov 
Roy J. Turner said he was “going to 
do a little checking” to see if the 
need was there. 

Meantime, Oklahoma Corporation 
Commission set February and March 
crude allowable at 410,000 b/d, the 
same figure as for December and 
January. 
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One-Third of Distress Calls for 
Heating Oil Phony, Survey Shows 


8-City Report Also Indicates Small Percentage 
Of Oil Customers Involved in Fuel Hardships 


By NPN Staff Writer 

Gallonage involved in_ so-called 
hardship cases among heating oil con- 
sumers runs less than 1% of total 
gallonage. In processing applications 
for emergency supplies, about one- 
third of those turned over to emer- 
gency pools or companies designated 
to handle distress calls have been 
found to be “‘phony.” 

This is shown by a survey conduct- 
ed in eight major cities this week by 
NATIONAL PETROLEUM NEWS. In city 
after city, the industry reported that 
in most instances drivers reported, 
after making deliveries, that no real 
hardship existed. 

In the survey the Chicago picture 
showed more clearly than any of the 
others how the industry was being 
plagued by unwarranted  applica- 
tions. 

The cases which follow are all 
from industry sources and are typ- 
ical: 


A Meeting of Truck Drivers 


The secretary for a Chciago school 
for fatherless youngsters whose 
mothers work called one oil jobber 
in great distress. Unless oil could 
be delivered to the school by noon, it 
would be necessary to close the 
school and send these children out 
on the streets in the middle of the 
day to go home, the secretary im- 
plored. A truck was dispatched as 
soon as possible through 37 traffic- 
jammed blocks of city traffic. The 
driver arrived to find a truck from 
another oil company already there 
making delivery. While the two puz- 
zled drivers were trying to decide on 
a solution to their problem, a third 
truck drove up to the same address. 
Three trucks from three companies 
had answered calls from the school. 
The tank would take only 100 gals. 

An employer in another industry in 
Chicago listened to the convincing 
tale of woe of a late-arriving em- 
ploye. So convinced was he that he 
got on the telephone to make a 
heart-rending plea to an oil jobber. 
The man on the switchboard in the 
jobbers office told the story. 

“This boss called me and _ said, 
‘Sam, one of our best men here at 
the office is all tore up. He has a 
wife and two small children and the 
oil company he gets his fuel from 
won't deliver him any. Every morn- 
ing on his way to work he stops 
everywhere trying to-get oil. He 
doesn’t get to work until 10 or 11 
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o'clock. He is sure tore up. He 
won't have enough oil to last him 
until Monday. Could you do me a 
special favor and get some oil out 
to his place and help his family?’ 

“The address was far north a 
good hour and half truck trip. My 
boss asked the driver if he would 
come early Saturday morning so he 
could avoid the heavy traffic on the 
long trip. The driver started out at 
6 am. At 8:15 he called in to re- 
port. ‘Say, we must be short of busi- 
ness,’ he said. ‘I come all the way 
up here with a truckload to fill this 
tank and it will take only 60 gals. 
What the hell goes on down there 
anyway?’ You see, it even hurt the 
truck driver to think that he was 
getting $3.30 an hour for three hours’ 
work to deliver 60 gals. of oil at 
18.2c per gal.” 


Nobody Home 


The same jobber received 52 “dis- 
tress” calls in one day. The com- 
pany dispatched trucks to fill the 
consumers’ needs, but drivers were 
forced to turn back at seven ad- 
dresses—no one was at home. Only 
one of the seven was heard from 
later. One woman called to say she 
was at her mother’s house when the 
truck arrived. She had gone there, 
she said, because it was cold at home 
and her baby was sick. It was 5 
o'clock, but the jobber sent a truck 
to the address at once, convinced 
that the emergency was real. The 
tank would hold only 35 gals. 

“We had 38 calls yesterday from 
people wanting five to 10 gals. for 
heat,” another Chicago jobber said. 
“In each case we asked the people 
if they had cars and could come after 
it as we were swamped. We prom- 
ised to fill their cans if they would 
bring them. All but one had a car. 
We made delivery to that one, but 
only two of the others showed up.” 

Oil companies in Detroit particu- 
larly have been bombarded by crit- 
icism during these days of fuel oil 
shortages. The situation in this 
Michigan metropolis is this: 


165 Out of 110,000 


There are 30,000 central heating 
and 80,000 space heater consumers 
in the area. From October through 
Jan. 7 there were 90 requests for 
emergency deliveries. Since Jan. 7 
an additonal 75 requests have been 
added. All 165 applications were 
handled immediately by the oil in- 


News of the Oil Industry 





dustry, so that no consumer was out 
of oil completely at any time. 


In Philadelphia a total of 3100 
emergency applications were received 
in a two weeks’ period, 1300 of which 
were disapproved. Of the remain- 
ing 1800, about 20% were found to 
have had their needs filled by their 
normal suppliers before the emer- 
gency suppliers arrived. Over half, 
to be exact 539%, of those to whom 
deliveries were dispatched were 
checked off as “phonies” or not in 
the emergency category. Gallonage 
in Philadelphia totaled 21,764,000 in 
a two-week period. 


In Boston January gallonage of all 
grades of heating oil (excluding ma- 
rine sales) ran about 60 million 
About one million gallons was dis- 
tributed to dealers and jobbers to 
take care of hardship cases, Massa- 
chusetts acting on the wholesale 
level as much as possible in filling 
such requests. There is no emergency 
pool as such, although plans had 
been made earlier for such. Since ac- 
tion mainly has been at the jobber 
and dealer level, no estimate is avail- 
able of the percentage of unwar- 
ranted consumer hardship applica- 
tions. Of the few calls from con- 
sumers in Boston, practically all have 
been unwarranted. However, a con- 
siderable percentage of dealer appli- 
cations have been held unwarranted 
No exact figure is available, but it 
is estimated it might run 30% to 
10% for the month. 


40% Phony Pleas 


Industry sources in the New York 
City area reported that if the city’s 
percentage of unwarranted cases is 
as high as that of their own cus- 
tomers are calling for oil when their 
tanks are not empty, it will figure 
around 40%. Excluding marine sales, 
total January gallonage for all grades 
ran about 170 million, a consensus 
showed. Distributed to hardship cases 
during the month were 2,500,000 gal- 
lons of kerosine and No. 2 fuel oil, 
onlv 1.5% of the total. Out of 29,000 
calls for emergency supplies, about 
27,500 were filled either through pools 
or through arrangements with regu- 
lar suppliers. 

In St. Louis since Jan. 1 an aver- 
age of seven out of 12 hardship ap- 
plications have been found unwar- 
ranted. The amount of heating oil 
obtained by distressed customers ap- 
proximated 65,400 gallons to 1634 
accepted cases. It is estimated that 
the requirements for the 1947-48 sea- 
gon will be 32,100,000 gals. for fur- 
naces and 29,000,000 gals. for stoves 

As the result of a poll made of all 
oil companies in Charleston, 8S. C., 
it was found that the number of un- 
warranted hardship applications ran 
about 5% to 7%. Needs of consumers 
in the Charleston area are figured at 
about 1,815,000 gals. average per 
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month during the heating season. 
The actual amount of heating oil 
obtained by distressed customers 
through an emergency release from 
the Charleston Naval Shipyard was 
294,000 gals. 

While Minneapolis industry sources 
reported 10,000,000 gals. on hand to 
meet consumers’ needs in the Minne- 
apolis-St. Paul area, the amount ob- 
tained by distressed customers in the 
“Twin Cities’? was figured at 1,000,- 
000 gals. or 10%. Unwarranted hard- 
ship applications were estimated to 
be running 3% to 5% of the total 
filed. 

And that’s the picture. 


For-Hire Carrier Monopoly 
Feared by Truck Owners 


NPN News Bureau 
WASHINGTON~ If private motor 
trucks are brought under the same 
Interstate Commerce Commission 
regulations as now apply to for-hire 
carriers, a “for-hire carrier monopo- 
ly"? would be created in this country, 
in opinion of H. V. Haley, president 
of the National Council of Private 
Motor Truck Owners, Inc. 


Speaking at the council's ninth an- 
nual convention here Jan. 29, Mr. Ha- 
ley said private truckers believe com- 
mon and contract carriers want to 
inject “a fantastic approach” into in- 
terpretation and 
motor carrier act. 


administration of 


He emphasized that private truck- 
ers should continue to fight against 
efforts to make “compensation” the 
yardstick by which private carriers 
would be distinguished from common 
carriers. 

Leo Huff, Pure Oil Co., Motor 
Transportation Chief, was elected a 
regional vice president of the council 
in only change in officers 


OWIU Will Strike for Raise 
If Necessary, Knight Warns 


Special to NPN 

HOUSTON~— O. A. Knight, interna- 
tional president of the OWIU, in a 
speech to some 500 members of Local 
227 Jan. 29, said that union will 
strike if necessary to win its cam- 


paign for a third round of postwar 


wage hikes. He ceclined to say how 
much wage increase the union would 
ask, and said this will be settled at 


a meeting of the union’s national 


wage policy group in Fort Worth 
Feb. 9. 
“We have not asked for wage 


boosts for several months and we 
hoped that high prices would drop,” 
he said. “But now we are convinced 
that Congress will do nothing about 
prices, so we must make a deter- 
mined fight for substantial increases.” 
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API Reorganizes Public Relations Committee; 


Ralph Champlin Becomes Chairman for Next Year 


NPN News: Bureau 

NEW YORK--Complete functional 
reorganization of API Public Rela- 
tions Operating Committee was put 
into effect at beginning of two-day 
meeting here Feb. 3, and the name 
of the committee was changed to the 
Oil Industry Information Committee. 
Ralph Champlin, Ethyl Corp., was 
elected chairman of the streamlined 
committee for coming year, succeed- 
ing Franklyn Waltman, Sun Oil Co. 

API President Boyd annouced at 
meeting that API's former Depart- 
ment of Information would be re- 
named and would be subject to gen- 
eral direction and policy supervision 
by Industry Information Committee. 

As part of reorganization, vice 
chairmen were first time appointed 
by function. New vice chairmen 
were: H. L. Curtis, Shell Oil Co., 
advertising; W. R. Huber, Gulf Oil 
Corp., industry supply-demand (con- 
servation) program; Conger Rey- 
nolds, Standard Oil Co. (Ind.), indus- 
try participation in public relations 
program; and George Freyermuth, 
Standard Oil Co. (N. J.), general 
publicity. 

Committee announced Feb. 3 that 
five-week co-operative advertising 
campaign to press public conservation 
of oil had been launched jointly by 
fuel oil suppliers and distributors in 
daily newspapers of 25 states where 
fuel supply is tight. 

Co-operative advertisements vary 
in size from 600 to 1000 lines and will 
appear in all daily newspapers in 
cities of over 10,000 population at a 
total cost of over $225,000. Insertions 
will be weekly and sponsorship is be- 
ing supervised by industry district 
public relations committees. 


Urge Conservation 


Ads cite need for oil savings: in 
crease in demand over peak war 
years, offsetting fact that industry 
is producing more products than ever 
before in history. They stress indus- 
try’s two-year, $4 billion expansion 
program and list four methods for 
public saving of fuel oil now under 
heading “save money—-save fuel oil 

help stretch the supply.” 

In another phase of program com- 
mittee has secured assistance of the 
Advertising Council, which sponsors 
messages in the public interest, car- 
ried in various media without charge. 
As a result of council activity con- 
siderable number of radio network 
shows not sponsored by oil compa- 
nies began carrying spot oil conser- 
vation announcements Feb. 2. 

Council also is preparing “proof 


book” of suggested newspaper ads 
which, if approved by Industry Infor- 
mation Committee, will be forwarded 
to newspapers in critical supply areas 
with suggestion that they obtain 
sponsorship of copy by local oil deal- 
ers and distributors. As third step, 
council has made arrangements to 
run 7,500 to 10,000 car cards in 
about eight eastern cities in space 
donated by transit advertising com- 
panies. 

In the meantime information com- 
mittee estimates that the industry 
public relations announcements al- 
ready are reaching an air audience 
of 100 million through local stations 
and on network programs sponsored 
by individual oil companies. 


‘Drastic’ Hike in Yield 
Of Distillate Seen Needed 


NPN News Bureau 

WASHINGTON Even if crude 
runs to stills come up to forecast 
average of 5,350,000 b/d during cur- 
rent quarter, Bureau of Mines states 
that supply of light fuel oils ‘‘must be 
further augmented by a drastic in- 
crease in distillate fuel oil and kero- 
sine yields at the expense of gasoline 
and other products.” 

It noted, in estimating also a Feb- 
ruary demand for domestic crude of 
5,331,000 b/d, that distillate stocks 
“appear to have declined’ about 9 
million bbls. during 1947, with result 
that a correspondingly smaller 
amount of current demand now can 
be supplied from accumulated stocks 

Forecast of crude demand during 
February represents an increase over 
Bureau's estimate of January de- 
mand of 78,000 b/d and compares 
with actual production during Feb- 
ruary, 1947, of 4,775,000 b/d. 

In addition, bureau estimates a 
total gasoline demand this month of 
61.5 million bbls. 


Deaths 


Julius F. Roten, 59, vice president 
and director of L. Sonneborn Sons, 
Inc., New York, died Jan. 24 at 
Mount Sinai Hospital, New York. He 
had been associated with Sonneborn 
Sons since 1905. Mr. Roten also was 
a partner in Sonneborn’ Brothers, 
Dallas, and a vice president of W. H 
Daugherty & Son, Petrolia, Pa. He 
was founder of the Oil Trade Assn. of 
New York, and a member of API 
and Quaker Ridge Country Club. He 
leaves his wife, a daughter, a son, 
four sisters and four brothers. 
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Discontinue Small Wayside Stations, 
Georgia Independent Jobbers Told 


Two Types of Distributing Methods Compared 
At Georgia Convention Show Way to Cut Costs 


By FRANK C. STURTEVANT 
NPN Staff Writer 


MACON, Ga.—Oil jobbers can cut 
marketing costs by pulling out of 
small roadside stations, members of 
Georgia Independent Oilmen’s Assn. 
were told at their convention held 
here Jan. 28. One major oil com- 
pany in the state has already begun 
the elimination of all outlets hand- 
ling less than 1,000 gals. per month, 
asserted Norman A. McGee, Georgia 
division manager for Southeastern Oil 
Co. and chairman of the association’s 
marketing committee. 

The trend to larger stations with 
capacity to tak» full transport dumps 
is making the small station obsolete 
and costly to serve, Mr. McGee said, 
but the bypassing of bulk plants does 
not mean the elimination of the job- 
ber. Instead, he said, jobbers can take 
the lead in going to direct deliveries, 
rather than wait for their major 
competitors to realize all the savings. 

Pointing out that so-called tank 
car private brand operators had been 


profiting from direct deliveries for 





Long Succeeds Trice 

MACON, Ga. Georgia Inde- 
pendent Oilmen’s Assn. at its 
annual convention here, elected 
F. C. Long, Ike Long Tire & 
Oil Co., Cordale, Ga., as presi- 
dent succeeding Reginald Trice, 
of Reginald Trice, Inc., Macon. 

Other officials chosen were: 

First Vice President: C. Wy- 
lie Stalter, Coastal Oil Co., Sa- 
vannah 

Second Vice President: John 
H. Wynn, vice president, Uni- 
ted Oil Corp., Columbus, Ga 

Directors for two-year period: 
s,en Hood, Hood Oil Co., At- 
lanta; N. A. Harden, 
Oil Co., Forsyth, Ga., and Nor- 
man A. McGee, Georgia divi- 
sion manager, Southeastern 
Oil Co., Savannah 

Directors for one year: A. R 
Taylor, G. & O. Service, Inc., 
Albany, Ga.; Paul F. Cosgrove, 
Time Service Stations, Atlanta; 
Frank D. Aiken, Jr., Imperial 
Oil Co., Griffin, Ga.; J. E. Col- 
vin, Colvin & Co., Jessup, Ga., 
and E. N. Kinne, Service Oil Co., 
Athens, Ga. 


Sneed 
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20 years, Mr. McGee made a compari- 
son between a conventional jobber 
with many small stations, and a 
“tank car’ jobber. Both examples, 
he said, were of actual existing com 
panies now in business in Georgia 


Distributing Methods Compared 

“Let’s compare two types of opera- 
tions, or distributing methods. First 
we'll take the jobber in 
Georgia. I say average because I 


average 


have checked several and _ selected 
this one to illustrate my point He 
has two tank wagons and 25 retail 
outlets, in addition to a fair-sized con- 
sumer tankwagon business, such as 
home heating and outlying farm ac- 
counts. His average monthly gal- 
lonage on gasoline is around 80,000, 
of which about 25% 
sumer accounts. His stations average 
less than 2500 gals. each, and repre- 
sent a minimum investment of $1200 
per station. 


is sold to con- 


“For comparison we have in the 
same city a tank car private brand 
marketer with two retail outlets. He 
buys for direct delivery from the 
terminal to the station, and averages 
60,000 gals. per month through the 
two outlets. On a good guess I would 
say the tank car operator has one- 
sixth the investment of the major 
jobber, one-fourth the overhead, twic: 
the gross margin, and one-sixteenth 
the headaches.”’ 


Describes Unique Development 


A unique development in the form 
of larger service stations was de- 
scribed by Mr. McGee, which he in- 
vited jobbers to consider as a pos- 
sible outcome of the bypassing trend 


Occupying large, well chosen loca- 


tions in cities, such stations would 
be a combination of one-stop service 
station, auto supply store, and small 
bulk plant A loading rack at the 
rear would serve independent truck 
distributors of the so-called ‘“‘peddler” 
tvpe, for which there is 
need in both city and rural areas 
Taking the example of the jobbet 
with 25 small retail outlets, Mr. Mc- 
Gee pointed out that with the sam: 
capital outlay such a jobber could 
provide five Stations of the 
type he described. Through them he 
could sell the same or larger gallon- 
age, his TBA volume should be con- 
siderably larger, while his delivery 
expense would be far less. A few 
stations of this kind are already in 


always a 


large 
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successful operation in the state, he 
said. 
3iggest drawback seen by Mr. M« 

Gee was inadequate capital available 
to most jobbers with which to financ« 
the switch in type of stations. Thi 

he said, was directly the result of in 
adequate jobber margins, from which 
additional capital could be derived 
He said it was useless to expect a 
general move by major suppliers to 
grant larger jobber margins, as som¢ 
jobbers did not need it, and some 
would give it away if they did get it 


Should Be Slated for Discard 


Only course open was for each job 
ber to prove his individual need for 
To make a case a 
jobber would have to make a thor 
ough analysis of his business, and 


greater margin. 


present to his supplier a plan of ac 
tion with accurate figures. The plan 
should be based on disposing of a!l 
low gallonage, wayside stations, with 
as little loss as possible, but they 
definitely should be slated for th 
discard, he asserted 
“How many of these grocery store 

beer points and stands 
said Mr. McGee, “‘would be in the 
gasoline business today, if they had 


barbecue 


to furnish their own equipment, paint 
their own buildings, and pay for in 
stallation? Very few of them would 
be foolish enough to invest that kind 
of money in order to sell 1000 gals 
per month, which is a high average 
for a majority of them.’ 


Stambaugh Discussion Praised 


There is no good reason, said Mr 
McGee, for criticizing staten 
the one made by A. A 
vice president in charge of marketin; 
for Standard Oil Co. of Ohio, in which 
he described the bypassing trend in 


rents like 
Stambaugh 


a speech before a management con 
ference There could be nothing 
wrong, he felt, in calling attention to 
a change in distribution 
which already. is far advanced In 
stead of blame, said Mr. McGee, job 
bers should thank Mr. Stambaugh for 
bringing renewed attention to an i 

portant marketing trend 


methods 


Comparative percentage of i 
crease in various classes of use 
petroleum 
John W. Frey, marketing director for 
API. From 1941 to 1947, he said the 
following increases took pla 


! 
products were cited by 


Passenger cars 6.4 
Trucks and busses 28.2' 
Tractors 5° 
Space Heaters 112 
Oil Burners 11° 
Diesel locomotives 111° 


Demand for 


rose as follows: 


petroleum product 


Gasoline 20.3° 
Kerosine 19.2°; 
Heating oil 6§8.7° 
Residual 31.9% 


Against this demand crude runs to 
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stills have increased 30.7%, while the 
gasoline yield has dropped from 44% 
to 41%. The year 1939 marked the 
point where it was necessary to pro- 
duce more gasoline than was needed, 
in order to meet the faster rising de- 
mand for middle distillates. Further 
expansion in heating oil supply strug- 
gles against a price handicap, he 
said. The spread between the refinery 
price of distillate fuel and gasoline 
is greater than the slight additional 
cost involved in finishing gasoline, 
he said, adding that most of the ex- 
pense in running a refinery applied 
equally to both products. 


Expansion plans of the petroleum 
industry were reviewed by O. Y. Kirk- 
patrick, director, public relations, 
Pure Oil Co. 


Marketers who are forced to turn 


down customers today “take an hour 
to say no,” advised Elmer Wheeler, 
sales consultant, in his talk at the 
banquet which closed the convention. 
It is too easy today, he asserted, to 
lose friends who will be badly needed 
in another year or two. Meanwhile it is 
possible to do much better selling 
at service stations, he said. He gave 
an example of what he called the 
“ask which” principle in selling tires. 
Never wind up a sales talk he said, 
by some such phrase as: “What do 
you think of that set of tires?” be- 
cause it gives the customer a chance 
to say he doesn’t want them. The right 
way, he pointed out, is to ask the 
customer when he wants the tires 
mounted, if he wants a spare, if he 
prefers to pay cash, or buy on credit, 
or similar methods suggesting a 
choice of favorable responses. 


Colder Than Normal Weather Prevails 
In Both Northern and Southern Areas 


NPN News Bureau 

CLEVELAND A special NPN 
check of five widely separated south- 
ern cities indicates that unusually 
cold weather has swept the south this 
season at least to Jacksonville, Fla. 
Degree day* averages, as reported by 


the U. S. Weather Bureau in each 
city, for the first 32 days of 1948 
revealed this year to date to be 91% 
colder than a year ago. Also, this 
season to date (Sept. 1 through Feb. 

colder than a year 


1) is almost 55% 
¢ 


ago and is 13% colder than the nor- 


* Degree days are the number of 


mal season. The season of a year 
ago, in contrast, was 27% warmer 
than the normal—see Table 1. (The 


normal season is arrived at from 
temperature observations over a pe- 
riod of 49 years.) 


Sustained, severe cold throughout 
the 10 northern representative cities 
studied each week by NPN has re- 
sulted this year to date (Jan. 1 
through Feb. 1) in degree day aver- 
ages 33% colder than for the same 
period in 1947. Averages for the 
season to date (Sept. 1 through Feb. 
1) make this season 21% colder than 





7 degrees a year ago and 3.6% colder than 
KF by which the mean temperature for any < ces 
24-hour period falls below 65 deg. Thus, if the the normal season for the 10 cities 
mean temperature for the day is 25 deg., it see Table 2. The mild season of 
goes on record as 40 degree days An aver » 
age home oil burner will burn about a gallon a year ago was almost 15% warmer 
of fuel oi) for eact three degree days than normal 

TABLE 1—-Degree Day Summary of Five Southern Cities 
¢ (All figures in degree days) 
THIS YEAR THIS LAST 
YEAR AGO SEASON SEASON NORMAL 
Jan. 1, 1948 Jan. 1, 1947 Sept. 1, 1947 Sept. 1, 1946 Normal Sept. 1 
Through Through Through Through Through 
Feb. 1, 1948 Feb. 1, 1947 Feb. 1, 1948 Feb. 1, 1947 Feb. 1 
Birmingham \la 104 457 ‘ 1377 1627 

Charleston $ e 626 281 716 1147 
Jacksonville Fla 411 104 ,1S8 765 
Nashville, Tenr 1143 714 W757 2195 
Raleigh, N. Cc O10 33 1475 1989 

\VERAGE S00 418 1129 1545 
TABLE 2—Degree Day Summary of 10 Northern Cities 
(All figures in degree days) 
THIS YEAR THIS LAST 
YEAR AGO SEASON SEASON NORMAL 
Jan. 1, 1948 Jan. 1, 1947 Sept. 1, 1947 Sept. 1, 1946 Normal Sept. 1 
Through Through Through Through Through 
Feb. 1, 1948 Feb. 1, 1947 Feb. 1, 1948. Feb. 1, 1947 Feb. 1 

Bostor 1344 1034 3433 2780 3226 
Chicago 1503 1175 3754 3188 3706 
Cleveland 1365 1024 44 2838 3302 
Detroit 1461 1148 3741 3202 3689 
Minneapolis 1745 1410 4775 ATE 1655 
New York 1258 S94 3062 2336 2919 
Omaha 1430 1190 3691 3341 1645 
Philadelphia 1213 SOT 2901 2126 2694 
St. Louis 1226 981 2872 2254 2760 
Washington 1151 732 2738 1982 2681 

AVERAGE 1380 1040 445 2842 3328 
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Railroad Tries No. 3 Fuel 
In Pot Type Burners 


BATTLE CRBEK, Mich.—A ,rail- 
road electrician here has converted 
his pot type space heaters at home 
and 40 like heaters of his employer 
from kerosine to No. 3 or Diesel fuel 
with a 25-watt bulb and extension 
cord. 

George Murray, the electrician em 
ployed by Grand Trunk Railroad, 
told NPN his idea consisted of “lay- 
ing a 25-watt bulb under the small 
tank holding the constant-level valve 
and simply turning the light on. The 
heat from the bulb warms the heav- 
ier fuel to about 80° and permits it 
to flow past the needle valve into the 
burner.” 

If Mr. Murray’s idea of lowering 
the viscosity of heavier grades of 
fuel oil by preheating is found widely 
practical and is generally adopted by 
space heater users, it instantly would 
make available to those users larger 
volumes of Nos. 2 and 3 furnace oil 
and Diesel fuel, which, it is believed, 
would materially aid in relieving the 
tighter supply of No. 1 and range 
oil. A Michigan refiner has inspected 
the stove in operation in Mr. Mur- 
ray’s home and called it okay.” 

Mr. Murray, who has used the de- 
vice for the past three months in his 
home and installed it on space 
heaters in the railroad’s shanties and 
freight houses, reported the heavier 
fuel made a better flame and was 
more constant over a 24-hour period 
than kerosine. Jsing the heavier 
fuel, Mr. Murray added, allowed the 
burner regulator to be kept in the 
No. 1 or 2 position for a long period 


As a safety measure, Mr. Murray 
recommended the bulb be equipped 
with an ordinary wire guard com- 


mon to extension lights used by auto 
mobile mechanics. 


U.S. Bans Tin in Quart 
Round Motor Oil Cans 


WASHINGTON Commerce De- 
partment Jan. 30 issued order ban- 
ning use of i1-qt. round refinery- 
sealed tinplate cans for packing mo- 
tor lubricating oils after Feb. 29, pro- 
vided Congress enacts legislation ex- 
tending control authority beyond that 
date. 

Order, if Congress permits it to be- 
come effective, will mean generally a 
return by refiners to use of wartim«e 
type of l1-qt. cans made of black- 
plate, although terneplate also may 
be used. Blackplate cans have crimp- 


seam sides, whereas those made of 
terneplate can be soldered same as 
tinplate. 

Industry has said that it will not 


be handicapped by order, provided it 
is able to obtain needed steel. It has 
estimated a need for 49,000 tons of 
steel in first quarter for 255,000,000 
1-qt. cans and for 50,000 tons in sec 
ond quarter for 265,000,000 cans 
NATIONAL 
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Brown Rips Interior's Program for 
Synthetics as Handicap on Supply 


9 Billion Dollar Government Plan Seen Impractical; 
Private Oil Companies Pushing Valuable Research 


By NPN Staff Writers 

The oil industry stole the show 
from the Bureau of Mines in the past 
week on synthetic fuels as far as an 
important Congressional committee 
and the industry itself is concerned, 
but whether it gained any ground 
with the general public is doubtful. 
Here’s what happened: 

1. Bruce K. Brown, chairman of the 
Military Petroleum Advisory Commit- 
tee and vice president of Standard 
of Indiana, tore apart the recom- 
mendation of Interior Secretary Krug 
that the government embark upon 
a gigantic five to 10 year, nine billion 
dollar, 2,000,000 b/d synthetic fuels 
program. 

Mr. Brown's statement, made to a 
House Armed Services (Short) Sub- 
committee, did not directly criticize 
Secretary Krug, but the effect was 
to expose the Interior Department’s 
program as one which would reduce 
the immediate availability of oil by 
depriving the oil industry of steel 
and which would give a false sense 
of national security if depended upon 
to fuel a war. 

The statement impressed the com- 
mittee and won general recommenda- 
tion in the industry, but got little 
public attention compared with big 
headlines given Krug’s original pro- 
posals. 


Put Government in Oil Business 


2. P. C. Keith, president of Hydro- 
col Corp., which already has under 
construction at Brownsville, Texas, a 
plant for synthesis of natural gas 
into gasoline, said that Interior’s plan 
will not produce enough oil to meet 
future needs, is not economically 
practical and would put the govern- 
ment into the oil business. 

Mr. Keith, addressing a _ regional 
meeting of the Natural Gasoline Assn. 
at Corpus Christi, Texas, proposed 
that instead of adopting the adminis- 
tration-sponsored program, the nation 
rely upon the industry—without gov- 
rnment subsidies—-to erect gas-to- 
sasoline plants capable of producing 
650,000 b/d and to depend upon the 
levelopment of gasification of coal 
o reduce the demand for heating oil. 


Private Industry Is Leader 


3. A survey of leading major oil com- 
anies by NATIONAL PETROLEUM NEWS 
isclosed that private industry has 
pent about $30,000,000 on synthetic 
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research since the end of the war and 
is currently spending at the rate of 
about $10,000,000 a year. 

Private oil companies are spending 
more money and have made greater 
progress than the Bureau of Mines in 
the synthetics fuels field, even though 
much material emanating from Wash- 
ington gives the public, and many in 
government and even some oil men 
the impression that only the govern- 
ment is working on synthetics. 

Dr. E. V. Murphree, president of 
Standard Oil Development Co., a lead- 
er in synthetics research who often 
has praised the bureau’s basic re- 
search, told NPN this week that the 
Bureau of Mines has done some good 
work, that industry is putting a great 
deal of emphasis on synthetic fuels 
research and development and is 
“definitely carrying the ball’ on re- 
search on synthetic fuels from natur- 
al gas. 

Dr. Murphree pointed out that his 
company has spent $10,000,000 al- 
ready on synthetics not including 
early work on hydrogenation and 
has three pilot plants operating 
at Baton Rouge on Fischer-Tropsch 
process, with a pilot plant being 
built at Pittsburgh jointly with 
the Pittsburgh Consolidation Coal Co. 
to find an improved method for man- 
ufacturing synthesis gas from coal. 
A shale demonstration plant is being 
built at Baton Rouge, for which the 
Bureau of Mines is providing the 
shale. The bureau, according to Dr. 
Murphree, has done valuable work in 
surveying shale reserves and improv- 
ing mining techniques. 


Brown Challenges Plan 


Indiana Standard’s Bruce Brown, 
in his appearance before the Short 
committee, made clear that he does 
not oppose synthetic fuel develop- 
ment (he pointed out that Stanolind 
Oil and Gas, a subsidiary of his com- 
pany, is actually building a plant in 
Kansas to produce liquid petroleum 
from natural gas) and that synthetic 
fuels may be developed practically 
over a long period of years. 

His challenge was to the govern- 
ment proposal to turn to a subsidized, 
forced-draft synthetics program as 
a way to solve current supply troubles 
and assure adequate petroleum in the 
event of war. 

“First preference,” he said, must 
be given to producing liquid fuels 
from crude petroleum because this 
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is so much less costly in steel and 
manpower than the production by 
any other method. 


To Get More Oil Quicker 


“IT am convinced,” said Mr. Brown, 
“that we can get more oil—quicker 
by making steel available to the oil 
industry than by any other method.” 

Even the starting at this time of 
a few large-scale synthetic plants, he 
went on, as advocated by Defense 
Secretary Forrestal and Interior Sec- 
retary Krug, “would, because of their 
enormous requirements for steel, cut 
down the immediate availability of oil 
by depriving the industry of steel it 
needs this year and next year.” 

Should Congress decide to go ahead 
with synthetics program, however, 
Mr. Brown told subcommittee, it 
should take into account relative ef- 
ficiencies of use to which fuels are 
put. 


Cites Cost in Steel, Manpower 


“From the standpoint of military 
security,” he explained, “an attempt 
to balance any computed gap be- 
tween assumed wartime demands for 
military and civilian use by creating, 
out of taxpayer dollars, enough syn- 
thetic liquid fuel capacity to enable 
all of us who are fortunate enough 
to have oil burners to continue to 
use them looks to me to be unjusti- 
fied when one counts the cost in 
steel, manpower and dollars and the 
waste of coal or gas that would be 
involved.” 

“It would be folly,"’ Mr. Brown also 
asserted, “to sponsor a national pro- 
gram to subsidize the production of 
liquid fuel to burn under boilers.” 

Again, at another point, he em- 
phasized view that the country ‘“‘can- 
not afford to build plants to make 
fuels to heat houses,’ because “we're 
just not that rich.”’ 

Mr. Brown informed the subcom- 
mittee that to produce only 2,000,000 
b/d of synthetics from coal would 
require 468 million tons of coal per 
year or more than two-thirds as much 
as was ever produced in a single year 
Moreover, he testified that all of the 
available natural gas produced in the 
U. S. in 1946—-4.83 trillion cubic feet 

would have been required to synthe- 
size only about 500,000 b/d of liquid 
fuel, with nothing being left over for 
electric power from gas nor for any 
industrial use nor for 
tories and homes 


heating fac- 


For Essential Uses 


Mr. Brown emphasized that he 
wasn't saying that liquid fuels must 
not be obtained “at all costs to power 
the really efficient mechanisms where 
they are needed and for which there 
is no substitute.” He reminded com- 
mittee, however, that “using liquid 
oil to power a plane, a train, a ship 
or an automobile is quite a different 
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thing than using it to heat a house 
or drive the generators in a city 
power plant.”’ 

He assured congressmen, however, 
that when and if crude oil becomes 
sufficiently scarce to justify the nec- 
essary steps, “all of the liquid hydro- 
carbon’ fuels that are really needed 
can and will be synthesized from nat- 
ural gas and coal. 

“However,” he continued, “this can 
be brought about painlessly and 
soundly from the economic 
only if the practical development oc- 
curs over a long period of years. Any 
impression to the contrary is apt to 
result in a false sense of national se- 
curity. Further, if sound economics 
of the law of supply and demand 
rather than subsidy economics— is al- 
lowed to prevail, all fuel prices 
solid, liquid and gaseous will seek 
their true economic level. Kerosine 
will be used to heat houses only si 
long as it is substantially as cheap 
as coal or wood. 


sense, 


Will Be Small Fraction 


“I believe that the quantities of 
synthetic fuel that will probably be- 
come available through the normal 
peacetime development of our econo- 
my in the next few years will seem 
very large when measured by the 
technical achievement involved; and 
to the extent that the operation is re- 
garded as a chemical synthesis it will 
give us by far the greatest volume 
ot synthetic product ever produced. 
But measured in terms of our total 
requirements for liquid fuels the frac- 
tion produced by synthesis is apt to 
be small for a decade and its rate of 
growth will depend on the law of 
supply and demand. The costs of a 
forced wartime development as a ma- 
jor substitute for natural petroleum 
would be fantastic. The dollars for 
such a development could be coined 
but the manpower, construction ma- 
terial and mining problems would re- 
main. A forced peacetime develop- 
ment using subsidy dollars is practi- 
cally as difficult.” 

Under questioning, Mr. Brown tes- 
tified that synthetics should be 
thought of “as Diesel fuel or avia- 
tion gasoline, not as kerosine for 
space heaters.” 

Asked what he would recommend 
Congress do to assure an adequate 
supply of oil for an emergency, the 
Witness said one of first things 
should be to establish and maintain 
best possible relationships with South 
America ‘as safest source” of oil 
outside U. S. Also, he would see that 
industry gets more steel to develop 
domestic reserves, and everything 
possible is done to facilitate develop- 
ment of tidelands oil. 


$60,000,000 Program Approved 


While Interior Secretary's proposal 
for. a 2,000,000 b d synthetic program 
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was being torn apart by Mr. Brown, 
the Bureau of Mines’ older and much 
smaller program for synthetic liquid 
fuels research was faring better. 

The O'Mahoney bill (S.134) author- 
izing a three-year extension to July 
1, 1952, and increasing the cost limi- 
tation from $30,000,000 to $60,000,000 
was favorably reported to the Senate 
last week by the Senate Interior and 
Insular Affairs Committee. A _ sub- 
committee previously had approved it. 

Subcommittee approval came on 
Jan. 29 following a brief hearing at 
which testimony in support of the 
legislation was given by James 
Boyd, acting director of the Bureau 
of Mines; Dr. W. C. Schroeder, 
chief of the research program; and 
Standard Oil Development’s Dr. E. V. 
Murphree. 


Demonstration Plants “Too Large” 


Dr. Murphree said he felt the bu- 
reau was doing a “fine job in basic 
research” and that he was for the 
government program (the $60,000,000 
program not the $9,000,000,000 one 
Editor’s note) in general, but he em- 
phasized that there is some feeling 
in private industry that the bureau’s 
demonstration plants are ‘‘too large.” 

He pointed out that his company 
had never spent more than $1 mil- 
lion on such a plant. 

Dr. Schroeder defended size and 
cost of government plants, stating 
that decision on size was made only 
after close study of German data and 
after conference with British syn- 
thetic fuels experts. He said govern- 
ment needed to erect demonstration 
plants of such a size in. order to gain 
accurate data for commercial cost 
figures. 

Government has built a $2 million 
shale oil demonstration plant at Rifle, 
Colo., and is constructing or planning 
to build a $7 million coal hydrogena- 
tion and a $4 million Fischer-Tropsch 
coal processing plant, both at Lou- 
isiana, Mo. 

30th Dr. Murphree and Dr. Schroe- 
der emphasized that there has been 
“complete exchange” of information 
between the company and the gov- 
ernment on work being done co-op- 
eratively. 


Will Hold the Lead 


It is clear from statements made 
to NPN by oil company executives 
that the oil industry experts to con- 
tinue to lead in synthetics research. 
Oil industry information indicates 
that private companies. will put 
more into research alone between 
now and 1952 than the Bureau of 
Mines will spend on all phases of de- 
velopment, including the cost of over- 
sized demonstration plants. 

For example, one company that 
has said virtually nothing publicly 
about its synthetics efforts reports 
that its investment in pilot plants 





for research on gasification of coal 
will amount to “several millions.” 

Another oil company, which has 
been silent on its synthetic research, 
told NPN that it is reluctant to dis- 
cuss its work because the rsearch 
departs from orthodox technical proc- 
esses. 

It also pointed out that synthetic 
fuels research is often tied in with 
research into catalytic cracking 
methods and the oil company part of 
the synthetics research effort would 
loom much larger than it does if that 
were included. 

Recognition of industry efforts in 
a left-handed way came from one of 
the Bureau of Mines’ strongest sup- 
porters in Congress, Sen. O’Mahoney 
(D., Wyo.) who introduced the bill 
to extend and expand the bureau's 
synthetics program (the $60,000,000 
bill). 


“Industry Interest Aroused” 


“Interest of private industry has 
been aroused,” he said, ‘“‘and the Bu- 
reau of Mines is now engaged in sev- 
eral co-operative projects with petro- 
leum companies for utilization of 
coal deposits, as well as of shale.” 
He pointed to the Standard Oil De- 
velopment-Pittsburgh Consolidation 
Coal project, the construction by 
Union Oil of California of an oil 
shale retort at Los Angeles, Standard 
Oil Development’s work on shale, 
“similar tests being initiated at Chi- 
cago by Sinclair Oil.” The senator 
added that Standard of California is 
making tests on ways of pumping 
crude oil made from oil shale for 
transportation by pipe line. 

Though Sen. O’Mahoney stressed 
the bureau’s role and left the im- 
pression that the bureau had aroused 
the oil industry to action, his state- 
ment conceded “a rapidly rising in- 
terest by private industry in the syn- 
thetic fuel development.” 

In his speech at Corpus Christi, 
Mr. Keith of Hydrocol predicted that 
the company’s plant to make syn- 
thetic petroleum and chemicals from 
natural gas at Brownsville, Texas, 
will be completed by May, 1949. The 
foundations are now being poured 
He said that a similar plant, being 
built by Stanolind in the Hugoton 
Field, is not this far along, but will 
be completed in 1949 also. 


Elk Hills Deadline Delayed 


NPN News Bureau 
WASHINGTON Time limit has 
been extended to Feb. 17 for filing of 
objections or supporting briefs in 
matter of enlargement of Elk Hills 
Naval Petroleum Reserve by with- 
drawal of public land. Briefs or other 
papers should be addressed to Inte! 
ior Assistant Secretary C. Girara 
Davidson, who conducted hearing 
Jan. 15 in Los Angeles on Navy-pro 
posed enlargement of reserve. 
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Editorially Speaking 








Oil Men in Co-operation Program Must Guard Against 


Their Efforts Being Twisted into an Antitrust Suii 


OW that the oil industry has entered upon another 
N adventure in co-operative industry action, to over- 
come the oil shortage, it would be well if everyone en- 
gaged in such action, whether major or Independent, kept 
some basic thoughts in mind by way of guidance. 


No matter how legal may be what the industry has 
done or will do and no matter that the Department of 
Justice gave it “clearance” for two months under a 
new law specifically permitting joint industry action, 
those things do not mean that it may not appear to the 
administration in the White House to be “good politics’”’ 
later to file suits against some or all of those engaged 
in this co-operation under the plea that the antitrust 
law has been violated. The administration has already 
shown in many ways that it will ruthlessly pursue its 
aim for re-election and we have but to look back upon 
the record of the Department of Justice, especially these 
past 16 years, to see that it has been ever willing to 
acquiesce in the political demands of the White House. 


The very fact that the industry at various times in 
recent years has insisted on the Department of Justice's 
OK before proceeding on some activities is evidence of 
the industry’s suspicion of the good faith and honesty 
of the department. The fact that Congress enacted this 
recent law to the same end is further reflection on the 
department. 


Attorney General Clark in his letter of “clearance” to 
Secretary Krug used rather a rubbery phrase when he 
confined his “approval” to “action within the scope of 
the recommendations” of the Petroleum Council's report 
of Jan. 21. We have seen the Department stretch 
phrases before and this seems to have some possibilities 
along that line if the department should wish to do some 
stretching. Almost any little thing by almost any com- 
mittee anywhere in the country might be pounced up- 
on by the department as a basis for a “case” as the de- 
partment did in the Madison case. That such a little 
thing was entirely legal might not concern the depart- 
ment if the administration decided that a whopping big 
suit against the “oil trust” might get some votes. 


One of the great difficulties in defending in the Madi- 
son case, the oil companies found, was that there were 
no minutes at all in most instances and no minutes 
worthy the name in others, as to what took place when 
more than 7,000 oil men in hundreds of committees held 
many hundreds of meetings all over the country for 22 
months with the express approval of Petroleum Co 
Ordinator Ickes and for the purpose of raising prices 
under the proposed oil code. Even though the purpose 
of all the meetings and uproar was to raise prices, the 
question was by any chance had any meetings acted on 
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their own and contrary in anyway to instructions from 
Washington. 


The oil industry's administration of these code meet 
ings was pretty sloppy, to say the least, largely because 
so many of the executives just refused to believe that 
politicians can right-about-face in a minute if they think 
it will help them. Then, under Ickes’ express and writ 
ten order, all meetings were supposed to be absolutely 
secret, no information could be given out by anyone, 
only Ickes and his immediate staff could talk. The oil 
men should have told Ickes to go where it was hot but 
unfortunately they didn’t and they paid a heavy price, 
because wide open meetings with full publicity would 
have made it most difficult for the government to have 
gotten a case out of a grand jury, even though the jury 
was stacked as the first Madison grand jury was, let 
alone maintain it in court. Fortunately for the industry 
no seal of secrecy has been inflicted so far on the Na- 
tional Petroleum Council or any of the committees that 
will work on the shortage problems. NPN meetings 
are closed to the press, and we think they should be open 
at least to the oil press, but the fact remains that council 
members are not sworn to secrecy 


So it is strongly urged upon the several thousand 
men who probably will join in this co-operative effort 
to relieve the public to keep their meetings wide open, 
to keep complete minutes, to avoid anything that might 
in any way be misinterpreted as any agreement on 
prices. In case of doubt about a subject, get a good 
attorney's advice. 3y keeping meetings wide open we 
mean let the daily newspaper men sit in if they want to, 
in fact invite them in And under no circumstances 
do not have any “little conferences” outside of these 
meetings. There is nothing about this relief program 
that calls for or warrants any secrecy whatever Full 
publicity will materially help the oil industry’s standing 
with the public for the facts in the main are all to the 
credit of the industry regardless of any boners that 
may have been pulled by some individual companies 
The industry has stepped up production and refinery 
runs to the highest in history much to its own sur 
prise. 

These meetings and this co-operative effort are the 
biggest things at the moment in the oil industry’s publi 
relations. If you men do the job as you have been do- 
ing it to date, your own actions will be of far more value 
to the industry, if the doors are kept wide open, than 
a million words in a million dollar public relations ad- 
vertising campaign. 


While the meetings should be guided by the council's 
plan and while that plan seems to be comprehensive 
enough to do the job, nevertheless the attorney general's 
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approval of that plan has not made it law. If you 
should happen to get away from some part of that plan 
for good reason and without taking time to get the at- 
torney general’s additional approval, you have not vio- 
lated any law. You only have given the administration 
an excuse to accuse the industry of “breaking faith” 
and starting a suit, but the administration will have to 
prove much more than that the plan was breached at 
some point. It will have to prove a real conspiracy. 

While price agreements will not be made, nevertheless 
it will be necessary in many meetings probably to dis- 
cuss prices as the industry must see that when relief 
products are handed out the prices charged to the con- 
sumer are fair. There are enough stories around about 
how some of the small fry and perhaps an occasional 
fair sized one have rather stood up their customers on 
price, so that every committee probably will have to get 
into the subject of prices. There also undoubtedly will 
be discussion of higher prices that are justified by longer 
hauls and higher expenses only the committees won't 
know these reasons until the prices are discussed. Such 
discussions should be handled concretely with full record 
of what goes on. 

As the trend of oil prices is upward and as this trend 
will probably continue for a year or more, if the past 
is any criterion, we may find the Department of Justice 
next summer or fall pointing to these increased prices 
and to all the meetings and alleging a ‘conspiracy,’ 
more on the ground that such price advances and such 
meetings meant there ‘must have been a conspiracy.” 
The department has argued from effect back to a cause 
before when that would suit its use. 

Complicating the situation is the increasing pressure, 
and pressure well justified, of the jobbers and commis- 
sion agents whose margins have not been increased for 
the most part for years despite greatly increased operat- 
ing expenses. Jobber associations are adopting resolu- 
tions for wider margins and groups of jobbers will be 
calling on the majors to give them relief. So it is quite 
certain that whenever a few oil men get together they 
may talk prices. Such discussions can be entirely legal 


FTC May Get More Money 
For Anti-Monopoly Use 


NPN News Bureau 

WASHINGTON Federal Trade 
Commission will have about $400,000 
more for anti-monopoly work in fiscal 
vear beginning next July 1 than it re- 
ceived in current year if Congress 
accepts recommendation of House Ap- 
propriations Committee. 

Committee has earmarked $1,364,- 
181 for FTC anti-monopoly activities 
out of recommended total appropria- 
tion of $3,478,035 after getting strong 
representations from House Select 
(Ploeser) Committee on Small Busi- for evaluations 
ness, as Well as FTC itself. 


price studies. 


“dormant.” 


basis for rates.”’ 


but the trick will be to handle those discussions so that 
the Department of Justice cannot twist them around into 
“conspiracies.” 

The industry can come out of this tight situation with 
great credit to itself in the public mind, if the industry 
does a corking good job of supplying the oil as it is now 
doing, if each man, Independent and major, tells his 
own story to his customers and public of what he has 
done to overcome the shortage, if every man will ex- 
plain to customers and to the public every time he has 
to raise a price as to just why he must raise it. Here 
is a particular responsibility of the majors who could 
well remember that it is not just their brands they must 
sell by good sales efforts but also their prices. Then 
every man should watch his speech at all meetings in 
the light of possible misinterpretation and he should try 
and remember clearly what he said and what others 
said. 

And last, it-may be observed, the first thing is to get 
the oil both today and tomorrow that this country needs 
and if higher prices are the only things that will do it 
then have higher prices. The industry will be forgiven 
for higher prices that are justified by the costs but it 
never will be forgiven for falling down on the supply 
job. There will be a lot of talk against higher prices 
but oil men might well remember that the law of sup- 
ply and demand, when freely operating, has always 
brought out the oil and that it was a suspension of that 
law during the war and a decidedly unintelligent regula- 
tion of prices that had most to do with bringing about 
this present shortage. And finally, it might well be 
remembered it is just as illegal to agree to hold down 
prices as to raise them. 





“‘What we have to do is to be forever curiously testing new 
opinions and courting new impressions Walter Pater (The 
Renaissance) 


Comments on this and other editorials are invited. Please 


address them to Warren C. Platt, 1213 West 3rd St., Cleve- 
land 13, Ohio 











dicated litigation and administered 
pointed out its 
powers to fix quantity discounts limits 4. Federal Power Commission be 


under Robinson-Patman Act now are 


tions Committee 

1. Interstate Commerce Commission 
give “any attention possible’ to in- 
quiry received by committee “on be- 
half of pipe line owners and operators 
with respect to rates charged.” Along 
pipe line interests, 
worth (R., Mass.) 
today, there is ‘‘quite a little demand 


grade crossings $7,300,000 being pro 
vided for latter item. 


given $4,049,550, or $131,550 more 
than for current fiscal year. 


As to number of other “independent 
offices’ of government, Appropria- 
recommended that: 


4,000-Bbl. Pana Refining 
Plant Bought by Co-Op 


NPN News Bureau 

CHICAGO—TIllinois Farm Supply 
Co., oil co-op affiliate of Illinois Agri- 
cultural Assn., has purchased the 


Rep. Wiggles- 1,000 bbl. refinery of Pana Refining 


of committee said Co. at Pana, Ill., according to C. H 


Becker, general manager of the co- 


be made as the op. 


Purchase of the plant, Mr. Becker 


Ploeser group urged appropriations 2. National Advisory Committee for said, represents a step forward by 


unit to recommend not only that Aeronautics be 


larger percentage of commission 


given $500,000 for 


Illinois Farm Supply Co., to improve 


funds be used for FTC and Sherman 
Act litigation, but also that commis- 
sion be encouraged to give more at- 
tention to price discrimination pro- 
hibited by Robinson-Patman Act. 
FTC said it was under severe man- 
power handicap in trying to press in- 
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high-energy fuels laboratory at Cleve- 
land. Jet and guided-missiles fuels 
work is programmed there. 

3. Public Roads Administration re- 
ceive $459,588,854, or $195,588,854 
more than in present fiscal year, for 
continuation of construction of post- 
war highways and elimination of 


its supply position. 

Plan is to retain present Pana oper- 
ating personnel with E. G. Youngberg 
as general manager of the rennery 
Three executive officers, Sam D 
Jarvis, C. Hayden Davis and Raj 
Hose have agreed to remain tempor- 
arily in an advisory capacity. 
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Get you there and back, 
on any road—faster and 


at lower cost! 


MORE THAN % OF A MILLION EATON 2-SPEED AXLES IN TRUCKS TODAY 


EATON MANUFACTURING COMPANY 
brhe Division 


CLEVELAND, OHIO 








DU PONT METAL 
DEACTIVATOR 
TO KEEP COPPER 


OUT OF MISCHIEF 
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Du Pont Metal Deactivator (N:N’-disalicylidene- eee. in gasoline, can cause a lot of mischief. 


RENEE enmmines sam eeeeee As little as a few tenths of a part per million of dis- 


copper to form a stable chelate as shown here. 
Negtahen solved copper from brass condenser tubes, valves, 
Chelate is inactive and has no prooxidant 


den 0 Guealins. pipe fittings or pump parts as well as carry over 
from refinery operations can be the cause of 
greatly accelerated oxidation. 

Du Pont Metal Deactivator is the easy answer to 
this threat. It increases responsiveness of fuels to 
antioxidants and lowers overall inhibitor costs by 
nullifying catalytic effect of dissolved copper. 

Du Pont Meta! Deactivator is a liquid product 
readily soluble in gasoline. Write for full informa- 


tion, E. |. du Pont de Nemours & Company (Inc.), 


greumM Petroleum Chemicals Division, Wilmington 98, Del. 
ETR CONSULT DU PONT: Du Pont technical men, with 


CHEMICALS many years of practical experience in the laboratory 


and in the field, will work with you in selecting or devel- 


oping the right additives to meet your specific needs. 


BETTER THINGS FOR BETTER LIVING ...THROUGH CHEMISTRY 
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PREVENTIVE MAINTENANCE 


Program Can Be Tailored to Fit the Needs 
Of Oil Marketers With Only a Few Trucks 


First in Series of 7 Articles Tells 
Over-All Purpose of PM, Where Jobber 
Can Get Help in Setting up Program 


Competition in oil marketing brings with it an in- 
creasing necessity for keeping operating costs at a mini- 
mum. Preventive maintenance, be it for trucks, service 
station or bulk plant, has as its main objective keeping 
costs at a minimum commensurate with sound operating 
practices. Since delivery of products is a major cost fac- 


tor in marketing, it follows that a good preventive main- 





This series of articles has been prepared in an 
effort to 
1—Give oil men a picture of 


truck preventive 


maintenance. 


> 


2—-Show how preventive maintenance can b¢ 


applied to smaller operations 
3—-Set up warnings of 
to watch if PM is not used 


some specific thing 


{—-Explain, in part at least, what PM involves 


; insofar as management is concerned. 
tenance program would tend to keep delivery expenses 


down. 











Two primary factors dictate the success or failure of 
any motor truck preventive maintenance program. They nearer to the life expectancy built 
are: the manufacturer. 

1—-Cost of putting the program into effect and 
maintaining it at top efficiency. 


2--Amount of savings resulting from such a pro- 


into the unit by 


The 
tions, but 


factors will vary according to individual opera 


fundamentally, unless Item 2 exceeds Item 1, 


nian : the preventive maintenance program will not achieve its 
gram. This includes savings in the form of reduced 


repair bills, lower parts replacement costs and, per- 
haps most important, extending the life of the truck To 


purpose, to wit 


secure more and 


dependability 


performance from 





Shown here is one of Atlantic Refining Co.'s 4,500-gal. semi-trailer units undergoing a routine preventive maintenance in 
pection in the Philadelphia shop. At left is Joe Kairovitch, painter, touching up the Atlantic sign. Center is George Knorr 
hecking the engine and at right is Del Coffey, mechanic leaderman, who is filling out an inspection form. Further reter- 


nce to Atlantic's preventive maintenance program and how it 


was set up is included in this series of articles 
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the equipment at as low a cost as possible, consistent 
with sound operating practices. 

However, it also should be remembered that, even if 
the aforementioned factors point to the economic ad- 
vantages of a preventive maintenance program, unless 
management is thoroughly sold on the idea or thinks 
enough of it to give 100% support and then see to it 
that the program is followed through consistently; unless 
management does its part preventive maintenance will 
not accomplish its objective. 

Large fleet operators, including most automotive fleets 
of major and integrated oil companies, have found that 
preventive maintenance does pay good dividends. 

Last November the Institute of Public Safety of Penn- 
sylvania State College conducted a short course (its sec- 
ond) for motor vehicle maintenance supervisors. Here 
top authorities in the automotive maintenance field told 
how preventive maintenance works, what it can accom- 
plish and where the small fleet or less-than-fleet operator 
(the latter refers to operations of four or less vehicles) 
fits into the over-all preventive maintenance picture. 

An NPN staff writer attended all classes, talked to 
truck manufacturer representatives and sat in on dis- 
cussions with oil company maintenance men enrolled for 
the course. Based on material gathered in classes and 
from truck manufacturing authorities, a series of articles 
has been prepared to describe (beginning this week) : 

1__The over-all purpose of a preventive maintenance 
program; how the oil jobber with only a few trucks can 
tailor a program to fit his needs, and where he 
obtain help in setting up such a program. 

2--Factors governing the success of a preventive main- 
tenance program (hereafter often referred to as PM). 


can 





What Will PM Do? 

Preventive maintenance will: 

1—-Help reduce repair bills. 

2—-Reduce frequency of parts replacement. 

3Extend the life of automotive equipment to 
nearer the life expectancy built into the vehicle 
by the manufacturer. 

4—-Reduce breakdowns on the road. 

5—Increase safety of operation. 

6—Enable the operator to keep a closer check 
on automotive costs. 

Preventive maintenance will not: 

1—-Eliminate repairs. 

2--Eliminate replacements. 

3-—Extend the life of automotive equipment 
indefinitely. 

4—Eliminate breakdowns on the road. 

5—Eliminate all accidents due to mechani- 
cal defects. 

6-—Serve as cure-all for all automotive me- 
chanical difficulties. 











3—Proper selection of the vehicle and how it affects PM. 
{Basic PM requirements 
ing and wheel alignment. 


tires, rims, brakes, steer- 
5—-Basic PM requirements— clutches, transmission and 
axles. 

6—Basic PM requirements—lighting system. 


7—Basic PM requirements —engine. 











By HOLGER RIDDER give added life to 


NPN Staff Writer 


With the Independent oil marketer 
and petroleum transporter faced with 
increasing costs—-the costs of deliv- 
ering products not being the least of 
these—-it becomes more and more evi- 
dent that, in order to continue to show 
a profit, operations must be as eco- 
nomical as possible. A good motor 
truck preventive maintenance pro- 
gram provides one means toward tha: 
end. 

Truck manufacturers have been 
trying to promote preventive mainte- 
nance (PM) for some time and they 
are intensifying their efforts toward 
this end. Preventive maintenance is 
not new, but so far the manufac- 
turer’s success in “selling” the PM 
idea has been confined largely to op- 
erators of large truck fleets. 

The manufacturer’s objective has, 
however, been expanded in recenz 
vears to include small fleet or less- 
than-fleet (four or less vehicles) op- 
erator. So, in effect, PM is a compara- 
tively new thing for the smaller op- 
erator and it is this type of operator 
the truck manufacturer hopes to 
“sell” on the idea of PM. He hopes 
and is quite confident-—-that he can 
show these operators how PM can 
help keep operating costs down and 
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a truck, or any 
other vehicle in the fleet. 

According to R. T. Jenkins, super- 
visor of service schools, GMC Truck 
and Coach Division, General Motors 
Corp., Pontiac, Mich., operators of 
four or less trucks (thus not included 
in the fleet classification) own 90° 
of the commercial motor vehicle equip- 
ment in the United States. So, it be- 
comes evident that the truck manu- 
facturers have a big job ahead of 
them. 

A Buyer’s Market for PM 


It also becomes apparent that, with 
the makers of trucks having set as one 
of their principal objectives the “sell- 
ing” of the preventive maintenance 
idea to all users of commercial mo- 
tor equipment, competition will be 
keen and this is where the Independent 
oil marketer and transporter enters 
the picture. 

He will find the truck manufacturer 
eager to help him with his mainte- 
nance problems. The manufacturer's 
eagerness to help is obvious. The 
better service his particular piece of 
equipment renders, the better chance 
he will have for a resale when it comes 
time for replacement of worn-out or 
obsolete units. ‘FPruck manufactur- 
ers make no effort to discount this as 
one of their motives, but they point 


out that only through continued effor 
to make the truck more efficient can 
it continue to compete with other 
modes of transportation. 

Whatever the motive, the time ap- 
pears ripe for the oil marketer to ob 
tain expert help in setting up a PM 
program which will result in more er- 
ficient truck operation. In short, the 
marketer finds himself with a buyer's 
market in his favor, insofar as PM is 
concerned. 


What Is Preventive Maintenance ? 

So, let’s look at preventive mainte- 
nance-—what is it? 

Whether it be carried on by the 
large fleet operator or the owner of 
only a few trucks, a properly planned 
PM program has one primary objec- 
tive: 

To secure more dependability 
and performance from the equip- 
ment at as low a cost as possible 
consistent with sound operating 
practices. 

Also, the distinction between main- 
tenance and repair needs to be ex- 
plained. Maintenance means keeping 
a unit efficient. Repair consists o! 
restoring or attempting to restore a 
unit to its original condition afte? 
failure. 

Preventive maintenance will not 
eliminate repairs but it will reduce the 
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Delivery as quick as 


That’s just about how quick you can “‘drop”’ a load 
of oil or gas .. . when you depend on Monarch 
Tank Truck Hose to speed deliveries. 

Naturally, fast ‘“‘drops’”” by your tankwagon fleet 
are important in these days of increased demand 
and higher delivery costs. And this famous, flexible 
hose can help make them possible. Why? Because 
its smooth internal bore is made of special-purpose 
oil-resistant rubber to provide extremely fast flow. 
Also the tube of Monarch Tank Truck Hose will 


not flake or swell... and it will not discolor your 
petroleum products. 

You enjoy an extra margin of safety, too. 
That’s because the carcass of Monarch Tank 
Truck Hose is built up of multiple braids of 
strong cords permanently bonded by oil- 
resisting rubber compounds. Furthermore, a 
spiral of noncorrosive braided wire dissipates 
dangerous static electricity. 


-» HEWITT RUBBER 


4 
ry DIVISION 


Ay HEWITT-ROBINS INCORPORATED 
INDUSTRIAL HOSE «+ BELTING « PACKING 
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the drop of a hat! 


How will it stand up in severe delivery service? 
Well, the cover of Monarch Tank Truck Hose is 
made of a tough rubber compound which will resist 
wear, tear, sun-checking, oils and gasoline. 


In addition to Monarch Tank Truck Hose, Hewitt 
offers you other hose specially developed to speed 
your delivery service. These include Monarch Tank 
Car Hose, Gasoline Hose and Propane-Butane Hose. 


For further details phone the Hewitt distributor 
listed in your telephone directory. Or write to 
Hewitt Rubber Division, 240 Kensington Avenue, 
Buffalo 5, N. Y. 

You can depend on your 

petroleum equipment specialist 

He’s always ready to serve you. And he knows 
your job... your operations... your problems. 
Call on him at any time for advice. He'll recom- 
mend the exact Hewitt product especially designed 
to help improve the efficiency of your operations 


Monarch Tank Truck Hose 
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frequency of repairs and generally will 
result in lower repair costs when they 
do become necessary. This is true 
because good maintenance often will 
detect the need for repair before the 
unit fails and before such failure 
causes more serious damage. 

PM also has proven itself as a 
factor in reducing the number of on- 
the-road breakdowns. Virtually every 
operator has experienced this type of 
breakdown and is cognizant of its 
costly nature. Not only does on-the- 
road failure hold up movement of 
product, it results in loss of time in 
getting the truck back to the garage 
for necessary repairs; it means pay- 
ment for a driver’s time when he is 
non-productive; it adds to this non- 
productive driver’s wages, the wages 
of a repair crew which could be de- 
voting time to PM. And, it may also 
mean a customer has been made dis- 
satisfied due to failure or delay in 
delivery of products he needs. The 
latter, of course, is intangible, but 
nevertheless is an important item to 
every marketer. 

Major service problems, insofar as 
trucks are concerned, can be attrib- 
uted to two principal factors: 

1--Lack of proper maintenance; 

2— Misapplication of the vehicle. 

Truck manufacturers are trying 
to correct both causes. By virtue of 
extensive sales engineering training 
programs, much progress has been 
made regarding correct application of 
trucks through elimination of the 
main cause—that is, failure to con- 
sider every detail of the purpose for 
which the truck was originally pur- 
chased, and to see that the proper 
truck is selected to perform a partic- 





Conducted under the direction of 
Amos E. Neyhart, administrative 
head of the Institute of Public 
Safety, Pennsylvania State Col- 
lege, the short course for motor 
vehicle maintenance supervisors 
was instructed by the following 
men: 

B. B. Bachman, vice president 
in charge of engineering, The Au- 
tocar Co., Ardmore, Pa. 

R. T. Jennings, supervisor serv- 
ice schools, GMC Truck and Coach 


Division, General Motors Corp., 
Pontiac, Mich. 

W. J. Kirkpatrick, manager 
technical service, A. Schrader’s 


Son, Brooklyn, N. Y. 

John V. Creamer, Wheels, Inc., 
New York City. 

John V. Bassett, project engi- 
neer, Raybestos-Manhattan, Inc., 
Passaic, N. J. 

Harry A. Schneider, special rep- 
resentative, Timken Detroit Axle 
Co., Detroit. 

John C. Barrows, sales manager 
national accounts, Manbee Equip- 
ment Co., Chicago. 

J. Willard Lord, safety and fire 
prevention, The Atlantic Refining 





Preventive Maintenance Course Instructors 


Co., Philadelphia. 
W. E. Thill, design engineer, 
Federal Mogul Corp., Detroit. 
Norman Hoertz, chief engineer, 
Thompson Products, Inc., Cleve- 


land. 
Daniel H. Green, manager, auto- 
motive engineering department, 


and Frank A. Gundlach, supervis- 
or, automotive engineering depart- 
ment, National Carbon Co., Inc., 
New York. 

F. P. Plovick, service depart- 
ment, Delco-Remy Corp., Indian- 
apolis. 

John W. Pauli, fleet engineer, 
Ethyl Corp. 

A. W. Bass, Jr., transportation 
department, The Atlantic Refining 
Co., Philadelphia. 

D. B. Danchik, Central School 
for Harvester personnel, Interna- 
tional Harvester Co., Chicago. 

Hoy Stevens, chief, equipment 
and Maintenance, American Truck- 
ing Assn., Washington. 

R. L. Morris, superintendent of 
transportation, John Labatt, Ltd., 
London, Ontario, Canada. 

Joseph Intorre, course co-ordin- 
ator, Pennsylvania State College. 








ular job. This will be explained in 
more detail in Article No. 3 in this 
Serics. 
Manufacturers Offer Assistance 
As to proper maintenance, many 
manufacturers are extending an invi- 
tation to the operator, offering him 





MECHANICAI [] 
LUBRICATION 


Vehicle Route 
No No 


MONTH 





1 FRONT AXLE. SPINDLES, ET« 
RF AXLE 
8. ENGINE 
] 9-EXHAUST, MUFFLER 
rcH 10-FENDERS & R BRDS 





$29 nevis PREVENTIVE MAINTENANCE SCHEDULE 
GMC Truck & Coach Division 


eNERA 


6-COOLING, FAN. WATER PUMP 
7- ELECTRICAL, IGNITION, LIGHTING 





YEAR 


11-FRAME, BRACKETS, ETC 16-STEERING 

2-FUEL, GAS LINES, PUMPS 17- TRANSMISSION 
LUBRICATION 18-UNIVERSALS 

14-NEW VEHICLE DELIVERY 19. WHEELS 
SPRINGS, SHACKLES, CLIPS 20-TOW.IN 





Servicing dates should be staggered to keep the maximum number of trucks in 

constant operation and provide a reasonably even flow of work through the shop. 

Duplicate schedules are made up 30 days in advance, one for the maintenance 

superintendent and one for the dispatcher. Purpose of this form (above) is to pro- 

vide a work schedule for the current month to be followed in performing PM on the 
entire fleet 
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expert advice in setting up a PM 
program. 

But any offer of advice provokes 
some pertinent questions. In the case 
of PM, the operator naturally will ask: 

1— As an operator of compara- 
tively few trucks, how can I set 
un my own preventive mainte- 
nonce program? 

2—-How much is it going to 
to cost? 

3— How much will I save? 

As to question No. 1, two alterna- 
tives are available: 

1_-A marketer or petroleum 
transporter can set up his own 
maintenance program according 
to his own specifications, or he 
can ask the aid of the truck man- 
ufacturer in planning the pro- 
gram. 

2--The operator can purchase 

PM from the manufacturer. 


Setting Up a PM Program 


Most truck makers offer both ser, 
ices, but first to Plan No. 1—an op 
erator desiring to set up his own PM 
program. 

If the operator already employs a 
crew of garage mechanics, it can be 
assumed that he either has a garag* 
foreman who can be trained as a main- 
tenance supervisor, or such a posi- 
tion needs to be created. In eithe 
case, the foreman (or supervisor-to- 
be) can enroll in one of the many 
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short courses being offered to main- 
tenance supervisors. 


Information regarding these courses 
may be had by writing Amos E. Ney- 
hart, Administrative Head, Institute 
of Public Safety, Pennsylvania State 
College, State College, Pa., who has 
led in the movement to improve pre- 
ventive maintenance and to promote 
it throughout the commercial motor 
vehicle field. 


However, unless the operation is of 
a scope sufficient to warrant the em- 
ployment of engineering talent cap- 
able of drafting an efficient mainte- 
mance program, it is recommended 
that the advice and aid of mainte- 
nance experts of truck manufacturers 
be consulted. 

The usual procedure in obtaining 
a manufacturer’s PM recommenda- 
tions calls for the operator to fur- 
nish a detailed description of his op- 
erations, including: type of equipment 
used, average mileage of the units per 
year, average driving speed (giving 
both maximum and minimum 
speeds), type of roads traveled, facili- 
ties tor carrying out a preventive 
maintenance program and for making 
repairs. 

The manufacturer then will help 
prepare a preventive maintenance pro- 
gram for that particular operation, 
based on the operator's specific needs 
and tailored completely to his opera- 
tions. Some companies limit their aid 
to furnishing the proper PM forms 
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necessary to keep a complete record 
of maintenance costs, repair costs. 
thus permitting the PM supervisor to 
maintain a close check on the service 
record of each vehicle. A book of 
instructions usually is included with 
the forms. 

It also is quite likely that the truck 
manufacturer will recommend thai 
the garage foreman or PM supervisor 
take a maintenance short course, even 
if only for the purpose of refreshing 
the man’s mind regarding the basic 
factors of good PM. 


Purchasing Preventive Maintenance 


Plan No. 2 is designed for the op- 
erator without a garage or mechan- 
ics’ crew and where the employment 
of a maintenance supervisor is not 
feasible. For this operator, the most 
simple solution is to buy a preven- 
tive maintenance service. 

The most common type of PM serv 
ice offered is a straight maintenanc 
contract which provides that the man- 
ufacturer furnish the labor to per- 
form the PM necessary to fit the op- 
erator’s needs. Here again, the pro- 
gram is tailored to fit a specific op- 
eration, basing the PM on information 
furnished to the manufacturer by the 
operator. 

This service calls for regular ve- 
hicle inspection on specified dates 
the dates being determined after a 
complete study of the average mile 
age of the trucks, nature of the work 
to be performed and other pertinent 


factors. -*ayment for this service is 
either on a per-call basis, or a yearly 
contract rate. Cost of repairs and 
material usually is not included. 


One truck manufacturer offers two 
other types of PM service It pro- 
vides: 

1—-Guaranteed labor, maintenance 
and repair, according to a program 
tailored to fit individual needs. 

2—-Guaranteed PM at a fixed an- 
nual fee—the fee being set after a 
study of the operator’s requirements. 
This covers cost of maintenance, re- 
pair, labor and all materials. 


Another manufacturer has available 
PM forms and instruction books for 
operators desiring to set up their own 
program. For those desiring to pur- 
case the service, this can be obtained 
by signing a contract for any one of 
five different types of service offered. 
‘ithe types are graduated on a mile- 
age basis and cover PM only, with re- 
pairs extra. 

The ojl marketer interested in any 
one of these plans can obtain full in- 
formation by contracting the truck 
inanufacturer directly or through the 
nearest dealer. If the maker of trucks 
used in the operator's fleet does not 
offer a PM service, or if the fleet is 
comprised of various models of trucks 
inquiry should be directed to another 
manufacturer or dealer 

From comment ade by truck man 


ufacturing representatives at Penn 
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Hypoid gear and pinion used in Timken 
single-reduction final drive. 


ij 


Hy-Performance Hypoid Gearing is here! . . . in 
new Timken “3 for 1” Axles! 
Not in just one or two axles, but in a complete 


new line!—in a complete range of capacities!—and 
in all three types of final drives: Single-reduction, 
double-reduction, and two-speed double-reduction. 

Here’s how hypoid is basically different—basi- 
cally better: 

The offset location of the hypoid pinion, com- 
bined with the greater spiral angle of the pinion 
teeth, results in a pinion and shaft that are larger 
in diameter and therefore stronger. The greater 














SPIRAL 
ANGLE 
WITH PINION 


a The greater spiral angle of the hypoid 


pinion teeth permits more teeth in con- 
SPIRAL tact at any time than with spiral bevel 


ANGLE : s 
» WITH PINION thus reducing tooth loading. 


BELOW 
CENTER LINE 


pinions, 


spiral angle of the hypoid pinion teeth permits 
more teeth in contact, thus reducing tooth loading. 

The larger diameter of the hypoid pinion makes 
practical higher numerical gear ratios, which are 
difficult or impractical to obtain with spiral bevel 
pinions because their diameter becomes too small. 

Now, every truck from medium to heavy-duty 
capacity can have the proved economy, durability 
and dependability of Timken Hypoid “Hy-Per- 
formance” gearing. 

Look under the new trucks you buy! Specify 
Timken “3 for 1” Axles. 










Two-Speed 
Hypoid-Helical 
Double-Reduction* 
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“INTERCHANGEABLE IN SAME AXLE HOUSING USING THE SAME AXLE SHAFTS 





TIMKEN 


THE TIMKEN-DETROIT AXLE COMPANY 


DETROIT 32, MICHIGAN 
WISCONSIN AXLE DIVISION, OSHKOSH, WISCONSIN 
K XLE BRAKE DIVISION, DETROIT, MICHIGAN 
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State last November, it can be as- 
sumed that the manufacturer is pri- 
marily interested in putting PM into 
effect. If that means working with 
a competitor’s trucks, the job will be 
done as thoroughly as if the program 
were applied to the manufacturer’s 
own product. 

Of course, as one truck representa- 
tive put it, “We'd rather work with our 
own trucks so we could show the op- 
erator what a fine piece of equipment 
we make, but we will work just as hari 
to keep a competitor’s truck in effi- 
cient operation. For, by so doing, 
perhaps a good PM will impress the 
owner with the service we render. 
And, it may follow that he will think 
of that service when buying a new 
truck, and buy from us.” 


Costs a Matter of Individual 
Operations 


Now, to Question No. 2—-how much 
is it going to cost me? 

That question can be answered 
only after a complete study of the op- 
eration. When inquiry into the pur- 
chase of PM has been made and all 
the necessary information regarding 
the operation supplied, then the seller 
of that service can determine the 
cost. 

If an operator plans to set up his 
own program, either on the basis of 
recommendations of the truck manu- 
facturer or in accordance with his 
own specifications, then the matter of 
cost depends largely upon the extent 
of the program and the efficiency 
with which it is carried out. In any 
event, a definite figure in this case is 
virtually impossible to set before- 
hand because of these two varying 
factors. 

In discussing costs with PM men, 
they hedged on giving any range in 
costs of PM for any size fleet. The, 
explained their reticence this way. 
In their experience in setting up Ph 
programs, even for fleets of the same 
size and operating under relatively 
similar conditions, costs vary to such 
an extent that any effort to set an es- 
timated range for various size fleets 
would be inaccurate. All were agreed, 
however, that PM does cut costs. 

By working with experienced main- 
tenance authorities, an operator can 
often obtain a fair estimate of what 
the yearly cost of PM will be. A 
definite figure, of course, can only be 
obtained after PM has been in effect 
a year, when a final accounting can 
be made. 

Question No. 3—how much will I 
save? 

As with Question No. 2, this depends 
entirey upon the efficiency with which 
the prograin is put into effect and fol- 
lowed up. It also depends to a great 
extent upon how lax maintenance 
has been prior to instituting planned 
PM. The more lax maintenance was 
before the program, the higher the 
savings. 

Consensus of fleet supervisors en- 
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rolled at Penn State, and truck main- 
tenance instructors, is that good PM 
will make for more efficient operation 
of a fleet—or, for that matter, a sin- 
gle vehicle. 

One thing must be kept in mind if 
serious consideration is given to es- 
tablishing a PM program. To be suc- 
cessful it must be followed religiously 
and continuously. 

(Second article in this series will 
deal with factors governing the suc- 
cess or failure of any PM program.) 


Iowa Jobber Association 
Urges Return to Coal 


Advise customers to reconvert 
heating units now using fuel oil back 
to coal if possible is the suggestion 
of Iowa Independent Oil Jobbers 
Assn. in its publication, the Oil Spout, 
and in the copy of a suggested ad- 
vertisement the association has work- 
ed out for jobbers. 

The Iowa jobber group makes the 
following additional points: 


1. Investigate tank level of cus- 
tomer to make sure his fuel oil sup- 
ply is low before delivering more. 

2. Urge prospective consumer to 
find a source of fuel oil supply be- 
fore purchasing oil burning equip- 
ment. 

3. Follow up shipments of fuel oil 
by tank car. If bill of lading is on 
hand and fuel supply is low, have a 
tracer put on the car. 

4. Urges county-wide meeting of 
jobbers with county director appoint- 
ed by the association. 

5. At county meeting decide to set 
aside or allocate an emergency 
amount of fuel oil to fill tanks of con- 
sumers which are empty. 


Ad Gives Suggestions 


The suggested advertisement, be- 
sides urging return to coal, also: 


1. Reminds customers to set ther- 
mostats at 68 deg. in daytime, 60 deg. 
at night. 

2. Urges oil burner suppliers to re- 
frain from selling any more burners 
until critical oil shortage is over. 


The suggested ad to customers, 
which is to be signed by jobbers oper- 
ating in a particular community, con- 
cludes with the following: 

“We, the undersigned jobbers, have 
herein tried to present you with the 
facts of the fuel oil shortage, and 
believe when our customers realize 
the seriousness of the situation that 
you will co-operate to the best of 
your ability. 

“We believe you, as our customers, 
will welcome the fact that we jobbers 
of your community have tried to ex- 
plain a serious situation, and that in 
turn you will be prepared to meet a 
crisis if it so develops. 

“We further suggest that after 
seeing this ad that you come in and 
discuss the matter further with us.” 


Burner Controls Sales 
Practices Hit by FTC 


NPN News Bureau 

WASHINGTON Federal Trade 
Commission Jan. 26 issued cease-and 
desist order against Minneapolis-Hon- 
eywell Regulator Co. aimed at tying 
and exclusive dealing contracts, price 
discrimination and “other unfair 
methods of competition” in sale of 
automatic controls for domestic oil 
burners of gun and rotary types. 

Order prohibits violation of both 
FTC Act and Clayton Act as amended 
by Robinson-Patman Act. Commis- 
sioner Lowell P. Mason dissented in 
part and concurred in part with ma- 
jority opinion supporting decision, de- 
crying, among other aspects, attack 
on “only a small segment of free en- 
terprise.” 

“The commission,” Mr. Mason de- 
clared, “has repeated the error I com- 
plained against in my dissent in the 
Standard Oil (Indiana) case” (see 
Aug. 14, 1946, NPN, p. 13). 

FTC held that Minneapolis-Honey- 
well, whose sales of oil burner con- 
trols during 1939, 1940 and 1941 repre- 
sented about 60°) of national total 
violated FTC Act and Section 3 of 
Clayton Act by obtaining or seeking 
Lo obtain from oil burner makers con 
tracts on annual basis requiring them 
to purchase at least 90% as many 
room thermostats and 100° as many 
jimit controls as primary controls 

Requirement attributed to Minne 
apolis-Honeywell that unpatented con 
trols be purchased from it or sold 
only at prices established by it was 
also held to be unlawful restraint of 
trade. 

Further, FTC findings as to viola- 
tion of Robinson-Patman Act were to 
effect that Minneapolis - Honeywell 
has, without legal justification, grant- 
ed preferential prices to son pul 
chasers, resulting in unlawful dis 
crimination against competing put 
chasers who were required to pay 
higher prices for automatic tempera 
ture controls of like grade and quality 

FTC conceded that Minneapolis- 
Honeywell's price differentials were 
justified in some instances by cost dif- 
ferences resulting from differing 
methods or quantities in which prod- 
ucts were sold and delivered, but held 
that, as to most of sales at “dis- 
criminatory” prices, company had 
failed to show cost justification. 

On this point, Commissioner Mason 
observed: 

“The commission majority contends 
that in some cases Minncapolis-Hon- 
eywell did not lower its price to meet 
competitors but lowered its price to 
get the assemblers of heating units 
who used Minneapolis-Honeywell con- 
trols to sell the finished product cheap 
er to the consumer. What an un- 
happy bit of evidence to justify a 
cease and desist order against any 
business man. The respondent got 
caught endeavoring to reduce prices 
to consumers!” 
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e In the hands of the skilled conductor, the baton becomes an instrument 


of control — leading, guiding, directing — drawing the utmost from each 
of the assembled musicians. 


Milvaco Valves are instruments of control too. In bulk plants, on tank 


trucks, in service stations — wherever control is a vital factor — Milvaco 
Valves perform with unquestioned efficiency, unfailing dependability. 
Advanced engineering and precision construction have made Milvaco 
a respected name in the oil industry. Today, Milvaco is helping to further 
the progress of petroleum products with a quality line of valves, hoses 
and nozzles in a complete range of sizes. 
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MILWAUKEE VALVE CO., Milwaukee 7, Wisconsin 








Midwest Operator Declares Barge 
Deliveries Can Be Stepped up 10% 


New Equipment Needs Cited; Says Improvements 
Would Pay for Themselves Soon in Time Saved 


This story, prepared by a NATIONAL PETROLEUM NEWS staff 
writer following an interview with a large Midwest barge operator, 
gives a barge company executive’s views on how deliveries could 


be speeded up. 


Though reference is specifically to the Illinois 


River, several of the ideas could be applied to barge unloading at 


all points. 


The article serves to emphasize, among other things, 


the need for steel for the manufacture of marketing equipment 
for the faster moving and handling of petroleum products. For 
example, steel for a pump to speed up unloading of barges would 
pay off a huge dividend per pound in terms of increasing the avail- 
ability of heating oil and gasoline to the consumer. 


Barge deliveries of petroleum prod- 
ucts on the Illinois River waterway 
from St. Louis to Chicago can be 
speeded up approximately 10% by 
improvement of terminal and serv- 
ice facilities, if oil companies own- 
ing the water terminals choose to 
put the improvements into effect. 
River transportation rates would also 
come down if the improvements are 
made. 

These are the considered opinions 
of a large Middle West barge oper- 
ator, who has just completed a study 
of the 23 terminals located on the 
Illinois River and connecting canals 
carrying oil traffic between two of 
the Midwest's largest cities. 

The reductions in time and cost 
would be achieved by quicker un- 
loading of barges, the elimination 
of demurrage charges, the speeding 
up of turn-around time for barges, 
and the reduction of payroll time for 
oil company employes who assist 
in barge unloadings. 

Principal among the needed im- 
provements at most of the 23 ter- 
minals is the installation of larger 
and faster unloading equipment, the 
barge operator asserts, on the basis 
of his survey. 

This and other’ improvements, 
which he lists as needed at terminals 
on the Illinois waterway, are typical 
of similar improvements needed at 
many other terminals located along 
the entire Mississippi River system, 
including the Ohio, Cumberland, Ten- 
nessee, Missouri and other navigable 
tributaries. 

“Most of the 23 petroleum termi- 
nals located on the Illinois water- 
way are about 10 years old,’ the 
barge operator said, “and apparently 
they are expected to do an efficient, 
1947 unloading job.” 

That is impossible, he declared, 
pointing out that most of the termi- 
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nals now are equipped with six and 
eight-inch unloading pipes, and pumps 
of correspondingly small size. Sug- 
gestion was that this equipment be 
replaced with 10-inch pumps and 
pipes, or that still more powerful 
pumps replace those now in use in 
order to deliver increased gallonage 
through the present smaller pipes. 

Unloading time at 20 of the 23 
terminals averages about 10.6 hours 
for a 10,000-bbl. barge, the barge 
man said. If all terminals had 10- 
inch unloading pipes and pumps, the 
unloading time could be cut to four 
hours, he declared. 

“This would mean a saving of 6.6 
hours in unloading a _  10,000-bbl. 
barge,”’ he continued, ‘‘and on a six- 
barge tow, would be a total saving of 
39.6 hours per trip. The barge tows 
make nearly three round trips per 
month between St. Louis and Chi- 
cago. The total time saved by the 
proposed improvements would almost 
enable them to complete another trip 
each month.” 

So far as is known, there are only 
two terminals on the Illinois that 
approach the four-hour’ unloading 
time mentioned. They are operated 
by -Ohio Co. at Hartford, Ill., and 
the Wood River Oil & Refining Co. 
at Peru, Ill. (NPN Dec. 10, p.26), 
and are the newest and most efficient 
terminals on the river, in opinion of 
the operator. They require about five 
hours each for unloading a 10,000- 
bbl. barge. 

The bargeman believes it possible 
to obtain the larger unloading pumps 
and pipes and install them within 
a period of six months, if the termi- 
nal owners should choose to do so. 

Pointing out the economics of the 
improvements, he estimates the cost 
of a 10-inch unloading pump of de- 
pendable manufacture at $5,300. Cost 
of the 10-inch unloading pipe will 





vary with the necessary length for 
each separate terminal, but the ex- 
pense is not great, he said. 


Would Pay for Itsel? 


“A river towboat and six 10,000- 
bbl. barges are worth about $800 per 
day on the short haul between St. 
Louis and Chicago,” the bargeman 
explained, ‘‘and if the installation of 
larger unloading pipes and pumps re- 
duces the present 10-day turn-around 
to nine days, the monthly saving in 
barge cost to oil company shippers 
would be about $2,400, which would 
pay for a 10-inch pump costing $5,300 
in less than three months, and the 
complete installation of bigger pump 
and pipe in four or five months, as- 
suming that the barge tow operated 
continuously between St. Louis and 
the same Chicago terminal.” 


Feasibility of using deep well type 
pumps for unloading also should be 
considered, the bargeman continued, 
for by placing pumping equipment at 
water level by installing it in a well 
on the shore, a syphoning effect re- 
sults, which eases the suction load on 
the pump and speeds up the unload- 
ing. 

In the purchase of new pumps, the 
shore elevation and the height of 
storage tanks above the water level 
should be considered, for head pres- 
sure slows the pump down. Most 
cargo pumps are of the centrifugal 
type, according to the barge operator. 


He also suggested that all termi- 
nels have a small positive type dis- 
placement pump for stripping the 
last of the load from the barge bot- 
tom, which would save pumping time. 
Only about 50% of the terminals 
now have them, he said. 


Many oil companies are inclined to 
rely upon barges to carry unloading 
pumps, which is all right, the oper- 
ator agreed, but it is a rather ex- 
pensive arrangement because if the 
barge is in long haul, the pump may 
not be used more than 5% of the 
time. Also, if a number of barges 
are in a single tow, each barge must 
have a pump for maximum efficiency, 
and this requires a duplication of 
pumping equipment. If a shipment is 
only a one-barge tow equipped with a 
pump, it is no more efficient than 
having a single pump on shore. Main- 
tenance of pumps on barges is fre- 
quently a difficult matter for they 
have to be serviced and repaired by 
the towboat crew for there is always 
delay in getting repairmen from 
shore. 


A number of the larger terminals 
have found it feasible and efficient 
to use a shift boat to move empty 
barges out and loaded barges up to 
the dock. 


One of the peculiarities of petro- 
leum shippers, which the barge oper- 
ator has observed, is that nearly 
all oil companies dislike very much 
to pay demurrage charges as such. 
A flat demurrage charge added to a 
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electric adding machine, cushioned power gives 
welcome relief from harsh office clatter. You'll turn 
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transportation invoice apparently 
twits the conscience of the shipper 
because it seems to point out a fault. 
Such a charge nearly always creates 
at least mild resentment, and most 
barge operators have learned to avoid 
them by one means or another, thus 
minimizing arguments with custo- 
‘mers. After making a few tows for a 
new customer, the bargeman knows 
with reasonable accuracy what to ex- 
pect in the way of delays that increase 
his operating expense, which must 
be paid for in some manner. It usual- 
ly results in an increased rate to the 
dallying shipper, instead of a flat 
demurrage charge. 

But a shipper with a modern, well- 


equipped dock for speed in unloading 
should not hesitate to enter into a 
demurrage agreement with a barge 
operator, it was pointed out, for then 
the shipper really gets the benefit in 
dollars and cents saved because of 
his efficient equipment. 


Demurrage Costs High 


Normally, the barge operator con- 
tinued, seven hours is calculated as 
unloading time for a 10,000-bbl. 
barge, which allows three hours for 
spotting the barge at the dock, hook- 
ing up the unloading pipe and taking 
samples of the products shipped, plus 
2,500 bbls. per hour, or four hours for 
actual unloading. 3ut the job is 





This well-illustrated, 16-page booklet, 
written in non-technical language, has been 
designed and produced to tell the TANDEM 
story simply and pictorially. 

A request, and the booklet is yours with- 
out obligation. 
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HENDRICKSON MOTOR TRUCK COMPANY 
Wabash Avenue at 36th Street 
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seldom done within that seven hours 
standard or “free time’, since the 
average unloading time for 20 termi- 
nals is 10.6 hours, so the shipments 
are subject to a demurrage charge 
or an increased tariff rate. 

Usually the demurrage charge is 
about $3 per hour for a 10,000-bbl. 
barge, plus 0.3c per horse power per 
hour for the towboat, which makes 
the hourly charge total $48 for a 
1,000 H.P. towboat and six barges. 
On this basis, the demurrage charge 
would be $172.80 if each barge is 
unloaded in 10.6 hours instead of 
seven hours ‘free time” allowed. 
Since a six-barge tow costs the ship- 
per about $800 a day on the short 
haul between Chicago and St. Louis, 
the operator loses money when he is 
tied up at the dock by long hours 
for unloading. 

One of the most common causes of 
unloading delays in addition to the 
small capacity pipes and pumps, is 
the sampling and gauging process, 
according to the barge operator. 

For instance, he said, the chemist 
does not usually leave his laboratory, 
and the gauger does not leave his 
plant office, for the dock until the 
barges are spotted. This means a 
wait, and if the chemist and gauger 
happen to be busy on something else 
and do not leave for the dock im- 
mediately—as is often the case—-the 
barge crew is idle for an additional 
period of time. However, long delays 
are the exception, it was explained, 
because in most cases a member of 
the dock crew is qualified as a 
gauger and he also fills the sample 
bottles. 

A large percentage of all towboats 
now are equipped with two-way 
radiophones which make it possible 
to announce in advance arrival time 
of the tow at the dock, so that the 
dock crew can be on hand and ready; 
but barge operators still have some 
difficulty in reaching the right man 
on shore by radiophone in order for 
the gauger and chemist to be on 
hand at the dock. 


“Some one at each terminal should 
be designated by oil company ship- 
pers as their radiophone dispatcher,”’ 
the barge operator suggested. “This 
would facilitate matters. Actually,” 
he went on, “it only takes 15 minutes 
to spot a barge if the docks are 
clear on arrival, and only a short time 
longer to hook up the pipe and start 
the pump.” 

Getting back to installation of 10- 
inch lines and pumps, he said that 
nearly all barges are now equipped 
with six-inch suction lines into the 
six or eight individual barge com- 
partments, and these lines on _ the 
barges have 10-inch headers or mani- 
folds for coupling with 10-inch shore 
lines. 

“So,” he added, “there is nothing 
in the construction of the modern 
barge that constitutes a limiting fac- 
tor to use of 10-inch unloading equip- 
ment on shore.” 
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Entire Edition Devoted to Commemoration 
Of First Sale of Ethyl ‘Gas’ 25 Years Ago 


NPN News Bureau 

NEW YORK On Feb. 2, 1923—25 
years ago—FEthyl gasoline was sold 
for the first time to the motoring pub- 
lic. The first sale was made at a Re- 
finers Oil Co. service station in Day- 
ton, Ohio. 

In commemoration of the event, 
Ethyl News, publication of Ethyl 
Corp.. is devoting its entire February 
issue to the 25th anniversary of Ethyl 
gasoline. 

First story in Ethyl News is devot- 
ed largely to the experiences of first 
selling Ethyl gasoline to Dayton mo- 
torists, describing in detail the reac- 
tions and anxiety of those who had 
had a hand in developing the anti- 
knock fuel. Also related is the story 
on how Thomas Midgley, Jr., who 
headed up the research at General 
Motors Research Corp. laboratory ai 
Moraine City, began his search for 
the new motor fuel back in 1916 and 
spent the next five years conducting 
hundreds of experiments with various 
compounds. It was on Dec. 9, 1921, 
that Midgley found that tetraethyl 
lead was the answer to his search. 

An article by Charles F. Kettering, 
“Take Ethyl for Example,” uses the 
case history of Ethyl to describe the 
usual development of a new idea into 
a company. 


Article by Robert E. Wilson 


Robert FE. Wilson, chairman of the 
board, Standard Oil Co. (Indiana), de- 
votes four pages to “Early Recollec- 
Tom (Midgley) and Ethyl,” 
in which he relates a number of anec- 
dotes about Dr. Midgley and the 
search for tetraethyl lead. 


tions of 


One anecdote relates to Dr. Midg- 
ley’s use of diethyl telluride as an 
antiknock agent. Dr. Wilson writes: 

“... His (Dr. Midgley) friends were 
treated to several rides in high com- 
cars the hills around 
French Lick Springs. While it (di- 
ethyl telluride) was much more effi- 
cient per pound or per dollar than ani- 
line, it had the serious drawback that 
when minute quantities were inhaled 
or absorbed through the skin, it re- 
sulted in tellurium ‘poisoning,’ the 
outstanding symptom of which was a 
strong, garlic-like apparently 
riven off from every pore of the bodv 
and affecting everything and every- 


pression over 


odor 


one with whom the victim came in 
close contact. His friends, after even 
hort contact with Tom, who had ea 


bad case, were convinced that this dis- 
advantage would make the commer- 
cialization of diethyl telluride impos- 
sible, but Tom pointed out that as 
soon as the entire population got in- 
fected the problem would disap- 
pear...” 

The article, “It Takes a Missionary 
to Sell an Idea,” by W. J. Heggen, 


February 4, 1948 


tells about Ethyl’s field men of the 
1920’s and the way they told the story 
of Ethyl gasoline to the public. There 
were demonstrations of the new gaso- 
line at local service stations by Ethyl! 
representatives, to which the public 
was invited. The original one-cylin- 
cer demonstration engine the repre- 
sentative transported weighed nearly 
500 lbs. It had to be uncrated before 
each demonstration and then crated 
up again. It had to be in A-1 condi- 
tion at all times. Consequently the 


field man had to be, among other 
things, a good mechanic. 

“Street corner meetings were not 
uncommon. Pick a _ likely-looking 
spot . collect a crowd ... go into 
If the crowd was slow in col- 
lecting, the Ethyl man frequently 
drew attention to his demonstration 
by starting up the engine and allow- 
ing it to knock.” 

The article then goes on to relate 
how some of these demonstrations 
sometimes took on all the atmosphere 
of the carnival But the 
demonstrator was dealing with facts 
and, combining these facts with show- 
manship, he 
vince 


action. 


sideshow 


usually managed to con- 
audience of the 


gasoline. 


his 
antiknock 


“magic” of 


C 0 M : NG ... The Silver Anniversary 


NATIONAL OIL HEAT EXPOSITION 
CHICAGO COLISEUM— APRIL 5-8, 1948 


.. +» here’s why you must be there — 


This will be the largest industry show ever held. The Show Com- 
mittee, confident of record-breaking demand, contracted for the 
largest area ever reserved for an industry exposition in Chicago’s 
great Coliseum — 22,700 square feet! Within six weeks the space 
was all sold out! An additional 4,450 square feet was opened 
up, and sold out almost immediately! With this record-breaking 
display area, attendance is expected to top all previous figures. 


HE latest and best in oil-burners, 
oil-heating equipment, accessories 
and supplies will be shown. One hun- 
dred twenty-four exhibitors—the most 
famous names in the industry—will 
graphically illustrate the development 


of the industry, with displays of re- 


search, manufacture, installation and 
use. Dealers and distributors from 
every State in the Union, and from 


many foreign lands, will flock to Chi- 
cago to see and learn about the latest 
developments and to schedule their mer 
chandising plans for a money-making 
‘48 selling season. 

Lay your plans now for the most 
profitable vacation you've ever had. 


Along with the exposition, the Silver 


Anniversary Convention is taking con 
crete shape as the most important and 
constructive ever held. Already sched 


uled are “Institute Day”, “Burning Oi! 
Industry Day’, “Dealer Day’, and the 
Silver Anniversary Banquet with a 


bang-up program of top-flight ente: 
tainment to suit the historic occasion 
The ladies are particularly invited, with 
an attractive 


program ot entertain 


ment “on the house” during the show 
and meetings. 

Plan now to attend. Write the Con 
West 


Illinois. 


vention Housing Bureau, 105 
Madison Street, Chicago 2, 
for your hotel reservations. This is one 


show you cannot afford to miss. 


SILVER ANNIVERSARY 
NATIONAL OIL HEAT EXPOSITION 


CELEBRATING 25 YEARS OF PROGRESS AND SERVICE TO AMERICA 


OHI, 6 East 39th Street, New York 16 
EXPOSITION HEADQUARTERS, PALMER HOUSE, CHICAGO 
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LPG Safety Booklets Seen Useful 
In Training of Industry Employes 


By EARL LAMM 
NPN Staff Writer 


Continued rapid growth and ex- 
pansion of LP-gas marketing of more 
than 30% annually, on a gallonage 
basis, creates a need for constant ed- 
ucation and training of new employes 
and an improvement in the knowledge 
and awareness of those who have been 
in the industry for some time. 

Financial and personal success in 
LP-gas marketing, as well as safety of 
industry personnel and the consum- 
ing public, and the properties of both, 
demand it. 

In meeting this need, an excellent 
source of simplified background in- 
formation for beginning personnel on 
LP-gas, explaining how it should be 
transported, handled and used, is the 
series of booklets being issued from 
time to time by the Liquefied Petro- 
leum Gas Research Committee of the 
National Conservation Bureau. 

The booklets are written in lay- 
man’s language. The original idea be- 
hind their preparation was to assist 
in the training of field engineers of 
the National Conservation Bureau, a 
public service organization of capital 
stock casualty and surety insurance 
companies, according to John V. Gri- 
maldi, director of the Bureau's indus- 
trial service department. 

Officially, the bureau is the acci- 
dent prevention division of Assn. of 
Casualty and Surety Companies, New 
York City. 

Proper training of field engineers 
representing insurance companies is 
highly important to LP-gas market- 
ing, for their activities in the daily 
routine of business will facilitate the 
writing of insurance policies, it is an- 
ticipated. The industry’s difficulties 
in securing satisfactory insurance 
coverage are well known. 

However, the booklets may readily 
serve a dual purpose through use by 
the industry in safety training of LP- 
fas marketing personnel. Copies of 
the booklets may be handed new em- 
ployes along with copy of Pam- 
phlet No. 58, issued by National Board 
of Fire Underwriters, all of which 
may be further studied and reviewed 
at meetings of company employes 
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and dealers for the purpose of ground- 
ing them in safety and service funda- 
mentals. Since the information in the 
booklets is general, they are not suf- 
ficient as an operating guide, and are 
not intended as a_ substitute for 
Pamphlet 58, which is more specific 
in detail. 

Seven of the bureau booklets have 
been available for some time, with 
No. 8 just issued. No. 8, however, 
was received too late to permit more 
than mention of its general subject 
matter. 


Assisting in preparation of the 
booklets are National Butane-Pro- 
pane <Assn., Interstate Commerce 
Commission, the Phillips Petroleum 
Co. and the Liquefied Petroleum Gas 
Assn. Copies of the booklets may be 
had by addressing request to National 
Conservation Bureau, Assn. of Cas- 
ualty and Surety Companies, 60 John 
Street, New York 7, N. Y. A con- 
lensed version of the contents follows: 


Booklet No. 1—‘Liquefied Petro- 
leum Gas—-What it is—How it acts.” 
First edition of this booklet was issued 
nearly three years ago, but the first 
revised edition was issued last year. 
It explains the nature, sources, uses 
and properties of LP-gases, their be- 
havior in pressure containers and their 
action when released; gives an ex- 
planation of “filling densities’ and 
how they are calculated; contains ta- 
ble for filling densities of both above 
ground and underground containers or 
tanks. 

A few highlights from the booklet 
may serve as safety reminders for 
experienced personnel as well as train- 
ing for new men. For instance, the 
booklet points out that all LP-gas 
hydrocarbons are heavier than air and 
when freed, tend to settle in low spots 
such as cellars, pits and recesses be- 
low ground level. Compare this 
statement with the frequent indus- 
try expression ‘light hydrocarbons,” 
which may sometimes create the im- 
pression that LP-gases when freed in 
the open, go up instead of down even 
when there is no wind which might 
disperse them. 

Another point, Ethylene, which has 
boiling point of 155° F below Zero, 


ae SA cad Bhyghirtes 


propylene, 54° F below Zero and buty- 
lene, 23° F above zero, occur only 
in LP-gases manufactured from re- 
finery cracking processes. Propane 
boiling point is shown at 44° F be- 
low zero and butane at 31° F above 
zero. ‘These boiling points are at 
standard pressure conditions (760 mm 
of mercury). 


When released into the air, LP- 
gases expand in a ratio of approxi- 
mately 270 to 1; that is, 4,000 gals. 
or less than one half a tank car, 
results in production of 1,000,000 gals. 
of gas at atmospheric pressure, and 
when mixed with air within the ex- 
plosive range would be between 10,- 
000,000 and 20,000,000 gals. of explo- 
sive mixture. 


Booklet No. 2—‘‘Safe Operation of 
Motor Vehicles Transporting Lique- 
fied Petroleum Gases.” Prevention of 
motor vehicle accidents is important 
in any industry, but it is of special 
urgency in the transportation of 
liquefied petroleum gases. Too great 
emphasis cannot be placed on the 
value of executive (top management) 
interest, support and personal ac- 
tion in accident prevention. Super- 
visor’s responsibility is to see that all 
equipment complies with approved re- 
quirements, and that all pressure ves- 
sels, pumps, piping, fittings and hose 
are checked daily for leaks. Re- 
pairs should be made only by an au- 
thorized person, skilled in practice 


“Routine for new drivers should 
include physical examinations by doc- 
tor, driving tests and safe driving re- 
ferences from former employers. In 
the training of drivers before they 
are permitted to make deliveries, they 
should be fully instructed regarding 
the purpose and use of valves, gauges 


and other appurtenances. Prohibit 
drivers from carrying other than 


“safety” matches; no smoking in vi- 
cinity of loading or unloading opera- 
tion, and truck motors should be stop- 
ped. Guard against static electricity, 
open flames or sparks. Minor fires 
involve the truck; major fires, the 
cargo. Booklet tells what to do about 
them. 

Booklet No. 3 — “Safe Motor Ve- 
hicles and Equipment for Transport- 
ing Liquefied Petroleum Gases.’ De- 
scribes how and what equipment to 
purchase; suggests trucks with low 
center of gravity to minimize possi- 
ble upsets; muffler and exhaust pipes 
should be as far from tank valves, 
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NOTE WHAT 
NEW KB Internationals Offer 





















1. A Truck of the Right Size and Type for Every Job. 


2. Performance-Co-Ordination. 


3. Load-Co-Ordination. 


® Yes, International Trucks are profit-makers for 
petroleum haulers for the three compelling rea- 


sons listed above. 


They're Performance-Co-Ordinated. That means 
they’re expertly fitted to their jobs. And that in 
turn means rock-bottom operating economy and 


long, trouble-free service. 


They're Load Co-Ordinated. And that means an 
expert recommendation from your International 
Dealer or Branch about the exact amount of pay- 


load most profitable for your trucks on your jobs. 


Tune in James Melton 


on “Harvest of Stars!” NBC Sundays! 


INTERNATIONAL ‘Jrucks 


February 4, 1948 






International Load-Co-Ordination is based on 
the International Truck Point Rating System—ex- 
clusive with International—and a scientific system 


(Note that!)—not guesswork. 


So no matter what your truck problem, see your 
International Dealer or Branch . . . for the right 
trucks, expertly Performance-Co-Ordinated and 
Load-Co-Ordinated to your jobs. 


Motor Truck Division i+} 


INTERNATIONAL HARVESTER COMPANY ae 
180 North Michigan Avenue Chicago 1, Illinois 

















pumps and piping as possible; bump- 
ers should be adequate to protect 
tank fittings; gives other details on 
brakes, tires, bulkheads and man- 
holes. 


° 

Booklet No. 4 “Safe Use of 
Liquefied Petroleum Gas as Fuel for 
Automotive Vehicles.” Demand for 
automotive engines designed for LP- 
gas fuel is expected to exceed the 
supply and many existing internal 
combustion engines and associated 
fuel systems will be converted. Con- 
versions must be properly engineered 
to ensure safe operation. Use of 
liquefied petroleum gas fuel requires 
an increased engine compression up to 
as much as 230 p.s.i. Booklet describes 
engine modifications the increase in 
compression ratio requires; what ac- 
cessories should be included in the fuel 
system, explains refueling operations, 
storage and repair of vehicles. 


Booklet No. 5—“Safe Design and 
Operation of Central Plants for Lique- 
fied Petroleum Gas Utility Service.” 
Central liquefied petroleum gas plants 
that distribute gas through pipe lines 
to customers may be small town pub- 
lie utility systems, outlying emer- 
gency housing projects or other home 
group heating plans. First, is selec- 
tion of central liquid storage site, 
then storage tanks, their construction 
and inspection; piping and fittings, 
unloading of tank cars of LP-gas; fill- 
ing of tanks, fire protection, types of 
vaporizers, code requirements, hous- 
ing of equipment, mixing of vaporized 
gas with air or other reducing agents; 
odor:zation and distribution. 


Booklet No. 6 “Safe Use of Lique- 
fied Petroleum Gas in Industry.” Pres- 
ent indications are that tremendous 
expansion in industrial use of lique- 
fied petroleum gas will continue. In- 
dustrial and commercial uses are dis- 
cussed under headings of transporta- 
tion, unloading, liquid storage, vapor- 
izing, combustion systems, piping sys- 
tem, utilization, conversion, accident 
and fire prevention. 


Marine vessels have been used very 
little so far in the bulk shipment of 
liquefied petroleum gas for industrial 


use, the booklet says, but recent 
stories in NPN indicate that marine 
transportation of liquefied petroleum 
gases tor general use is likely to in- 
crease substantially in the future. Al: 
marine shipments by vessel are sub- 
ject to Federal regulations, accord- 
ing to the booklet. 


Booklet No. 7——“Safe use of Lique 
fied Fetroleum Gas in Domestic In- 
stallations.” Largest type of con- 
sumers are those in the domestic 
Domestic consumption is in- 
creasing because of new installations 
ind additional uses in existing instal- 
lations. Propane is used in the north- 
ern, or cooler parts of the country as 
it readily goes from a liquid to a gas 
at all temperatures above 44° F be- 
low zero. In warmer parts of the 
country, butane and mixtures of bu- 
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class. 


tane and propane are used. Butane 
does not vaporize when temperature 
goes below 33° F above zero without 
the aid of vaporizers. 

Regardless of the kind of gas used, 
it is imperative that it be effectively 
odorized in order that the presence 
of gas in the air through leakage may 
be detected. Different types of con- 
tainers for domestic gas supply are 
discussed, and precautions for instal- 
lation of cylinders and bulk storage 
tanks are given. Other topics cov- 
ered briefiv are appliances, customers’ 
complaints, customers’ agreements, 
customers’ education and accidents. 

Booklet No. 8 is titled “Safe Stor- 
age Transfer and Distribution of 
Liquefied Petroleum Gas.” 


Large Percentage of New Homes 
Buys LP Appliances, Report Says 


NPN News Bureau 

NEW YORK—Out of over a mil- 
lion new homes using gas appliances 
during 1947, nearly half will be lique- 
fied petroleum gas users, the Gas Ap- 
pliance Manufacturers Assn. report- 
ed last week. 

According to figures gathered by 
the association thus far, 21% of all 
automatic gas water heaters, 26% of 
all gas ranges, and 14% of all gas 
floor furnaces sold were for use with 
LP-gas. Number of homes purchas- 
ing one or more of these types of ap- 
pliances would total 500,000 by end 
of year, association predicted. 

John A. Robertshaw, GAM presi- 
dent, said shortage of steel continued 
to hamper production of appliances 
and extension of gas main and trans- 
mission line extensions. Ustimated 
production of domestic gas ranges 
this year totalled 2,250,000, about 
equal to that of 1941, he said. Manu- 
facture of gas water heaters, how- 
ever, was estimated at 1,800,000, 
nearly half a million units more than 
produced during peak year of 1946. 
Combined installations of gas-fired 
boilers, furnaces and conversion burn- 
ers will approximate 750,000 in 1947, 
Mr. Robertshaw said. 


North Central District 
LPGA Meeting Date Set 


NPN News Bureau 
CHICAGO—North Central district 
meeting and trade show of Liquefied 
Petroleum Gas Assn. will be held at 
Sherman Hotel here April 1-2, ac- 
cording to Arthur C. Kreutzer, secre- 
tary. 7 
“The north central district is com- 
posed of the states of Illinois, Indi 
ana, Iowa, Kansas, Michigan, Minne- 
sota, Missouri, Nebraska, North Da- 
kota, Ohio, South Dakota and Wis- 
consin,”’ Mr. Kreutzer said, “so we 
expect this meeting to be second only 
to our annual trade show and con- 
vention. The equipment exhibits will 
add to the popularity of the meeting,” 
he said. 
LPGA board of directors also will 
hold a meeting at the Statler Hotel 
in Washington, D. C., March 29-30. 


Quotes Editorial in Urging 
Promotion of Jobber Names 
Special to NPN 
JEFFERSON CITY, Mo.—Robert 
W. Hadlick, executive secretary of 
Missouri Petroleum Assn. Inc., spoke 
out early this month against the con- 
tinued practice on the part of jobber- 
marketers in promoting the brand 
name of the products they handle in 
preference to their own company 
name. He recalled editorials of War- 
ren C. Platt, editor of NATIONAL PE- 
TROLEUM NEWS, and quoted the fol- 
lowing from the June 25 NPN. 


“The API Public Relations Com- 
mittee might well consider recom- 
mending to the majors, the reversal 
of signs on tanks, trucks, service sta- 
tions, bulk plants, etc., so that the 
name of the individual oil company 
is first rather than the products of 
his supplying company.” 


Of the total oil companies, Mr. 
Hadlick said, 20,000 are in the dis- 
tribution branch of the industry, and 
the majority of these are Independent 
jobber-marketers about whom their 
customers know little. He doubts that 
the API Public Relations Committee 
will act to remedy this misconcep- 
tion, but does believe that the rec- 
ommendations of Mr. Platt should be 
accepted seriously by the Indepen- 
dent marketers. 


Clark Pushes Investigation 
Of ‘Lobbying’ by Associations 
NPN News Burean 

WASHINGTON Attorney Gen- 
eral Clark has announced that 
as result of written authority to Irv- 
ing R. Kaufman, as his special as- 
sistant, to appear before federal grand 
iury, the latter now has power to sub- 
poena records ‘“‘and where the facts 
warrant to present cases of violation 
of the Federal Regulation of Lobbying 
Act or any other statutes of the U. S 
criminal code.” 


The move is an outgrowth of cur- 
rent FBI investigation of organiza 
tions and associations, including API 
and the American Petroleum Indus- 
tries Committee, which have not filed 
“the financial statements of rece'pts 
and expenditures required” under Sec- 
tion 305 of Lobbying Act. Mr. Clark 
said this “failure” to file “is defeat- 
ing one of the main purposes of the 
law.” 

None of oil trade associations main- 
taining offices here has filed such a 
financial report, each having been ad- 
vised by counsel that the law only 
required statements to be made by in- 
dividuals representing them. 


Mr. Clark, however, said that state- 
ments of individual lobbyists “‘do not 
furnish all the financial information 
required by the act because most or 
the money allegedly spent to influence 
legislation is not spent by individuals 
but by organizations they are em- 
ployed by.” 
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DU PONT TETRAETHYL LEAD COMPOUNDS 


To Help you produce better gasolines 


... A Complete Laboratory Service 
i, An, Intensive Research Program 





Realizing the desire for more intensive research in motor fuels 
and lubricants, Du Pont is making an earnest attempt to assist 
in the solution of the many problems that loom in the future. 
This will include a broad, fundamental research program in 


addition to the services provided by the District Laboratories. 


A Complete Service From 
Strategically Located Laboratories 


District laboratories are located at Wilmington, Delaware; 
Tulsa, Oklahoma; Houston, Texas; Chicago, Illinois; and El 
Monte, California. They are always ready to give helpful 
cooperative service in the analyses of your fuels. They will 
recommend the types and quantities of additives, including 
tetraethy! lead compounds, that will assure you of producing 
fuel of uniformly high performance standards. Included are 
octane number determinations, evaluation of gasoline sta- 
bility, color-blending assistance and similar services. 

A road testing laboratory is located at El Monte, California. 
Here actual performance tests, under conditions similar to 


those found in actual service, are made of fuels and additives. 


An Intensive Long Range Research 
Program is Under Way 


Du Pont research is working today to help you develop 
better fuels for tomorrow. A complete long range program 
of fundamental combustion research is now under way 
in the laboratories of the Petroleum Chemicals Division. 

In addition, the findings of other Du Pont laboratories will 
be made available to the Petroleum Chemicals Division. This 
interchange of knowledge should also help in the search for 


new and better additives to meet the performance standards 


DI of the future. 
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BETTER THINGS FOR BETTER LIVING...THROUGH CHEMISTRY 
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Three veteran workers with a total 
of 72 years service with Du Pont in 
the production of Tetraethy! Lead 
see one of the new tank cars off 
to a West Coast refinery. 
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Part of the fleet of Du Pont tank 
cars ready to be spotted at the 
Tetraethy! Lead Plant. 


Saeihtineeine DISTRICT OFFICES: WILMINGTON 
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BETTER THINGS FOR BETTER LIVING... 





Du Pont’s large fleet of tank cars is delivering 


DU PONT TETRAETHYL LEAD COMPOUNDS 
Promptly and Efficiently 


A large fleet of new Du Pont tank cars is delivering Du Pont 
Tetraethyl Lead Compounds to refineries throughout the 
| country. Carefully scheduled and controlled, the move- 
COMPOUND ONL ¥ ments of these cars are planned to give the best possible 


service to blending units wherever they may be. 





Gasoline Oxidation Inhibitors 
Oil Soluble Colors 
Lubricating Oil Additives 
Fuel Oil Additives 
Metal-Working Lubricants 


Corrosion Inhibitors 


TETRAETHYL LEAD COMPOUNDS 


E. 1. DU PONT DE NEMOURS & COMPANY (INC.) 
PETROLEUM CHEMICALS DIVISION * WILMINGTON 98, DELAWARE 


* HOUSTON «+ CHICAGO «+ LOS ANGELES 
HOUSTON + CHICAGO «+ EL MONTE 
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LETTERS TO THE EDITOR 


Letters expressing opinions on current oil industry problems are 


welcomed by NPN from its readers. In these columns oil men can ex- 


press their views in their own language. 


On this and the following 


pages are letters on several topics as received from readers. 


FROM: Franklyn Waltman 


Public Relations Operating 
Committee 

American Petroleum Insti- 
tute 


New York City 
TO: The Editor 


Responding to your request for 
comment on Clyde G. Morrill’s article 
in the Jan. 21 NATIONAL PETROLEUM 
NEWS, I am in full accord with his 
call for “aggressive oil industry 
leadership as the alternative to a 
Federal Oil Commission.” 


But I don’t think the past record 
of industry leadership has been quite 
as bad as Mr. Morrill paints it. I 
shall confine my comment solely to 
his references to the industry’s pub- 
lic relations program. 


Of course it is not true that “the 
public relations campaign was blithe- 
ly ignoring approaching disasters 
with its delightful copy on free com- 
petition.” As far back as last May 
the Public Relations Operating Com- 
mittee directed the attention of the 
industry to the serious supply-de- 
mand situation which was develop- 
ing; in June it devised a program 
for disseminating the facts of this 
situation to the public; July it made 
public a Memorandum of Informa- 
tion which gave the most comprehen- 
sive compilation of facts about sup- 
ply-demand that had been compiled 
up to that time. 


Incidentally, the records of the 
Public Relations Operating Commit- 
tee show that this memorandum was 
placed in the hands of Mr. Morrill’s 
organization early in August. If he 
and his associates did not care to 
use it and pass the information con- 
tained in it on to the public at 
that time, the fault lies with Mr. 
Morrill and certainly not with the 
industry’s public relations program. 
Early in August the operating com- 
mittee made available layout adver- 
tising copy for use at the local level 


Long before Senator Tobey and 
Congressman Wolverton inquired in- 
to the matter of supply-demand, the 
Public Relations Operating Commit- 
tee had the matter under full dis- 
cussion, had issued reports in regard 
to it and had set up in detail the 
approaches for an appeal to oil burner 
owners for conservation in fuel oil. 
Three weeks before Senator Tobey 
set up his Advisory Committee, the 
Public Relations Operating Commit- 
tee released to the press and to the 
industry a revised Memorandum on 
Supply and Demand containing an 
appeal for conservation. The infor- 
mation contained in this memoran- 
jum since has become the standard 
nformation on the subject, used by 
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government officials and 


industry 
spokesmen alike. 


Consequently it is not true that the 
industry, at least insofar as its Pub- 
lic Relations Operating Committee 
was concerned, had to be prodded by 
three congressional committees before 
a constructive program was prepared. 

Nor do the developments of the 
last six weeks indicate, as Mr. Mor- 
rill asserts, that the current supply- 
demand conservation program ‘will 
get a modicum of industry co-opera- 
tion reluctantly and a minimum of 
suspicious consumer co-operation.” 


It would require more space than 
I know you will give this letter to 
recite what the industry has done 
and the manner in which the consum- 
ing public has responded. Mr. Mor- 
rill simply has not taken advantage 
of facts available to anyone who 
makes even casual inquiry. 


° ° ° 


FROM: Lionel L. Jacobs 
President 
Automatic Heat, Inc., 
Philadelphia, Pa. 


TO: The Editor 


Clyde Morrill’s article (NPN Jan. 
21) written with his usual statesman- 
like moderation and commented upon 
by you with equal moderation seem to 
me to need some figures to bring 
out the real seriousness of the in- 
dustry’s lack of co-operation in meet- 
ing the comparatively small but ex- 
ceedingly vital distillate gallonage 
required to fuel the homes converted 
to oil last year in addition to those 
using distillate fuel in the past. 


Now that the figures have been 
counted we find since 1941 a total 
increase of slightly under 1,000,000 
oil burners, 821,000 is the figure 
given by the industry trade papers, 
but call it 1,000,000, and using the 
accepted average yearly consumption 
of 1750 gals. per burner we have a 
maximum increased demand for dis- 
tillate fuel for this use of 1,750,000,- 
000 gals. (44,050,000 bbls.). This 
against a total increased demand for 
all products of 20,000,000,000 gals. 
since 1941. Less than 10%. This is 
the increase that NPC and OGD 
glibly claim is mainly responsible 
for the record demand. 


3ut, let us look at the over-all 
picture. In the total demand as given 
by API for 1947 of 2,118,000,000 bbls., 
a total of not over 3,800,000 domestic 
oil burners require (6,650,000,000 
gals.) 158,400,000 bbls. to keep the 
homes of America comfortable and 
healthy. Again less than 10%. 


Isn't there something sinister about 


the fact that in spite of tanker and 
tank car and steel and refinery ca- 
pacity shortages the industry could 
produce and deliver to point of con- 
sumption 1,959,600,000 bbls. of all 
other products, and yet, to fail to 
get 158,400,000 bbls. of distillate to 
point of consumption in the homes of 
America, requires the entire oil indus- 
try, NPC, three or four senators, 
the Secretary of the Interior, the 
director of the Oil and Gas Division, 
and some 16 or more governors of 
states and their co-ordinators. 


And may I point out that this 
entire group of fuddy-duddies is 
screaming to the house-tops ‘the 
rate of growth of demand for middle 
distillates must be checked.” 


Let’s see how the industry prepared 
to meet the demand that it perfectly 
well knew was coming. 


In the period May to December, 
1947, there was an increase of 10% 
in the daily average of crude runs 
to stills and the yield of distillates 
increased from 16.59% to 18.2% with 
an average for the period of 17.2% 


Nevertheless, at Dec. 31 distillate 
stocks were 35,845,000 bbls. or 
10,510,000 less than at the same 
date in the previous year. 


To maintain stocks equal to the 
previous year the average yield 
should have been 18.4%. 


During the same period gasoline 
yields averaged 44.7% and the 
quantity of gasoline was more than 
double the average daily quantity 
of distillate, consequently a reduction 
of only % of 1% in gasoline yields 
would have furnished at least enough 
distillate to provide stocks of dis- 
tillate at year’s end equal to the 
previous year. For this, 10,500,000 
bbls. of distillate not provided by 
the industry, for reasons that are 
obvious, thousands of cold home 
owners can thank the administra- 
tion for holding the industry in fear 
and the inability of the industry 
to see the implications in its actions. 


The fact is that 12,000,000 people 
in 3,800,000 oil heated homes are 
not going to let the oil industry 
decide that it prefers to sell gaso- 
line rather than distillate, nor are 
4 or 5 million more people desiring 
to live in oil heated homes going to 
be told that they should burn coal. 


The reduction in gasoline avail- 
ability needed to insure _ sufficient 
supplies is comparatively too small, 
(if indeed with proper adjustment of 
yields a reduction is at all necessary) 
for the public to sacrifice the “free- 
dom” given in the use of oil for 
heating. A “freedom” that is still 
inherent in this wonderful economy 
of ours. 


You can see from the foregoing 
that I am no statesman. I have, 
however, been a reasonably successful 
business man for some 40 years and 
I can but react bitterly to the fact 
that through no fault of mine and 
in spite of every effort on my part 
I must go to bed tonight with al- 
most 1000 of my customers out of 
oil and the temperature under 20° F., 
for no good reason other than the 
mismanagement of a callous oil in- 
dustry. 
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FROM: J. A. Dennis 
Secretary 
lowa Independent Oil Job- 
bers’ Assn., Inc. 
Des Moines, lowa 
TO: The Editor 
I have read with deep interest 
“Editorially Speaking” in NPN by 
Clyde G. Morrill, and your comment 
on his statements. In Mr. Morrill’s 
article he has dealt with a situation 
that sure needs airing. 


In regard to the public relations pro- 
gram, we know that there are plenty 
of smart men in the larger branches 
of the industry who size up the over- 
all picture in regard to supply and 
demand. We also realize that these 
men who make up the relations pro- 
gram just don’t understand why they 
can’t push this relations program 
down the average Independent oper- 
ator’s neck. The average Indepen- 
dent oil man, who is half smart, 
fully realizes that the relations pro- 
gram is designed to cover up rather 
than to explain. 


Every time the matter of margins 
is discussed, the larger supplying 
companies throw up their hands in 
horror, saying that we can’t talk 
about margins because it hinges on 
the theory of price-fixing. In the 
same breath these same supplying 
companies control the price of crude, 
and when the price of crude is ad- 
vanced, the following day or two 
the wholesale gasoline and fuel oil 
prices advance--figured out, in my 
opinion, on a percentage basis. Then, 
in return, the retail price is fixed 
again on a percentage basis. But, in 
every instance when the storm is all 
over, that old 2c or 2.25c differential 
remains in the picture. .. . these top 
executives of these supplying com- 
panies must drink coffee together 
at various times, or their policies 
wouldn’t be so near alike. 


I, like many other secretaries in 
the Midwest, have presented my 
views on this before in our magazine 
and bulletins, but it is still ignored 
by the major suppliers. If the sup- 
plying companies continue to ignore 
the welfare of the jobber, who, in 
this case in Iowa sells 90% of the 
branded merchandise of the supply- 
ing companies, we are certainly go- 
ing to do more than write articles 
on the situation. 


We have admitted in the above 
that the top executives of these sup- 
plying companies are smart, and they 
should not conceal the facts behind 
an iron curtain, as all the supplying 
companies have had to raise salaries 
in the past; pay more for equipping 
their own units; have had to pay 
more for insurance; upkeep in gen- 
eral is all the way up. Yet these 
same supplying companies’ should 
know that their jobbers are not 
receiving a fair return on their in- 
vestment, while, as we have stated 
above, they have increased their 
profits to cover their costs, and every 
time they have raised their price, 
they have inflicted on the jobber an 
increased cost of inventory, and an in- 
creased load in carrying book ac- 
counts to the extent of 30 to 35%. 
The true facts are that the jobbers’ 
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costs have risen on the same per- 
centage basis as have those of the 
majors, and yet, up to this time, 
they have failed to do anything about 
it. What we are wanting to know 
is, how long are these smart men 
in the industry going to ignore these 
facts? 

Again, we quote from Mr. Morrill’s 
article in which he says, in sub- 
stance, is it any wonder that the job- 
bers in increasing numbers are be- 
ginning to feel that they are, with- 
out a doubt, being discriminated 
against, and will in the end join 
the ranks with their customers in 
yelling for government controls? 

We know that the earnings of 
the major companies are the highest 
ever, and for that very reason, the 
supplying companies could drive a 
wedge between the consumers’ level 
and the tank car price of gasoline, 
and write into their jobbers’ con- 
tracts a better margin. It isn’t a 
matter of their not being able to 
do this, up to now, but it is a matter 
they won't. So, I predict if some- 
thing isn’t done to alleviate this 
situation before the year 1948 is 
ended, the major suppliers will be 
faced with something that could be 
avoided if these smart executives 
would listen to some of us fellows 
with lesser intelligence. 

In conclusion, we agree with you, 
Mr. Platt, that it isn’t always the 
most elaborate advertisements that 
produce the best results. We believe 
that the jobbers’ customers want 
facts honestly presented, as you will 
see by some of the ads and articles 
that we have written here in Iowa to 
be used by the jobbers in local com- 
munities. . . . In other words, we 
have tried to face the facts and do 
something about it, as the jobbers 
of the state are not to be condemned 
for the predicament they are in be- 
cause their supplying companies have 
not given them their full quota. 

So, summing up this entire situa- 
tion as presented by you and com- 
mented upon by us, we have, ever 
since last summer, been advocating 
that our jobbers base their retail 
price on a percentage over their cost 
as based on the Chicago Journal, 
and if the supplying companies 
ignore much longer the short margin 
of the jobber, we are going to try 
to complete a program which will 
at least allow the jobber a fair re- 
turn on his investment. 


> ) 


FROM: Lee Collier 
Collier Oil Co. 
Marionville, Mo. 

TO: The Editor 

I am writing this that you might 
be able to get a peep into my little 
crevice of the oil distributing  in- 
dustry. 

I am a small Independent jobber 
and have been in the oil business for 
17 years. I also have been taking 
the NATIONAL PETROLEUM NEwsS for 
17 years. 

I don’t know whether there are 


other cases like my own or whether 


a collusion of circumstances have 
just happened to deal me a rotten 
hand. 

Until the middle of the war period 





I always had a contract with a good 
refinery, and supplies were well 
taken care of. I was buying from 
the National Refining Co. out of 
Coffeeville, Kans., when they sold 
out to a North Kansas City Co-op 
They then cut me off from supplies. 
That was knock-down No. 1. 

By that time no refinery was 
taking on new business. I then 
turned to a Springfield, Mo., trans- 
porter who apparently had good re- 
finery connections. All worked very 
well until last summer when the 
gasoline shortage developed and my 
transporter was cut off from his 
source. That was knockdown No. 2 
All my gasoline I purchase from a 
friendly jobber who happens to be 
more friendly than I. 

About the middle of November my 
transporter notified me that it was 
impossible for him to secure any 
more fuel oil. No one else had any 
to spare. That was knockdown No. 
3. I had to liquidate my entire fuel 
oil business. Most of my customers 
converted to coal and wood while 
some of them succeeded in getting a 
measure of relief from neighboring 
jobbers, which I urged them to do it 
possible. 

Now I am almost out of kerosine 
and haven’t the slightest idea where 
I can get another load. That is 
knockdown No. 4. 

Inquiries from suppliers always 
bring the same reply—‘“Sorry that 
we can’t help you out as we are 
having trouble getting enough for 
ourselves.” I think that they are 
sincere in their replies. 

I am not accusing any one ol 
collusion or bad faith, however it 
peeves me plenty to have my cus- 
tomers ask—" , & , or 

have plenty of gasoline and 
fuel oil, what’s the matter with you?” 

Oh well, I guess it is the same 
old story transferred from the polit- 
ical field to the industrial field 
the story of sacrificing one’s inde- 
pendence for a measure of security. 


© ° ° 


FROM: John H. White 
Hewitt Oil Co., Inc. 
Charleston, S. C. 

TO: The Editor 

May I commend you for your fine 
editorial “Oil Need Not Fear Profits 
and Prices if Industry Tells its Story 
to the People,” which appeared in 
NPN, Dec. 3 issue. Your frankness 
in presenting this editorial clearly in 
dicates that it was presented in the 
interest of the broadest possible rep 
resentation of American free ente! 
prise. 

Your interest in the Independent 
oil men’s affairs is laudable and | 
hope that in your next editorial you 
will not overlook the need of the job 
bers for increase in margins to com 
pensate for increased operation costs 
and to maintain our future operations 
on a level with our major compet 
tors. 

I hope you will continue your muc! 
appreciated editorials in the interest 
of the small Independents for if som: 
of our problems are not solved, man) 
small Independents will be out o 
business in the very near future. 


NATIONAL PETROLEUM NEW 














Esso Standard Oil Co. to Expand 
Its Institutional Advertising 


Results of 1947 Experiment Prompt Decision 
To Incorporate Ads in 18 Marketing States 


By NPN Staff Writer 


NEW YORK As a result of a 1947 
experiment, Esso Standard Oil Co. 
will incorporate a series of institution- 
al ads in its 1948 newspaper cam- 
paign. The ads will be carried in a 
wide list of papers covering all of the 
18 states in its marketing area. 

First ad in the new program ap- 
peared the end of January and others 
will follow at intervals of about one 
month for the remainder of the year. 
Layouts are especially designed to 
use names and photographs of local 
personnel, thus preserving an im 
portant feature of the test campaign. 

Ads in the experimental series were 
built around groups of typical em- 
ployes with copy calling attention to 
the good employe relations main- 
tained by the company for the past 
30 years, growing out of its employes 
savings plans, pensions, vacations and 
other benefits. 

The trial campaign was undertaken 
for several reasons, according to 
Robert M. Gray, manager of the ad- 
vertising-sales promotion department. 
They were: 

1. A desire to point out some of 
the tangible benefits of the American 
free enterprise system. 

2. A wish to tell the public how 
the company’s policies have contri- 
buted to a 30-year record free of 
serious labor trouble. 

3. The need to acquaint the public, 
during a period of product shortage, 
with the good job being done by able 
and loyal employes in producing, re- 
tining and delivering petroleum prod- 
ucts. 

1. Recognition of the fact that, even 
in normal times, straight product ad 
vertising for an oil company, is handi- 
capped by “low product interest,” and 
that a topic of broader interest was 
needed to communicate with the pub- 
lic more efficiently. 


How Survey Was Made 


When a survey was made to meas- 
ure results, readers were shown copies 
of the Esso ads, together with four 
ads each of Company “A” (A nation- 
ally known automobile manufac- 
turer) and Company “B” (A nation- 
ally known public utility). All com- 
pany names and trademarks were 
masked out. More than half (55.2% ) 
said they had seen the masked Esso 
ads. Of those who recalled the masked 
Esso ads, 51.5% correctly identified 
the ads when asked to recall the 
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sponsor. 

There was ample evidence that the 
ads accomplished their purpose. Most 
of the people understood and were 
interested in the over-all story of em- 
ploye benefits. An analysis of what 
most interested readers is contained 
in the following summary of answers: 


Description of labor relations 29.6%, 
Description of people and their 


work 17.4°, 
Workers satisfied, good rela- 

tions, teamwork 11.6% 
Length of service, long term 

employment 9.9%, 
Description of company and 

its products 8.4% 
Slogans or headlines 1.8% 
Happy motoring 6.1% 


Total of the last three groups 
(22.3% ) indicate the ads also did a 
creditable job of selling the company’s 
products and services. 

Reader reaction indicated that two 


This is one of a 
series of four ads 
run as a trial cam- 
paign in New Jer- 
sey newspapers. 
Favorable results 
from the _ series 
have led the com- 
pany to include 
similar messages 
in its 1948 adver- 
tising campaign 
through its entire 
18-state marketing 
area. These ads 
ran. before the 
company name 
was changed to 
Esso Standard Oil 
Co. (See NPN Jan. 
28, p.20) 


STANDARD 





Good PEOPLE are 
Good BUSINESS! 


out of three who saw the ads enter- 
tained some definite feeling toward 
the company. Only about one-third 
were not moved at all. Breakdown 
of these reactions follows 

Company or products must be 


good 29.7° 
Company must be good to 

work for 16.2° 
Better informed about com- 

pany 15.4° 
Favorable comments about ad- 

vertising (.2% 
Could not describe feeling 3.1% 
Unfavorable 0.9% 


Separate Survey Made 

At about the same time that the 
readership survey was being made, 
Dr. Henry Link of the Psychological 
Corp. was making another, entirely 
independent test. In it two small 
but adequate samples of respondents 
were studied. 

Each group was asked four differ- 
ent questions. One group was ques 
tioned without being shown any ads 
The other was interrogated after hav- 
ing had the opportunity to read three 
ads closely 

One of those three ads was the 
“Good People Are Good Business” ad, 
from the Esso institutional series. The 
second was sponsored by Company 
“C”" (A nationally known chemical 
manufacturer) and the third by Com- 
pany “D” (A nationally known elec- 
trical manufacturer ). 

As a control of the confusion fac- 
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equipment 
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casing in wells 

new techniques of logging, testing and 
completing wells 

broadened application of engineering to 
oil field development 
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tor, the name of Company “A” 
(same nationally known automobile 
manufacturer) was introduced in the 
questions asked of both groups, but 
its ad was not shown to either group. 

The questions were: 

“Which one of the following com- 
panies had the least number of strikes 
in the last 25 or 30 years—Company 
D, Standard Oil Co. of New Jersey 
(now Esso Standard), Company C 


a 


or Company A? 


Table 1 

No ad shown Ad shown 
Esso 23 % 41% 
Company C 16 37 
Company D 16 16 
Company A 5 4 
Don't Know 10 2 


100 100% 
“Which company gives the worker 
the best chance for advancement?” 


Table 2 


No ad shown Ad shown 


Esso , 15% 40% 
Company D 28 22 
Company C 18 19 
Company A 17 14 
Don't Know 22 5 


100% 100% 


“Which company pays the best 
wages?” 


Table 3 

No ad shown Ad shown 
Esso 19% 27 % 
Company A 21 28 
Company D 21 23 
Company C 16 15 
Don't Know 23 7 


100% 100% 


“Which company co-operates most 
successfully with the unions ?”’ 


Table 4 

No ad shown Ad shown 
Esso 20% 32% 
Company A 21 24 
Company C 22 16 
Company D . 17 19 
Don't Know 20 9 

100% 100% 


It is interesting to note that in 
every case the percentage of those 
mentioning “Esso” is much greater 
for the sample which had an oppor- 
tunity to see the advertisement than 
for the sample which did not. 


Transmission, Differential 
Lube Designations Announced 


NPN News Bureau 

NEW YORK—-American Petroleum 
Institute Jan. 28 announced new of- 
ficial designations for automatic 
transmissions and differential lubri- 
cants, unanimously endorsed by the 
institute’s Lubrication Committee. 
The new designations are: 

Regular type gear lubricant: 

This term designates gear lubri- 
cants generally suitable for use in 
automotive transmissions* and in 
most spiral bevel and worm gear 
differentials. 

Worm type gear lubricant: 

This term designates gear lubricant 
generally suitable for use in truck 
type worm gear rear axles under 





very severe conditions of service. 

Mild type E. P. gear lubricant: 

This term designates gear lubri- 
cants having load carrying properties 
suitable for many automotive trans- 
missions* and spiral bevel differ- 
entials under severe conditions of 
speed and load. 

Multi-purpose type gear lubricant: 

This term designates gear lubri- 
cants having load carrying properties 
suitable for hypoid gear and other 
types of differentials and many 
transmissions*. 

*Transmissions of non-automatic 
type require SAE 80, 90, 140 or 250 
viscosity grade gear lubricants. Auto- 
matic or semi-automatic transmis- 
sions, fluid couplings, torque _ con- 
verters, and tractor hydraulic sys- 
tems may require special lubricants 


18 Tankers to be Built 
in U. S., Bureau Told 


NPN News Bureau 

NEW YORK—Report that 18 new 
tankers are to be built in American 
yards was made last week by J. L. 
Luckenback at annual meeting of 
American Bureau of Shipping, and 
further reports from trade sources in- 
dicated that total number of tankers 
to be built domestically in next two 
years would be considerably higher 
Trend was uniformly toward heavier 
tonnage than wartime T-2’s. 

Tanker contracts cited by Mr. 
Luckenback included seven ships re- 
ported by Socony-Vacuum Oil Co. 
Jan. 26. These are to be built by 
Sun Shipbuilding Co. under contract 
to Tankers Co., Inc., Socony ex- 
plained today, and then are to be 
chartered to Socony under long term 
contract. 

New contracts reported included 
four 26,500-ton tankers to be built 
for Esso Standard Oil Co., two at 
Sun Shipbuilding and two at New- 
port News Shipbuilding and Drydock 
Co. Gulf Oil Corp. has contracted 
for two similar tankers to be built 
by Sun; Gulf already has one small- 
er tanker under construction. 

Mr. Luckenback stated that “Greek 
interests’ had ordered four 18,000- 
ton tankers from Bethlehem Steel Co. 
to be built at Sparrows Point, Md. 
yards. Bethlehem said that contract- 
ing parties had asked not to be re- 
vealed, but elsewhere it was learned 
that three Greek individuals in ship- 
ping business were combining on 
deal. 

Confirmation was also forthcoming 
of order for second tanker to be built 
at Welding Shipyards, Norfolk, for 
National Bulk Carriers, Inc. Nation- 
al Bulk already has one 30,000-ton 
tanker under construction at Weld- 
ing yard, and is reliably reported to 
be preparing to build a third “super 
tanker.” 

In the planning stage are “several” 
tankers of approximately 25,000 tons, 
which American Eastern Corp., a 
Near East trading and shipping com- 
pany, intends to build in U. S. yards. 
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Plan for U. S. Buying Stock Interest 
In Arabian-American Oil Is Revived 


Forrestal Makes Suggestion; Duce Says Company 
Feels Saudi Arabia Concession ‘Pretty Secure’ 


By DANIEL L. HARBOUR 
NPN Staff Writer 


WASHINGTON—tThe military has 
revived discussions of the once re- 
jected Ickes-sponsored plan for gov- 
ernment purchase of a direct stock 
interest in Arabian-American Oil Co., 
but the company indicates it is doing 
all right on its own and doesn’t need 
a governmental partner. 


No official comment was forthcom- 
ing immediately on Defense Secre- 
tary Forrestal’s suggestion that study 
be given to the stock acquisition 
scheme as a means of making rich 
Arabian concession more “secure.” 


But just four days after Mr. For- 
restal made his suggestion to the 
Senate War Investigating Commit- 
tee, Aramco Vice President James 
Terry Duce told another congression- 
al committee on Feb. 2 that his com- 
pany feels its concession in Saudi 
Arabia is “pretty secure.” 


Testifying before House Armed 
Services (Short) Oil Subcommittee, 
Mr. Duce said he is confident that 
King Ibn Saud of Arabia will carry 
out his intentions to keep present 
concessions picture unchanged. 


Mr. Forrestal had told the Senate 
(Brewster) Committee that a direct 
stock acquisition by U. S. Govern- 
ment was one of two “alternatives” 
open to U. S. for protecting our oil 
interests abroad and bringing stabil- 
ity to the turbulent Middle East. 


The other is negotiation of a con- 
tract to set aside, in the ground, a 
certain portion of Arabian oil re- 
serves for delivery to U. S. armed 
forces at “a definite price for the 
future.”’ 

Both moves were proposed during 
wartime. The stock acquisition 
scheme was brought up in 1943 and 
sponsored by ex-PAW Ickes. It was 
dropped later when Aramco grew 
cold to the idea. Also, it was recalled 
that one of considerations govern- 
ment was to have received in return 
for construction of a trans-Arabian 
pipe line, as advocated by Mr. Ickes’ 
Petroleum Reserves Corporation in 
January, 1944, and agreed to by the 
company, was first call on a billion 
barrels of Aramco crude. 


Sees ‘No Legal Barrier’ 


Mr. Forrestal said he personally 
knew of “no legal barrier’ to the 
government buying a stock interest 
in Aramco, but emphasized to the 
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Senate Committee that such a move 


posed “a very important national de- 
cision.” 


It would be a question, he ex- 
plained, of “whether the government 
is to go into the oil business.” 


At same time, the defense secre- 
tary revealed in response to ques- 
tioning that the Navy has been ex- 
ploring “the possibility of a long- 
term arrangement” with Aramco for 
future deliveries in the next 10 to 
15 years at “a fixed price.”’ However, 
he noted that there seems to be some 
question as to whether the govern- 
ment can enter into such a long- 
range contract. 


Middle East Oil Needed 


Mr. Duce, who also testified on 
Jan. 30 before the House ( Wolver- 
ton) Commerce Committee, said the 
oil requirements of the Marshall Plan 
cannot be met unless Middle East oil 
is available to western Europe. He 
stressed the view that increased pro- 
duction in Middle East will make 
more Western Hemisphere oil avail- 
able to U. S. by cutting down on 
South American oil shipments to 
Europe. 


When his company’s trans-Arabian 
pipe line and other company pipe 
line projects are completed, he said 
1,500,000 b/d of oil can be laid down 
on Mediterranean shores of Palestine, 
Lebanon and Syria. 


In his appearance before the Short 
Subcommittee, Mr. Duce took issue 
with the theory that in event of a 
war the Middle East oil reserves 
would be completely lost to U. S., 
declaring that it was his opinion that 
“much” of Eastern Hemisphere oil 
would be in friendly hands. 


He reminded the congressmen, 
however, that if Aramco cannot “op- 
erate these fields ourselves and can- 
not protect them, somebody else 
might operate them for their account 
and add materially to their war po- 
tential.” 


In explaining the importance of 
Middle East oil—and the importance 
of getting steel for increasing pro- 
duction Mr. Duce said that 189 
wells in that area produced an av- 
erage of 5,000 b/d, in comparison 
with production in U. S. of 12 b/d 
from 440,000 wells and 164 b/d from 
9,299 wells in Central and South 
America. Mr. Duce's remarks that 


he felt Aramco concession was “pret- 
ty secure” followed comment by Sub- 
committee Chairman Short (R., Mo.) 
that he had heard the Arab League, 
since announcement of the United 
Nations decision to partition Pales- 
tine, has been bringing “pressure” on 
King Ibn Saud which may endanger 
company’s position 


Says Peace Is ‘Essential’ 


Although Mr. Duce expressed con- 
fidence in maintaining Arabian con- 
cession, he noted, however, that peace 
is “essential” for development of Mid- 
dle East oil. His own personal feel- 
ing, he explained, is that “things will 
improve” there. 


Mr. Short, who recently returned 
from a trip through middle eastern 
countries, complimented Mr. Duce 
on activities of Aramco, saying the 
company had done more to build 
good will there than “all of U. S. dip- 
lomats and State Department put to- 
gether.” 


“It’s the greatest demonstration of 
private enterprise I’ve ever seen,” he 
declared. 


In his testimony to the Short Sub- 
committee, Mr. Duce also adopted the 
same views on synthetic liquid fuels 
as voiced by Bruce K. Brown, presi- 
dent of Pan-American Petroleum 
(See p. 20a for Mr. Brown's view- 
point) and called for a _ study of 
means of stockpiling oil for a pos 
sible national emergency. 


Mr. Duce and Fred Davies, another 
Aramco vice president, both empha 
sized that U. S. Navy was consid- 
ered as “a preferred customer” and 
would get supplies in future by mere- 
ly indicating a desire to purchase it 

Mr. Davies also declared that “at 
no time” has Aramco charged the 
Navy “exorbitant prices for 
ucts over there.” 


prod- 


He obviously was referring to as- 
sertions by Sen. Brewster (R., Me.), 
who contends the Navy should have 
been sold Arabian oil at a _ price 
cheaper than current contract figure 
of $1.05 per bbl 





War Probe Group Folds Up 


WASHINGTON—Senate War 
Investigating Committee folded 
up last week end with the close 
of its lengthy investigation of 
U. S. Navy fuel oil purchases 
from Arabian-American Oil! Co. 
Committee went out of exist- 
ence but still has another month 
to work on its report, which un- 
doubtedly will reflect views of 
Chairman Brewster (R., Me.) 
that U. S. Government should 
try to recover what he terms 
an “overcharge” for Navy pur- 
chases. 
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MATERIALS RECOMMENDED 


FOR TRANSPARENT AREAS—L-()-F’ Plate 
Glass, ground and polished for maximum 
freedom from distortion. To insulate glass 
areas, specify Thermopane*. Its panes are 
separated by sealed-in, dehydrated air. 
Thermopane keeps interiors warmer in 
winter more comfortable the year "round. 
In areas that might be subject to impact, 
Tuf flex 


specify tempered plate glass. 


FOR TRANSLUCENT AREAS — to 


light and assure privacy, use Blue Ridge 


bring in 


Patterned Glass for walls and partitions. 
Phis 


looking 


beautiful ideal for smart- 


elass is 


windows or walls in lavatories. 


FOR SOLID AREAS— Colorful J itrolite* 
glass facing is easily washed with water 
anda squeegee, It keeps its luster, doesn't 
and is unaffected by 


need refinishing 


weather. [t does not warp, swell or craze. 


*® 
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CUSTOMERS SEE IN—the broad expanse of clear glass 
provides a full view of your merchandise and services. 
suggesting many things to buy. At night, the brightly 
lighted interior acts as a beacon along the street. 


YOU GET A SWEEPING VIEW OF ALL APPROACHES 

visual obstructions are at a minimum. From inside, 
you can see cars approaching the pumps or air hose 
from any angle. Your whole operation is in full view. 


PROVIDES PROTECTION AGAINST PROWLERS— 
there's less chance of prow lers when the entire interior 
of vour station is visible. A night light lets patrolmen 


see What's going on inside. 
* . * 


The Visual Front is a practical idea for service stations. 
Its wide use of glass means easy cleaning —with a hose 
and squeegee. Glass keeps its new-looking luster year 
after vear...does not weather. The Visual Front is a 
flexible design principle—easily adapted to large station 
or small. For a copy of our Service Station Folder. 
write Libbey-Owens: Ford Glass Company, 5528 Nicholas 
Building, Toledo 3, Ohio. 
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Light Fuel Supplies Short in All Areas; 


Open Markets Limited by Low Inventories 


Posted prices for most products in the nation’s 
principal refining and marketing districts were re- 


Marketers and terminal operators in the Midwest 


ported generally unchanged during the last week in 
January. Snow and continued cold weather had 
sharply stepped up consumption of light fuels, ac- 
cording to reports, and sellers in all areas east of 
the Rockies said they were hardest pressed to meet 
their supply obligations on kerosine and No. 2 fuel. 

Open market trading remained at low ebb, accord- 
ing to spot buyers, who generally reported being 
unsuccessful in efforts to add to their low fuel stocks. 
Of the few open spot sales reported, outstanding was 
one cargo of 70-72 oct. leaded gasoline at 13c. Spot 
sale of cargo of 0-10 pour No. 5 fuel also was dis- 
closed by Gulf supplier at $3.45 per bbl. 

Prices for Penna. petrolatums were up on the lows 
of ranges following advances of 0.5c per Ib. in their 
prices by two refiners. Inquiry for petrolatums was 
more active, Western Penna. refiners said, and sev- 
eral reported receiving increased orders from domestic 
and foreign buyers. 





ATLANTIC COAST 
Light Fuel Shortage Felt at All Points 


East Coast suppliers reported most prices unchanged 
during past week, and most sellers reported continued 
struggle to meet their fuel oil supply obligations. Ef- 
forts to add to low kerosine and No. 2 fuel stocks by 
pen market purchases were generally unsuccessful, a¢ 


rding to buvers. 


Demand for heating oils was especially heavy, sup 
pliers said, and stocks of light fuels were much lower 
than anticipated because of extremely cold weather. In 
eneral, suppliers reported holding their distributors 
trictly to allocation schedules, and end of month saw 
any jobbers at all points along coast unable to meet 
their consumers’ needs. 

On other hand, several large sellers reported their 
tocks of regular-grade and premium gasoline had shown 
gradual increase since Jan. 1, and inventories of bunker 

fuel previously reported very low at New York Har- 
bor, were said to have improved somewhat. 





Several suppliers at Middle Atlantic points, said they 
oked for severest test of their ability to meet their cus- 
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Central Michigan, and along Atlantic Coast reported 
buyers willing to pay prices ranging up to 20c¢ to 
supplement their dwindling supplies of kerosine and 
No. 2 fuel, but light fuels were virtually unobtain- 
able at a “competitive” flat price, according to re 
ports. Two buyers at the Gulf said the only No. 2 
fuel they had been offered was at 14.5c, and that 
for April lifting. 

Supplies of light fuels in secondary storage wer 
said to be drastically low, and many jobbers in th 
Midwest and along East Coast said they would bi 
entirely out of heating oils until they could draw 
against February allotments. 


On other hand, several large sellers along Eastern 
Seaboard reported gradual increase since Jan. 1 in 
their inventories of regular-grade and premium gaso 
line. At New York Harbor, stocks of bunker “C” 
fuel, previously reported critically low, also were 
said to have improved somewhat. 





tomers’ heating oil demands during next 50 to 60 day 
At points in the South, several suppliers reported hard 
est pressed to meet kKerosine commitments, while at New 
York Harbor and Boston, sellers who normally suppl 
mented their supplies by spot purchases said they were 
furthest behind on shipments of No. 2 fuel 

Prices for kerosine ranged higher at New York Har 
bor when one supplier reported advancing his prices 
1.2c to 12c tank cars, 11.9c barges Increase was to 
average off prices paid to his contract suppliers with 
those paid to open market sellers, supplier said. Other 
harbor suppliers reported kerosine prices ranging up 


ward from 10.3c for tank car lots, 10.2c for barge 


GULF COAST 
Low Stocks Limit Open Market Trading 


No changes were reported in Gulf suppliers’ cargo 
quotations in the week ended Jan. 31, and most sellers 
said their production was either channeled to contract 
buyers or being used for repayment of previous borrow- 
ings. 

Open spot market remained relatively quiet, according 
to reports, and majority of suppliers reported their stock 
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Summary of Daily Gasoline Prices (Jan. 27 through Feb. 2) 


U. 8. Motor (ASTM octane) Monday 
78-78.5 octane (Premium): Feb. 2 


Friday 


Thursday Wednesday 


Tuesday 
Jan, 30 Jan, 29 dan, 28 Jan, 27 


Motor Gasoline 78-78.5 oct. 


Oklahoma rou (2)11.25-12.5(1) (2)11.25-12.5(1) (2)11.25-12.5(1) (2)11.25-12.5(1) (2)11.25-12.5¢1) 
Mid- oy > BH 3 basis) .... (2)11.25-12(1) (2)11.25-12(1) (2)11.25-12(1) (2)11.25-12(1) (2)11.25-12(1) 
N. Tex. (For shpt. to Tex. & N.M. dest'ns) (1)11.7-13.2(1) (1)11.7-13.2(1) (1)11.7-13.2(1) (1)11.7-13.2@) (1)11.7-13.2(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)11.5-11.75(1) (3)11.5-11.75(1) (3)11.5-11.75(1) (3)11.5-11.75(1) (3)11.5-11.75(1) 
E. Tex. (Truck Tnsp.) Co eeesrvecece (2)11.5-12(1) (2)11.5-12(1) (2)11.5-12(1) (2)11.5-12(1) (2)11.5-12(1) 
Cent. W. Tex. (Truck Tnsp.) ........... 11.5(3) 11.5(3) 11.5(3) 11.5(3) 11.5(3) 
73-75 octane (Regular): 
Oklahoma (Group 3) 2 (5)10.5-11.75(1) (5)10.5-11.75(1) (5)10.5-11.75(1) (5)10.5-11.75(1) (5)10.5-11.75(1) 
Mid-Western (Group EE RED (4)10.5-10.75(1) (4)10.5-10.75(2) (4)10.5-10.75(2) (4)10.5-10.75(2) (4)10.5-10.75(2) 
N. Tex. (For shpt. to Tex. & N.M. dest’ ns) (1)10.7-12(1) (1)10.7-12(1) (1)10.7-12(1) (1)10.7-12(1) (1)10.7-12(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)10.5-10.75(1) (3)10.5-10.75(1) (3)10.5-10.75(1) (3)10.5-10.75(1) (3)10.5-10.75(1) 
E. Tex. (Truck Tnsp.) .....seececeeess (2)10.5-11(1) (2)10.5-11(1) (2)10.5-11(1) (2)10.5-11(¢1) (2)10.5-11(1) 
Cent. W. Tex. (Truek Tnsp.) Steesionswes 10.5(3) 10.5(3) 10.5(3) 10.5(3) 10.5(3) 
63-66 octane: 
Oklahoma (Group 3) .. ; = salted a eer e400 
Mid-Western (Group 3 basis) ....... 10.125(1) 10.125(1) 10.125(1) 10.125(1) 10.125(1) 


N. Tex. (For shpt. to Tex. & N.M. dest’ns) 
W. Tex. lee Sve. | to Tex. & N.M. dest’ns) 
BB. Dex. (TUCK TOS.) .cccccccccccccces 
Cent. W. Tex. (Truck Tnsgp.) 


60 octane & below: 
Oklahoma (Group 3) ... ° 
Mid-Western (Group 3 basis) eakdeneen 
N. Tex. (For shpt. to Tex. 3 N.M. ‘dest’ ns) 
W. Tex. (For shpt. to Tex. & N. _ dest’ns) 
E. Tex. (Truck Tnsp.) .. oeceseocos 
Cent. W. Tex. (Truck Tnsp.) paneeneees 


Motor Gasoline, 78-78.5 oct. (Premium) (b) 


New York harbor ...... 
New York harbor, barges" eee 
Philadelphia ... covccccoce 
Philadelphia, barges severe ” 
PIT $ weccccncsecceecorceeosceccecee 
Baltimore, barges .......... eoeee 





wehererendl (ec) 
New York harbor ... ‘ ins 
New York harbor, barges 
Philadelphia ae ree ewe ee Cane aeeeed 
Philadelphia, barges pee ueeredms @b6ee we-0 
Baltimore . 


Baltimore, bé urges 


Motor Gasoline 74-76 oct. (Regular) (b) 


New York harbor 


New York harbor, barges .............. 
Philadelphia ........ b60600064-00 eee 
Philadelphia, barges ........ $6600 SO bRCE= 
De 66b660.0640.00004000060K0008 ° 
S- DOOD ccc cececcescsceesavces 


Motor Gasoline: 
Western Penna., Bradford-Warren: 


(1)10-10.25(1) 
10(1) 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(2)10-10.5(1) 
(2)9.75-10(1) 
(3)9.75-10(3) 
9.75(3) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 
(1)11-12.3(1) 
10.9(1) 


2.15-12.4(1) 
2.05(1) 
1.75-12.2(1) 
1.65(1) 


(1)10.5-12(1) 
(1)10.4-11.9(1) 
(1)10.9-11.9(4) 
(1)10.8-11.8(1) 
(1)10—11.8(1) 
(1)9.9-10.4(1) 


(1)10-10.25(1) 
10(1) 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(2)10-10.5(1) 
(2)9.75-10(1) 
(3)9.75-10(3) 
9.75(3) 


(1)11.5-13.4(1) 
(1)11.4—12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 
(1)11-12.3(1) 
10.941) 


(1)10.5-12(1) 
(1)10.4-11.9(1) 
(1)10.9-11.9(4) 
(1)10.8-11.8(1) 
(1)10-11.8(1) 
(1)9.9-10.4(1) 


(1)10-10.25(1) 
10(1) 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(2)10—-10.5(1) 
(2)9.75-10(1) 
(3)9.75-10(3) 
9.75(3) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 
(1)11-12.3(1) 
10.9(1) 


(1)10.5-12(1) 
(1)10.4-11.9¢1) 
(1)10.9-11.9(4) 
(1)10.8-11.8(1) 
(1)10-11.8(¢1) 
(1)9.9-10.4Q1) 


(1)10-10.25(1) 
10(1) 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(2)10-10.5(1) 
(2)9.75-10(1) 
(3)9.75-10(3) 
9.75(3) 


(1)11.5-13.4(1) 
(1)11.4—12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 
(1)11-12.3(1) 
10.9(1) 


15-12.4(1) 


(1)10.5-12(1) 
(1)10.4-11.9(1) 
(1)10.9-11.9(4) 
(1)10.8-11.8(1) 
(1)10-11.8(1) 
(1)9.9-10.4(1) 


(1)10-10.25(1) 
10(1) 


(1)9.75—-10.125(2) 
(1)9.75-10.375(1) 
(2)10-10.5(1) 
(2)9.75-10(1) 
(3)9.75-10(3) 
9.75(3) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15—-13.15(1) 
(1)12.05—12.8(1) 
(1)11-12.3(1) 
10.9(1) 


(1)12.15-12.4(1 
12.05(1) 

(1)11.75-12.241 
11.65(1) 


(1)10.5-12(1) 
(1)10.4-11.9(1) 
(1)10.9-11.9(4) 
(1)10.8—11.8(1) 
(1)10-11.8(1) 
(1)9.9-10.4(1) 


74-76 Oct. (Regular)... ee ae 11.5(2) 11.5(2) 11.5(2) a1 .5(3) aw 
Western Penna., Other Districts: 5-12(3 
74-76 Oct. (Regular). ae (4)11.5-12(3) (4)11.5-12(3) (4)11.5-12(3) (4)11.5-12(3) (4)11.5-12(3) 





Note: 
panies quoting the lows & highs of the ranges. 


Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. 


Figures shown in parentheses indicate number of com 


(b) Research octane rating is minimum of 5 points above Motor Method rating. 


(c) Research octane rating is minimum of 10 points 


above Motor Method 


rating 





position on most products lower than normal for the sea- 
son with possible exception of bunker “C” fuel. 

Several cargo sales were reported, 
buyers said products were available 
supplier 


however, and some 
“at a price.” One 
said he had sold T-2 cargo of 70-72 oct. leaded 
gasoline at 13c for February lifting, but declined to speci- 
fy whether sale was to domestic or foreign buyer. An- 
other supplier reported selling 100,000-bbl. cargo of 0.10 
pour No. 5 fuel at $3.45 per bbl. to a domestic 
for March lifting. 


buyer 
Small cargo of bunker ‘“‘C” fuel was 
said to have been sold open spot at $3.50 per bbl. for 
February loading but this report could not be confirmed 

Buyers generally said they were unable to obtain of- 
ferings at prices which they considered competitive. 
reported only 


Two 
product that had been offered them was 


cargo of No. 2 fuel for early April lifting at 14.5c. Sev- 
eral cargoes of bunker “C” fuel were said to be held 
by sellers for $3.50 in spite of fact that some trade 


sources were of opinion that bunker “C” fuel showed 


“signs of weakening somewhat.” 


Sellers generally said inquiry for products was espe- 


cially active, and some said active inquiry for products 
was reflection of increased number of tankers avail- 
able to buyers. 

Some U. S. buyers supplementing normal supply 


sources by Mexican purchases reported increasing dif- 
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ficulty obtaining products inasmuch as Mexican govern 
ment was said to have sold 7,000,000 bbls. of assorted 
to European buyers for delivery over 1948. Ds 
tails of transaction could not be learned. 


cargoes 


WESTERN PENNA. 


Petrolatum Prices Reported Higher 


Quotations reported by Western Penna. 
light products and lubes were 


refiners for 
generally unchanged dur 
but prices for petrolatums wert 
lows of ranges following advances by two r¢ 


ing last week in January, 
up on the 
finers. 

Activity on open market remained negligible, according 
to reports, and most refiners said they had little or n 
stocks of light products and lubes and were hard press« 
to meet the requirements of their regular custome! 
Several refiners said their crude oil pipe line receipts ha 
been reduced by cold weather. 

Petrolatums prices were higher when two refiners ! 
= advancing their prices for all grades 0.5c pe! 
to 7.25c for snow white, 6.25c for lily white, 6c for crea 
ahiin 1.5c for light amber, and 4.25c for amber. Ot! 
petrolatum refiners reported prices ranging up to 8c 1 
snow white, 5.25c for amber, and 5.125c for red, but « 
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said he was notifying his customers of an increase of 
0.25c in his prices for most grades. 

Demand for refined products continued unusually 
heavy, refiners said, and several reported buyers will- 
ing to pay “2 to 3c” over their posted prices for regu- 
lar-grade gasoline and light fuels. 

Lubes and scale wax remained tight, according to re- 
ports. One refiner reported selling one car of scale wax 
in packages for export at 9.25c, and a second car at 
9.5c. Same refiner said he had sold two cars of 25 p.t. 
bright stock for export, one at 50c, other at 50.5c. Only 
bright stock offering reported at end of week was by 
one refiner who said he had three cars of 25 p.t. avail- 
able. 

Advance of 0.5 to 11.5¢c in his prices for Nos. 2 and 
36-40 fuels was reported by lower field refiner, and Brad- 
ford-Warren district refiner reported increasing his price 
for 45 w.w. kerosine from 11.5 to 12c, but ranges of 
prices reported by refiners remained unchanged. 


CENTRAL MICHIGAN 
Allocations Adhered to in Coldest Month 


With only a few exceptions, jobbers have been held to 
allocations of light fuel through a severely cold January, 
according to reports of Central Michigan refiners the 
past week. Where jobbers had dipped into February 
supplies, refiners said warm weather would have to come 
to their aid because of their own short supply position. 

Prices were generally unchanged during the last week 
in January, but No. 2 straw was up 0.25c on the high to 
12.5c, when a refiner reported an advance of 0.625c in 
his price. Four other refiners’ quotations ranged upward 
from 11.125c, F.O.B. refineries. 

Refiners’ regular customers continued to shop for light 
fuels outside the state and in some instances refiners 
were aiding their efforts by loaning the required cars. 
One refiner reported a regular jobber’ customer had 
bought two cars of kerosine at 17c, F.O.B. Chicago. In 
another instance a refiner said a jobber had bought No. 
2 fuel at 12.75c, Group 3. A distributor also was re- 
ported to have paid “about” 12.5c, S. Texas, for Nos. 2 
and 3 fuel. 

One refiner said he had bought three cars of range oil 
through a marketer at 13.25c, F.O.B. Texas Gulf Coast. 
Another refiner said one of his jobbers had bought a car 
of range oil in the Houston area at “about 19c,” delivered 
Central Michigan. Refiners’ posted prices for kerosine 
ranged from 11.125 to 13.5c; No. 3 gas oil from 10.875 to 
12c; for range oil from 11.625 to 13c, F.O.B. Central 
Michigan. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Slow Tank Cars Add to Supply Problems 


Supply of all products was tight in the Midwest at the 
end of January and slow tank cars added to refiners’ dis- 
tribution problems. Distributors and tank car market- 
ers, as well as refiners, reported tank cars “slower than 
ever” and some firms said they were getting “less than 
50% of their wartime use”’ from cars. 

Open market inquiry for all products was active, but 
actual trading was slow. 

Group 3 quotations by Midwest refiners for all prod- 
icts were reported unchanged and while regular-grade 
gasoline continued to be posted at 10.5 to 10.75c, one re- 
finer said he had bought ‘a couple” of cars at 12.25c, 
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OiIL MARKETS 


F.0.B. N. Texas, and supplied the cars. Another refiner 
who was out of gasoline at some terminals, said he had 
“refused” to pay more than 11.5c, Group 3, in buyer's 
cars for regular-grade and 12.25c for premium. A tank 
car marketer reported buying several cars of premium 
at 13.5c, seller’s cars, F.O.B. Houston. Group 3 premium- 
grade quotations reported by refiners ranged from 11.25 
to 12c. 

Demand for gasoline remained heavy and some trade 
sources believed it had reached an all-time high for Jan- 
uary. 

Most sources reported light fuels virtually unobtain- 
able in the open market, but one marketer said he had 
purchased 10 cars of No. 2 fuel at 13.5 to l4c, F.O.B 
Houston and N. Texas. Lighter grades were virtually 
unobtainable, he said. The only No. 3 fuel he had for 
resale, he said, was being shipped on a contract purchase 
and the supplier “was over 25 cars behind.” Another 
marketer reported a Houston supplier had advanced his 
quotation to him for No. 2 fuel to 16.25c from a previous 
day’s purchase price of 15.5c gal., Houston. Midwest re- 
finers’ posted prices for No. 2 fuel ranged from 9 to 
9.25c, Group 3. 





MIDCONTINENT 
No. 1, No. 2 Fuel Prices Range Higher 


Highs of price ranges for No. 1 prime white and No. 2 
straw fuels in Oklahoma rose the past week, when one re- 
finer reported advancing his postings to 12.75 and 12.25¢ 
respectively. In other Midcontinent areas prices gen- 
erally were reported unchanged. 

Refiners continued to report receiving a continuous 
stream of wires, letters, telephone and personal calls 
from northern and eastern jobbers, brokers, other re- 
finers and consumers wanting heating oils as tempera- 
tures remained near zero. Most refiners, however, said 
they were unable to take on any new accounts, and sev- 
eral said they had let some of their regular customers 
who were critically short take part of their February 
allocations of kerosine and distillate in January. 

Over-the-road transportation was reported at stand- 
still in many areas due to ice, and as result gasoline 
demand had dropped, refiners said. 

The following sales were reported: three cars of blend 
of half No. 6 fuel at $2.70 per bbl. and half 58 and 
above Diesel fuel at 9.25c per gal. to a North Texas 
commercial concern that had been cut off from gas, by 
East Texas refiner; “about 20 cars” No. 2 at 12.25c to 
brokers and jobbers in Wisconsin, Illinois, and Indiana in 
buyers’ cars, 20 cars No. 6 fuel at $2.90 per bbl. to Wis- 
consin broker, one car regular-grade gasoline at 11.75c 
and six cars premium at 12.5c to Minnesota jobber, by 
Oklahoma refiner. 

Two cars grade 26-70 natural gasoline were reported 
sold open spot at 8.5c, F.O.B. Group 3. No open spot 
sales were reported F.O.B. Breckenridge; quotations were 
reported at 8c during the week. 





Crude Price Changes 

No changes in crude oil prices in week ended 
Jan. 31; see Jan. 28 NPN, p. 56-57 for complete 
price schedules. 

Initial posting announced by Sun Oil Co., ef- 
fective Feb. 1. 

Ross Field, Schedule E; La Gloria Field, Sched- 
ule G; Boyle and Cameron Fields, Schedule J 
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OIL PRICE SECTION 


At Refineries and | 
Terminals and by | 
Tank Wagon | 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywuere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and snipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where §$ sign is 
shown; wax and petrolatums in cents per 
pound; ex aH fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. S8.: $125 per year, payable in advance 





Refinery Gasoline 


Prices 


Prices in Effect 





OKLAHOMA (Group 3) 
Feb, 2 Jan. 26 
78-78.5 Oct. 

(Prem. ) (2)11.25-12.5(1) (2)11.25-12 
73-75 Oct. Reg. (5)10.5-11.75(1) (5)10.5-11.7! 
63-66 Oct. .. 

60 Oct. & 

below ...(1)9.75-10.125(2) (1)9.75-10.125(2) 
MID-WESTERN (Group 3 basis) 

78-78.5 Oct. 

(Prem. ) . (2)11.25-12(1) (2)11.25-12(1) 
73-75 Oct Reg. (4)10.5-10.75(2) (4)10.5-10.75(2) 
63-66 Oct. 10.125(1) 10.125(1) 

60 Oct. & 

below . . (1)9.75-10.375(1) (1)9.75-10.375(1) 
CHICAGO—(FOB Chicago district refineries & 
p.l. terminals) 

78-78.5 Oct. 

(Prem. ) ; 
ee Sarr @:i eo. 

. TEX, (For shpt, to Tex & N.M. dest’ns.) 
i. 78.5 Oct. 

(Prem.) (1)11.7-13.2(1) (1)11.7-1 
73-75 Oct. (Reg.)(1)10.7-12(1) (1)10.7-1: 
63-66 Oct ° 
60 Oct. & below (: 2)10 10 5(1) 


eeee 


(2)10-10 5(1) 


W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. 
(Prem.) ..(€3)11.5-11.75(1) (3)11.5-11.75(1) 


73-75 Oct. Reg. (3)10.5-10.75(1) 
63-66 Oct (1)10-10.25(1) 
60 Oct.& below(2)9.75-10(1) 
E. TEX, (Truck tnspt.) 
78-78.5 Oct..(2)11.5-12(1) (2)11.5-12(1) 
73-75 Oct. (2)10.5-11(1) (2)10.5-11(1) 
60 Oct.& below(3)9.75—10(3) (8)9.75-10(3) 


(3)10.5-10.75(1) 
(1)10—-10.25(1) 
(2)9.75-10(1) 


CENT. W. TEX, (Truck Tnspt.) 
78-78.5 Oct. 

(Prem.) .. 11.5(3) 11.5(3) 
73-75 Oct. (Reg.) 10.5(3) 10.5(3) 
63-66 Oct. .. 10(1) 10/1) 


60 Oct.& below 4%.75(3) 9.75(3) 
KANSAS (For Kansas destinations only) 
78-78.5 Oct. 

(Prem. ) .€1)911.8-12.5(2) (1)11.8 12.5( 
73-75 Oct. Reg. (2)10.8-11.5(2) (2)10.8-11.5 
63-66 Oct : 

60 Oct. &below ( 1)10 ‘L 10.75(1) (1)10.1-10.75(1) 
ARK, (For shipment to Ark. & La.) 
78-78.5 Oct. 

(Prem.) 
73-75 Oct. Reg 
60 Oct.& below, 

unleaded . 10(1) 1041) 
WESTEKN PENNA. 

Bradford-Warren: 


2) 
(2) 


11.75(1) 11.75(1) 
10.75(1) 10.75(1) 


74-76 Oct. Reg 11.5(2) 11.542) 
Other districts: 
74-76 Oct. Reg. (4) 11.5-12(3) (4)11.5-12(3) 


CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 
U.S. Motor: 
78-78.5 Oct. 
(Prem.).(1)13.55-15(1) 
73-75 Oct. Reg. ¢1)12.8-15.501) 
Str. run gaso- 





line, excl 
Detroit 
ahpt (1)11.625-12.75(1)(1)11.625-12.75(1) 
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SPECIAL NOTICE 
Owing to present short supply of many products, some sellers are withholding 
public quotationg or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only. 


Prices in Effect Feb. 2 Jan. 26 
OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
er a ) mA 

73-75 . 14.75 14.79 
CALIFORNIA 
Los Angeles dist.: 

80-82 Oct. 7 

(Prem. ). (1)13.9-14.65(1) (1)13.9-14.65(01) 
74-76 Oct. 
(Reg.) (1)11.4-13.601) (1)11.4—-13.601) 
San Fran. dist.: 
80-82 Oct. ; 
(Prem.) (1)14.4-15.15(1) (1)14.4-15.15(1) 
74-76 Oct. 
(Reg. ) 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 
41-43 W.w. _— 
Kero. .....(1)9.5-9.625(3) (1)9.5-9.629(3) 
42-44 w.w, .(2)¥.0-10(1) 2)9.9-4U0 4) 
Range oil .(1)9.375-9.75(1) (1)9.375-9.75(1) 
55 & above 
D.1. diesel(1)9.25-10.125(1) (1)9.25-10.125(1) 
No 1 p.w..(1)9.125-12.75(1) (1)9.125-12.75(1) 


(1)11.9-13.65(1) (1)11.9-13.65(1) 


No. 1 straw. 9.375(2) Y.dsuZ) 

Noy 2 straw. (2)9-12.25(1) (2)9-12.25¢1) 
Nu. 3 cccces 9.125(2) 9.120(2) 

No. 6 . (1) $2.50—-2.90(1) (2)$2.50-2.90(1) 
- A grav. 


Serre $2.62(1) 
MIDW ESTERN (Group 3 basis) 
41-43 w.wW.. (1)9.375-9.625(3) (1)9.375-9.625(3) 


$2.62(1) 


2-44 w.w...(2)9.5-9.875(1) (3)9.0-9.84901) 
Range oil (1)9.375-9.5(2) = (1)9.345-9.50¢2) 
58 & abv. 


D.I. diesel. (1)9.5—-10.125(1) (1)9.5—-10.125(1) 
No 1 p.w (2)9.125-9.375¢2) (2)9.125-9.31001) 
N 2 straw. (2)9-9.25(1) (2)9-9.25(1) 
No. : bieone (1)8.75-9.125(1) (1)8.75-9.125(1) 
me, © oveees (1)$2. 50-2.75(1) (1)$2.50-2.75(1) 
CHICAGO—(FOB Chicage district retineries & 
p.l. terminals; ail fuel oil prices in cnt. per 


gal.) 
No. 1 fuel... ee rr 
No. 2 fuel... eees esec 
No. 3 fuel... eoee cece 
53-57 D.1. 

Diesel .... cove eeee 
58 & above 

D.1. diesel. 11.05(1) 11.05(1) 
No. 5 fuel... 8.4(1) 8.4(1) 


No, 6 fuel. ..(1)7.4—7.7(1) (1)7.4-7.7(1) 
N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 w.w...(1)9.6-9.625(1) (1)9.6—-9.625(1) 
.(1)9.75-10.75(1) (1)9.75—-10.75(1) 
SB D.L. ccocs (1)9.4—-10(1) (1)9.4-10(1) 


No. 6 fuel. ..(1)$2.40-2.62(1) (1)$2.40-2.62(1) 
W. TEX. (For shpt. to Tex. & N.M, dest’nus.) 
41-43 w.w. . 9.5(1) 9.5(1) 


412-44 w.w 10.5(1) 10.501) 
No. 1 straw. 9.25(1) 9.25¢1) 
No, 2 straw. (2)9—9.25(2) (2)9—9.25(2) 
OO. BS coscce 8.75(1) 8.7541) 
No. 6 fuel... $2.90(2) $2.90(2) 
E,. TEX. (Truck trnspt.) 
41-43 w.w. .(1)9-9.5(1) (1)9-9.501) 
42-44 ww. .(2)9.5-9.75(1) (2)9.5-9.7501) 
45 cetane 

diesel ..... ecce 
58 & abv. 

D.I. diesel. (1)9-9.5(1) (1)9-9.5(1) 
U.G.1. gas oil 8.25(1) 8.25(1) 
No. 2 fuel... 9.25(1) 9.25(1) 


No. 6 fuel. ..(1)$2.50-2.85(1) (1)$2.50—-2.85(1) 
CENT. W. TEX. (Truck trnspt.) 


41-43 w.w 9.375(2) 9.375(2) 
52 & bel. D.I. 

Diesel .... 9(1) 9(1) 
58 & abv. D.I. 

Diesel os 8.5(1) 8.5(1) 
U.G.I1. gas oil 8(1) 8(1) 
No, 1 fuel... 9.25(1) 9.25(1) 
No. 2 fuel ae 4¢2) 
No. 3 fuel... 8.75(1) 8.75(1) 


No. 6 fuel... (1)$2. 50-2.67(1) (1)$2.50—-2.67(1) 
KANSAS (For Kansas destinations only) 
42-44 w.w (1)9.8—-10.5(1) (1)9.8-10.501) 
58 & abv. D.I. 

Diesel ....(1)9.75-10.25(1) (1)9.75-10.25(1) 
No. 1 fuel (2)9.5-10.25(1) (€2)9.5-10.2511) 
No, 2 fuel. (2)9.25-10(2) (2)9,25-10(2) 
No. 6 fuel (2)$2.75-2.80(1) (2)$2.75—-2.80(1) 
«RK. (For shipment to Ark. and La.) 

42-44 w.w... 9.625(1) 9.625(1) 


Tractor fuel. 10(1) 10(1) 
Diesel fuel 52 

& below ° 9.25(1) 9.25(1) 
Diesel fuel 58 

& above .5(1) 9.5(1) 
No, 2 fuel... 9.125(1) 9.125(1) 
No. 3 fuel. 8.875(1) 8.875(1) 


WESTERN PENNA. 


Bradferd-Warren: 

1S wow €1)11.25-12¢1) (€1)911,.25-11.9511) 
No. 1 fuel 11.9541) 11.9541) 

No. 2 fuel. (1)11-11.9501) (1)11-11.95(1) 
No. 3 fuel... 11(1) 11(1) 

36-40 gravity 11.7(1) 11.7(1) 
Other districts: 

iS wow . -(3911,25-1301) (3)11.25-1201) 
i7 wow (1511.5-1361) (1)11.5-12.25(41) 
No. 1 fuel €1911.125-13(1) (1)911.125-1212) 
No. 2 fuel (2)11-13141) (3911-1201) 

No. 3 fuel...(1)11-11.5(1) (1)11-11.5(1) 
36-40) gravity(2)11-13¢41) (3)11-1201) 


CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 


Range oil (1)911.625-13(3) (1)11.625-13¢3) 


| 
| 
| 





Prices in Effect Feb. 2 dan, 26 
46-49 w.w. 

kero (1)11.875-13.5¢2) (1)11.875-13 
P.W. 

distillate (2)12.25-14(1) (1)11.75-—-14(1) 
No. 2 light 

straw (1)11,125—-12.5¢1) (1)11.125-12.501 


No. 3 straw.(1)10.875—-12(3) (1)10.875—-12(3) 
U.G.1. gas oil(1)10.5—-12(1) (1)10.5-12(1) 
No, 5 fuel...(1)9.8-10.5(2) (1)9.8-10.5(2) 
No. 6 fuel. ..(1)9-10.125(1) (1)9-10.125(1) 
OHIO (8S. O. Ohio quotations for statewide 
delivery) 

Kerosine .... 12.9 12.9 


CALIFORNIA 
San Joaquin Valley: 


Heavy fuel... $2.20(1) $2.20(1) 
Light fuel 

(PS 300).. 2.40(1) 2.40(1) 
Diesel fuel 

(PS 200) 9.3(1) 9.311) 
Stove dist 

(PS 100) 10.841) 10.8(1) 
Los Angeles: 
10-43 W.w (1)11.15-13.4¢1) (1)11.15-13.461 


Heavy fuel 
(PS 400) 
Light fuel 
(PS 300) $2.3515) $2.35(5) 
Diesel Fuel 
(PS 200) 
Stove dist 
(PS 100). 
San Francisco: 
40-43 w.w 13.4(2) 
Heavy fuel 
(PS 400).. 
Light fuel 


(1)$2.05-2.15¢4) (1)$2.05-2.1514) 

(1)7.85-S.8(3) (1)7.85-—-8.8(3) 

(1)8.85-10.3(3) (1)8.85—-10.3(3) 
13.442) 


2.20(2) $2.20(2) 


(PS 300).. $2.40(2) $2.40(2) 
Diesel fuel 

(PS 200).. 9.3(2) 9.3(2) 
Stove dist. 

(PS 100) 10.8(2) 10.8¢2) 


Lubricating Oils 
WESTERN PENNA. 
Prices are for sales made, or offers reliabiy 
reported, to jobbers & compounders only. 


_ ewe NEUTRALS—No. 3 col. Vis. at 70° 
200 Vis. (180 at 100°) 420-425 fi. 


© P.t. ccccee 47(1) 47(1) 
10 p.t. 66eeen 46(1) 46(1) 
5 G4. cccces . SDD 45(1) 
De ie ecnces (1)40-43(2) (1)40-43(2) 
OOK, <ccccs ne 45(1) 
ere 44(1) 44(1) 
oe eee i) 43(1) 
ae O48. « .(1)39-41(1) (1)39-41(1) 


cy LINDE R STOCKS: 


Brt. stk., 145-155 vis. at 210°, 540-550 fi., No 
8 col 
De OS, secas 49(1) 49(1) 
ee ihe wrednn 48(1) 48(1) 
25 p.t (2)44-4901) (2)44-45(2) 
600 S.R 
filter’ bl ee 36(4) 36(4) 
650 S.R. .... 37(4) 37(4) 
COD FB. ccccce 39(3) 39(3) 
Cee , xerces 41(2) 41(2) 


MID-CONTINENT 
Neutral Oils (Vis. at 100° F. 0 to 10 P.P.} 
Pale Oils 

Vis. Color 

60-85—No. 2.(1)12.5-13(1) 
86-110—No, 2(1)13-13.25(2) 
150—No. . (2)20-20.5(1) 


(1)12.5-13(1) 
(1)13-13.25¢2) 
(2)20—20.5(1) 


180—No, 3..(1)20.5-21(3) (1)20.5—21(3) 
200—No. 3..(3)21-21.5(1) (3)21-21.5(1) 
2:0—No,. 3..(2)22-22.5(2) (2)22-22.5(2) 
280—No. 3..(2)23-23.5(2) (2)23-23.5(2) 
300—No. 3.. 24(3) 24(38) 
Red Oils: 
200—No. 5.. 21(2) 21(2) 
300—No Ben 24(1) 24(1) 
Bright Stock—Vis. at 210° (FOB Tulsa basis 
200 Vis. D. 37(1) 37(1) 
150-160 Vis. D: 
0 to 10 p.p.. 33(4) 33(4) 
10-25 p.p. 32.5(1) 32.5(1) 
25-40 p.p. eee “e086 
150-160 Vis. E 32(1) 32(1) 
120 Vis. D: 
0 to 10 p.p.. 32(4) 32(4) 
600 S.R. 

(Olive Green) 23(2) 23(2) 
Black Oil .. 12(1) 12(1) 


SOUTH TEXAS (Neutral Oils) 

Pale Oils (Vis. at 100° F. FOB refineries, for 
domestic shpt.) 

Vis. Color 

100 1%-2%. .(1)9.5-12(2) (1 

200 No. 2-3.(1)12—14.5(2) (1 

300 No. 2-3. (1)13-15.25(2) (1 

500 No 
2%-3% ( 

750 No. 3-4 ( 

1200 No. 3-4. (1)16-17.75(2) ( 

2000 No. 4. ( 

Red Oils: 


i) 


Ww 


)14-16 5(2) 
)15—-17.25(2 
16-17 75(2 
)17-21(2) 





100 No. 5-6.(1)9.5—-12(2) (1)9.5-12(2) 
200 No. 5-6.(1)12-14.5(2) (1)12-14.5(2 
300 No. 5-6.(1)13—-15.25(2) (1)13-15.25(2 
500 No. 5-6.(1)14—-16.5(2) (1)14-16.5 
750 No 5-6. (1)15—17.25(2) (1)15-17.25¢: 
1200 No, 5-6.(1)16—-17.75(2) (1)16-17.75(2 
2000 No. 5-6.(1)17-21(2) (1)17-21(2) 


This price correct for Jan. 19; 
eorrectly in Jan. 28 NPN 
(Continued on next page) 


shown 
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Refinery Prices—continued 
Prices in Effect Feb. 2 dan. 26 
CHICAGO (From Mid-Continent p.l. crude) 
Neutral oils vis. at 100° F. 0 to 10 p.p 
Pale Utils: 
Vis. Color 


60-85—No. 2 13.75(1) 13.75(1) 
86-100—No. 2 14.25(1) 14.25(1) 
150—No. 3.. 21.5(1) 21.5(1) 
180—No. 3.. 22(1) 22(1) 
200—No mee 22(1) 22(1) 
250—No. 2.. 23(1) 23(1) 
Ked Oils: 

18sO—No. 5.. 22(1) 22(1) 
200—No. 5.. 22(1) 22(1) 
250—No. 5. 23(1) 23(1) 
280—No. 5. 24(1) 24(1) 
300—No. 5 24.5(1) 24.5(1) 


Note: Viscous oils, 15 to 30 p.p. are quoted 
0.5¢ lower; 60-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25¢ lower 

Unfiltered Steam Refined (Viscosity at 210°) 


. =e Sa 22.5(1) 22.5(1) 
a séeeeu ear 23.5(1) 23.5(1) 
ae ; 7 24.5(1) 24.5(1) 
Bright Stocks, 160 vis. at 210° No. 8 color 
0 to 10 p.p. 34(1) 34(1) 
15 to 25 p.p. 33.5(1) 33.5(1) 
30 to 40 p.p. 33(1) 33(1) 
E filtered 

Cyl. Stock 24.5(1) 24.5(1) 


Note: To obtain prices delivered in Chicago 
add 0.5c per gal 


Natural Gasoline 


(Group 3 & Breckenridge prices are to 
blenders on freight Basis shown below. Ship- 
ments may originate in any Mid-Continent 
manufacturing district.) 

FOB GROLP 3 


Grade 26-70 &.5( Quote) S.5( Sales) 
FOB BKECKENRIDGE 
Grade 26-70 ..... 8(Quote) &( Quote? 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal.. 
tank cars or transport trucks) 


Com- In- Com- Indus- 

mercial dustrial mercial trial 
District Propane Propane Butane Butane 
N.Y Harbor... 9(2) 9(1) 9(1) 9(1) 
Philadelphia (1)8.5-9(1) 
Baltimore. .... ai1) , 
Hastings, W.Va.8.25(1) 7.501) 
New Orleans.. 6.5(l)a. ‘ 
fiouston ..... eene mae as 
Toledo . : 8.5(1) 8.75(1) 


‘a) Tank cars only 


Naphthas and Solvents 
‘FOB Group 3) 
Stoddard 
solvent (4)10.875-11.125(2) (4) 10.875-11.125(2) 
Cleaners 
naphtha (3)11.375-11.625(2) (3)11.375-11.625(2) 
M.&P 


Npth. (5)11.375-11.625(2) (5)11.375-11.625(2) 
Mineral 

spirits. (5)10.375-10.625(2) (5)10.375-10.6251 2) 
Rubber 

solv (1)10.875-11.375(4) (1)10.875-11.375(4» 
Lacquer 

dil . .(3)11.625-12(1) (3)11,.625-12(1) 
3Zenzol dil. (2)12.125-12.55(1)(2)12.125-12.55(1) 
WESTERN PENNA. 
Hradford-Warren: 
Stoddard solv. 
Uther Districts: 
(Intreated Npth. 11.5(1) 11.541) 
Stoddard Solv.(3)12-13¢1) (4)12-12.2511) 
VHIO (8S. O. quotations for statewide de 
livery); V.M.&P. naphtha D.C. naphtha. Var 
nolene & 
Sohio solvent 16.0 16.0 
Rubber solvent 15.5 15.5 
FE. TEXAS (Truck Trnspt.) 
Stoddard 

Solv .- .€1910.75-11.2501) €1910.75-11. 2501) 
KANSAS (For Kan. Dest'n. only) 
Stoddard Solv.(1)11,125- 11.2541 


Wax 


WESTERN PENNA, (Bbis. ©.L.) 
White Crude Seale: 
122-124 A.m.p.(1)7.75—9.75(1) (1)7.75—-9.75(1) 
124-126 A.m.p.(1)7.75-9.75(1) (1)7.75-9.75¢1) 
MID-CONTINENT (C.L. FOB Refinery) 
Semi-refined : 
132-134 AMP, 

7? ee ee 
CHICAGO (FOB Chicago district refinery of 
one refiner, in bags, carloads. Carloads, slabs 
loose, 0.75¢ less Melting points are EMP 
(ASTM) methods; add 3° to convert into 
AMP.) 
Fully refined: 





122-124( bags only)8.05 8.05 
> SS: ee 8.35 8.35 
ef a 8.6 8.6 
S| 8.9 8.9 
> Lae 9.15 9.15 
$3G-137T . cece 9.8 9.8 
Petrolatums 


WESTERN PENNA, (Bbis., carloads; tank 

ears, 0.5¢ less.) 

Snow White 

White 

Cream White 
ght Amber 

\mber 

Red 
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INGALLS 


























INGALLS 


OIL HANDLING 
EQUIPMENT 


THE INGALLS SHIPBUILDING CORP., THE 
INGALLS IRON WORKS CO., Birmingham 
Tank Co. Offices at BIRMINGHAM, Pitts- 
burgh, New York and New Orleans. Fabricat- 
ing plants at Birmingham, North Birming- 
ham, Pascagoula, Miss., Verona, Pa., and 


Decatur, Ala. 
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The ACME of 


RE-REFINED 


MOTOR 


TRS 


LIMITED QUANTITIES 


Available for 
IMMEDIATE 
DE ERY 











SPECIFICATIONS | 


S.A.E. 30 
A.P.1. Gravity 26.9 
Pour Point 0 
Flash 440 F 
Fire 485 
Soybolt @ 100 531 Sec 
Saybolt @ 130 235 Sec 
Soybolt @ 210 64.5 Sec 
Color Minus 6 
v.1 95+ 
Neutralization 0.08 
Carbon 0.54 
Coke A 0.34 
Coke B 1.12 


Samples and Prices on Request 


ACME 
Nidal ii icmpete) ite) F- Wale). 


12-34 Lister Ave. 


NEWARK 5, NEW JERSEY 
Phone: MArket 3-4670 


for PROVEN | 
PETROLEUM 
PRODUCTS 


from select Mid Continent Crude 
WINTER OILS and PALE NEUTRALS 
REGULAR MOTOR OILS 

PREMIUM MOTOR OILS 


INDUSTRIAL OILS 


TANK CARS, DRUMS, CANS 











Tank 


Commerctal or consumer 
tank car, tank wagon, dealer 
and service statiun prices for 
gasoline do not include taxes; 
they do, however, include in- 

. sp2ction fees as shown Ddelow. 
Prices Gasoline taxes, shown in sepa- 
rate column, include 1.5c fed- 
eral, and state taxes; also city and county 
taxes as indicated in footnotes. Kerosine tank 
wagon prices also do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes. Dealer discounts are shown in foot- 
notes. These prices in effect Feb. 2, 1948, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 

Inspection fees per gal., ) 
gasoline and kerosine prices, unless otherwise 
specified, are as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; Fi. 
1/8c; Ill., 3/100c; Ind. 2/25c; Kans., 1/50c; 
La. 1/32c; Minn. 7/200¢; Neb. 2/100c; Nev. 
1/20c; N. C. 1/4c; N. Da. 1/20c; Okla. 2/25c; 
8. Car. 1/8c; S. Da. 1/40c; Tenn. 2/5c; and 
Wisc. 3/100c. 

Kerosine inspection 


Wagon 


included in both 


fees only: Ala. 1/2c; 





Fla. 1/8c; Iowa 3/50c; Mich. 1/5c per gal. 
Atlantic White Flash 
(Regular Grade) 
Uy Commer- Gaso- Kero- 
patanehe cial Dealer line’ sine 
T.W. T.W. Taxes T.W. 
Philadelphia, Pa 12.9 12.9 5.5 15.5 
Pittsburgh , 13.8 13.8 5.5 16 4 
Allentown 13.5 13.5 5.5 16.1 
Erie 13.8 13.5 9.5 16.4 
Scranton 13.8 13.8 5.5 16.4 
Altoona 13.8 13.8 5.5 16.4 
Emporium 13.8 13.8 5.5 16.4 
Indiana 13.8 13.8 5.5 16.4 
Uniontown 13.8 13.8 5.5 16.4 
Harrisburg . , 13.5 13.5 5.5 16.1 
Williamsport . 13.8 13.8 5.5 16.4 
Dover, Del 13.5 13.5 5.5 16.1 
Wilmington 12.9 12.9 5.5 15.5 
Boston, Mass 13.2 13.2 4.5 
Springfield 13.5 13.5 4.5 
Worcester 13.4 13.4 4.5 
Fall River ° 13.2 13.2 4.5 
Hartford, Conn 13.8 13.8 5.5 
New Haven 13.5 13.5 5.5 
Providence, R. I . 13.2 13.2 5.5 
Atlantic City, N. J 12.4 4.5 13.1 
Camden 12.4 4.5 13.1 
Trenton » 12.4 4.5 13.1 
Baltimore, Md 12.4 6.5 13.1 
Hagerstown 13.2 6.5 13.9 
Richmond, Va. . 12.5 7.5 13.7 
Wilmington, N. C 12.7 7.5 13.5 
Brunswick, Ga. .... .. 14.3 7.5 14.2 
Jacksonville, Fla. . 13.8 8.5 13.7 
Mine ral Spirits V.M.&P 
T.W. T.W. 
Philadelphia, Pa. . 15.0 16.5 
Lancaster, Pa. ..... 16.0 17.5 
Pittsburgh, Pa 17.5 18.5 
Fuel Oils—T.W. 
1 2 5 6 
Phila., Pa cos Ee 12.0 8.89 8.12 
Allentown .. 14.1 12.6 
Wilmington, Del. 13.5 12.0 
Springfield, Mass. .... 13.0 
WOPCKHIOE 2ccce coos 12.5 
Hartford, Conn. ... 12.4 


Effective Jan. 6, 
rection 
Taxes: 

Brunswick, Ga., 
clude ic state tax. 
Discounts: 

Kerosine—Thru Penna. & Del., 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at 
one time. 

Notes: 

Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 


according to company cor- 


kerosine price does not in- 


Diesel 


Crown Gaso- Kero- Fuel 

Net line sine Net 

Dealer Taxes T.W. T.W. 

Covington, Ky 15.2 6.5 15.2 14.8 
Lexington . 15.4 6.5 15.2 14.8 
Louisville 14.7 6.5 14.5 14.1 
Paducah 14.5 6.5 14.3 13.9 
Jackson, Miss. ... 13.9 7.5 13.8 13.4 
Vicksburg e - 13.5 7.5 13.4 13.0 
3irmingham, Ala. 14.0 8.5 14.4 13.5 
BEOUENO 3 covvcceseve 13.5 9.5 13.9 13.0 
Montgomery ...... 14.1 9.5 14.5 13.6 
Atlanta, Ga. ...... 14.2 7.5 14.1 13.7 
DEERE, ccoccccccs BOG 7.5 14.5 14.1 
BERSOE cécccccsces BS 7.5 14.1 13.7 
Savannah ........ 13.8 7.5 13.7 13.3 
Jacksonville, Fla. . 13.8 8.5 13.7 3.3 
Miami ssecceceue Ee 8.5 13.7 13.3 
Pensacola ........ 13.6 9.5 13.5 13.1 
TE, ccccoescece 13.8 8.5 13.7 13.3 
Effective January 26, according to com 


pany correction. 
Taxes: 

Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, ic 
county; Montgomery, lic city & 1c county; Pen- 
sacola, 1c city. Other taxes not included in 
prices: Georgia, kerosine, 1c; Montgomery, 
kerosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c. 

Notes: 

Consumer t.w. prices are same as net dealer 

prices 














CHEVRON 

(Regular) Av. Gaso- Kero- 

Re- 80 ~=line sine 

T.T. tail T.T. Taxes T.T. 
1 


San Fran., Cal. 13.9 7.9 17.4 6.0 16.4 
Los Angeles ... 13.4 17.4 16.9 6.0 15.9 
Vresmo ........ 14.9 18.9 18.4 6.0 17.4 
Phoenix, Ariz... 16.5 20 20.0 6.5 19.0 
Reno, Nev. .... 16.1 20.1 19.6 7.0 18.6 
Portland, Ore... 14.5 18.5 18.0 6.5 18.5 
Seattle, Wash 14.5 18.5 18.0 6.5 18.5 
Spokane 17.1 21.1 20.6 6.5 22.1 
Tacoma neces BOD 15 BO 6.5 3 
Boise, Idaho ... 17.8 ... 21.3 7.5 22.1 
Salt Lake, U. .. 16.4 19.3 5.5 16.5 
Honolulu, T. H. 14.9 19.4 18.4 7.5 17.4 
Fairbanks, 

Alaska 26.2 30.2 29.7 3.5 34.7 
Juneau 15.9 19.9 19.4 3.5 19.9 
Taxes: 


Boise 7.5c tax applies to motor fuel only; 
avgas taxes are 1.5c federal, 2.5c state. Reno 
7c tax includes 1.5c county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: from 
retail price 0.6c per gal., & from TT prices 
1% to resellers, 2.5% to consumers. 

Notes: 

Resale & Commercial Gasoline: T.C. prices 
for Chevron (regular) are 0.25c per gal. below 
posted net tank truck prices; Pearl Oil (kero- 
sine) T.C. prices, 3c per gal. below posted net 
tank truck prices. 

Prices for Chevron Supreme (Ethyl) are 1.5¢ 
above Chevron (regular), except at Honolulu 
where spread is 2c Retail prices for Chevron 
Supreme are 4.5c above Chevron Supreme tank 
truck prices except at Honolulu where spread 
is 5.1e Prices for Chevron Aviation 91 are 2c 
above Chevron Aviation 80; for Chevron Avia- 
tion 100, 5c above Chevron Aviation 80; for 
above Chevron Avia 


Chevron Aviation 115, Sc 
tion S80 


Blue Crown (3rd Giade) 
Red Crown (Reg. Grade) 
Red Red Blue 
Cr’n. Cr’n, Cr’n. Gaso- Kero 
Cons. Dir. Dir. line sine 


T.W. T.W. T.W. Taxes T.W. 
Chicago, Ill =: - oo - e Fa a FF 
Decatur - 17.3 15.8 15.3 4.5 15.5 
Joliet » a-8 36.2 3. 4.8 B.8 
Peoria oeteces « Bae 15.9 15.4 4.5 15.6 
Evansville, Ind.. 17.6 16.1 15.6 5.5 15.8 
Indianapolis 17. 16.3 5.5 16.0 
Sovth Bend - 18.2 16.7 5.5 16.4 
Detroit, Mich. .. 16.8 15.3 4.5 14.8 
Grand Rapids .. 16.9 15.4 4.5 14.9 
Saginaw . - 16.8 18.3 ..«.« 4.5 14.8 
Green Bay, Wisc. 18.0 16.5 16.0 5.5 16.2 
Milwaukee ...... 17.9 16.4 15.9 5.5 16.1 
La Crosse .. 17.7 16.2 15.7 5.5 15.9 
Duluth, Minn ee 26.8 «ive Ge Bee 
Mpls.-St. Paul 17.7 146.2 15.7 5.5 15.9 
BERD sacsccs 24-3 BO.2 3.4 3.5 1.9 
Des Moines, Ia.. 17.1 15.6 15.1 5.5 15.3 
Mason City ‘ 17.5 16.0 15.5 5.5 15.7 
St. Louis, Mo... 17.1 15.6 15.1 4.5 15.3 
Kansas City ... 16.4 14.9 14.4 5.0 14.6 
St. Joseph ...... 16.4 14.9 os 4.5 14.6 
Fargo, N. D.. « Beck + 2 16.7 5.5 16.9 
Huron, 8. D. ... 18.1 16.6 16.1 5.5 16.2 
Wichita, Kans. .. 14.9 14 1 13.¢ 5.5 13.8 
Omaha, Neb. ... 17.1 15.6 - 6.5 1§.3 
Stanavo Aviation Number 73 

Cons, T.W. Taxes 

Detroit, Mich Tere 21.6 4.5 

Fargo, N. D. . 21.2 5.5 

3 3: Serr 20.6 5.5 

Indianapolis, Ind. .... 20.3 5.5 

Kansas City, Mo. .... 18.9 5.0 

Oleum V.M.&P. Stani- 

Spirits Naphtha sol Taxes 


(Prices are base prices before discounts) 
18 


Chicago .. ee 18.7 19.0 0 4.5 
Detroit peckae an 20.1 21.4 4.5 
c; Gis Be coe Be 19.2 18.7 1.5 
St. Louis coe’ weee 19.9 18.4 1.5 
Milwaukee ... 19.7 20.7 20.2 5.5 
Minneap’ls 19.5 20.5 18.8 5.5 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oil Furnace Ol 
See Me, sw eccseccas 15.3 4.6 
100-149 gals. ....... 14.3 13.6 
150 gals. & over .... 13.8 — 
150-399 gals. ....... met 13.6 
400 gals. & over .... hae 13.1 
Stanolex Stanolex 
Fuel A Fuel © 
1-749 gals eee eee 10.35 9.6 
750 gals. & over .... 9.6 8.85 
Stanolex Furnace Oil 
100 gals 
1 = gals. & over 
Indianapolis ea 7 13.7 
Detroit ... ‘ wi 14 2 13.2 
Milwaukee ........ 14.8 13.8 
Minneapolis Seeene 14.6 13.6 
St. Louis .. teoene 14.0 13.0 
ES CRF o cczsses 3.4 12.4 
Taxes: 
Gasoline tax column includes these city 


taxes: Kansas City, 1.5c; St. Joseph, & St 
Louis, 1c. Naphtha tax column includes 1.5c 
federal & state taxes, Iowa kerosine prices d 
not include 4c state tax. State sales, occupa 
tion, consumer & use taxes to be added where 
applicable 
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Tank Wagon Prices—Continued 
Mobilgas( Kegular Grade) 








Mobilgas Aircraft Com. Undiv. Mobilfuel MOBILMEAT 
Gasoline Grade 80 Grade 91 Grade 100 Cons. Dir. Mobil Kerosine Diesel (No. 2 Fuel) 
faxes TO. T.HW. 8H. £HW. TL. TM T.C. TW. T.W. OT.C.) «Yard T.W. 6T.C. T.W. oOT.C. «Yard T.W. 

New York City 

Manh 9.9 19.5 12.8 13.3 14.2 12.7 12.3 

3ronx ».5 19.5 12.8 13.3 14.2 12.7 le 

Kings 5.5 19.5 12.8 1 te 14.2 12.7 ’ ’ 12.3 

Queens ».5 19.5 12.8 13.3 ‘ 14.2 12.7 12.3 

Richmond ».5 18.9 21.2 12.5 13.0 10.4 10.7 13.6 12.5 4 8 12.1 
Albany, N. Y ».5 19.1 20.1 22.39 12.0 12.6 13.1 10.7 10.9 13.7 10.2 12.6 9.8 10.0 12.2 
Binghamton 5.5 . 13.7 14.1 14.6 12.7 12.9 15.7 14.: 11.7 11.9 13.9 
Buffalo ee 5.5 20.0 21.0 23.29 12.8 13.3 13.8 11.9 12 15.1 11.3 14.1 10.9 11 13.7 
Jamestown v3.0 20.1 i3 .3 13 .5 14.0 11.9 14.9 14.9 12.1 14.5 
Mt. Vernon 5.5 13.0 13.5 P 11.4 14.3 12.8 10.0 12.4 
Plattsburg 5.5 13.7 14.2 11.7 11.9 14.5 10.7 10.7 12.9 
Rochester §.5 19.9 20.9 13.3 13.8 14.3 12.1 i2.1 15.3 13.6 10.9 10.9 13.2 
Syracuse ...... 5.5 19.6 20.6 13.0 13.4 13.9 12.1 12.5 15.3 11.0 13.4 10.6 10.8 13.0 
Bridgeport, Conn 5.5 12.8 13.3 10.5 10.7 9.5 7 12.0 
Danbury 5.5 13.5 14.0 11.9 11.0 13.0 
Hartford 5.5 12.4 13.2 13.7 11.2 11.2 10.5 12.8 10.1 10.1 12.4 
New Haven 9.9 18.5 12.2 12.9 13.4 10.5 10.7 10.0 12.3 9.6 _ 12.1 
Bangor, Me 7.5 19.9 12.5 13.5 14.0 11.4 14.7 10.8 12.8 10.4 12.4 
Portland : 7.5 ; 19.0 20.0 12.0 12.7 13.2 10.7 14.0 10.1 12.5 7 12.1 
Boston, Mass. 4.5 15.95 17.2 16.7 18.2 18.2 12.0 12.6 13.1 10.6 14.1 10.0 12.7 9.6 12.3 
Concord, N. H 5.5 20.45 13.8 14.3 12.5 15.7 13.6 11.2 13.2 
Lancaster 3.5 15.0 15.5 13.0 16.0 14.5 12.0 14.1 
Manchester 5.5 13.5 14.0 12.0 15.1 13.3 10.9 12.9 
Providence, R. I ° 5.5 18.2 19.2 12.0 12.6 13.1 10.6 11.2 13.9 10.0 12.4 9.6 10.0 12.0 
Burlington, Vt : 6.0 19.5 13.0 13.6 14.1 11.6 11.8 11.1 13.3 10.7 10.9 12.9 
Rutland 6.0 14.0 14.5 12.2 13.7 : 11 13.3 
Tank Wagon Prices: Buffalo N.Y. City Rochester Syracuse Boston Hartford Providence 
ee A... POPPE TPE TTT ee 16.5 15.0 17.5 18.5 16.0 17.5 16.5 
V.M.&P. Naphtha ....... REE Se 18.5 16.5 19.0 23.0 17.5 19.0 18 
Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals 


Esso (Regular Grade) 
Consumer Gaso- 

Tank Dealer line 
Wagon T.W. Taxes 


Atlantic City, N. J. 
Newark 
Baltimore, Md. 
Cumberland renew 
Washington, D. C.. 
Danville, Va 
Petersburg 

Norfolk 

Richmond 

Roanoke ° - os 
Charleston, W. Va 
Fairmont 
Parkersburg 
Wheeling 

Charlotte, N. C 
Hickory 

Mt. Airy 

Raleigh 

Salisbury iakwe 
Charleston, S. C 
Columbia 
Spartanburg ‘ ‘ 
New Orleans, La... 
Baton Rouge 
Alexandria 

Lake Charles 
Shreveport 

New Iberia ........ 
Knoxville, Tenn. .. 
Memphis - 
Chattanooga 
Nashville 

Bristol an A 
Little Rock, Ark 


Kero- 
sine 


T.W. 
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Mineral Spirits V.M.&P. 
-W. T.W. 

are : 15.0 16.5 

Md. . 17.5 

b. Cc 17.5 


Newark, N 5 
Baltimore 
Washington, 


Fuel Oil—T.W. 
Atlantic City, N. J 13. 
(ss rere 13 
Baltimore, Md. 1 
Washington, D. C. 1 
Norfolk Va . 1: 
. 1 

1 

1 
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OD ag 
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Petersburg 
Richmond 
Charlotte, 
Hickory open t 
a ae 14 
Charleston, S. C 

Columbia 

Spartanburg 


N. C. 
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Taxes: Louisiana kerosine prices do not in- 
clude 1c state tax. 


Naphtha—Newark t.w. prices are for de- 
iveries of 200 gals. or more; less than 200 
gals., 0.5c over posted t.w. prices; steel barrel 
deliveries, 2c over posted t.w. prices. Baltimore 
& Washington prices are for t.w. deliveries 
9? 25-99 gals., no discounts. 


Notes: 

Effective Dec. 22, minimum retail resale 
rice of 16.3c for Esso Gasoline posted 
hroughout New Jersey. 


“ebruary 4, 1948 


Sohio X-70 Gasoline 
(Regular Grade) 





Con- Re- Gaso- Kero- 

sumer sell- line sine 

T.W. ers 8.S. Taxes T.W. 

Ohio, Statewide. 18.5 15.00 19.0 5.5 14.5 
BEER scesesscs 18.5 15.00 19.0 5.5 14.5 
Canton ........ 18.5 15.00 19.0 5.5 14.5 
Cincinnati ..... 18.5 15.00 19.0 5.5 14.5 
Cleveland ..... 18.5 15.00 19.0 5.5 14.5 
Columbus ..... 18.5 15.00 19.0 5.5 14.5 
i Fe 18.5 15.00 19.0 5.5 14.5 
RN. tee ae aeas 18.5 15.00 19.0 5.5 14.5 
Mansfield ..... 18.5 15.00 19.0 5.5 14.5 
Marion ........ 18.5 15.00 19.0 5.5 14.5 
Portsmouth .... 18.5 15.00 19.0 5.5 14.5 
Toledo ........ 18.5 15.00 19.0 5.5 14.5 
Youngstown ... 18.5 15.00 19.0 5.5 14.5 
Zanesville ..... 18.5 15.00 19.0 5.5 14.5 

Aviation Gasoline—Statewide 

Consumer Gasoline 

T.W Taxes 


Sohio Aviation Gasoline 


62 Octane (Clear) ........ 20.0 5.5 
Esso (Clear) Avia. Grade 80. 22.0 5.5 
Esso Aviation Grade 91 ..... 23.0 5.5 
Esso Aviation Grade 100 .... 26.0 5.5 


Naphtha—T.W. 


Statewide 
ims MEE bbb ceeennendaaeeneenes 20.0 
i" xo rerr 20.5 
Velen, BE 6 vsccccessccesve 20.5 
Varnolene ........- pbhetannseuee 20.5 
Pt PE cccspeabeen sees once 20.5 
Fuel Oils—T.W. No. 1 No. 2 No. 3 
Ohio, Statewide ... 14.5 14.5 13.5 


Taxes: 

Effective Sept. 13, 1947, hangar operators 
can purchase aviation gasoline less 3c per gal. 
State Road Tax by supporting purchase with 
State Tax Exemption Form A-10 to supplier. 
Discounts: 

Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5c higher. 

Naphthas—to contract consumers off t.w. 
prices—Statewide: 300 to 999 gals., 0.5c; 1000 


to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
5000 or more gals., 1.5c. Lucas County: Less 
than 50 gals., tank wagon price, 50 to 249 


gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or 
over 1.5c. 


Notes: 
Renown (third-grade) gasoline prices are 
same as X-70 unless otherwise noted. 8.S 


prices are at company-operated stations 
Statewide prices are subject to exceptions other 
than those shown 


TEXAS 


Gasoline— 
ee) Fire-Chief Gasoline 

. (Regular) Taxes 
i er ee 5.5 
Bt, WEEE coveccececee 1960 5.5 
Wichita Falls ......... 13.0 5.5 
AMAFINO cccccccccss oo 13.0 5.5 
THEE coccce eee 13.0 5.5 
Me UD 406060060 406608 15.0 5.5 
OM BRED ccccvecesccoe 20.8 5.5 
WEED covecoccccccscce 13.0 5.5 
Austin ....... coeccese Saee 5.5 
RESON ccccecccccescce BBO 5.5 
San Antonio ..... os 13.0 5.5 
Port Arthur ..... , 13.0 5.5 





(N. B. Prices are Continental's 
‘““*normal’’ prices. Current sell 
ing prices may be lower than 


‘*normal’’ 
petition. ) 


because of local com- 


Conoco Demand 
N-tane (3rd Gaso- Kero- 
(regular) Grade) line sine 
Tank Wagon Taxes T.W. 
Denver, Col 14.8 13.8 7.5 15.9 
Grand June 16.9 15.9 7.5 17.4 
Pueblo 5.7 14.7 7.5 15.5 
Casper, Wyo 15.7 14.7 5.5 14.9 
Cheyenne 15.8 14.8 6.5 16.3 
Billings, Mont 16.7 15.7 6.5 15.9 
ee sseceve 17.8 16.8 6.5 17.5 
Great Falls 16.7 15.7 6.5 17.5 
a 17.4 16.4 6.5 17.5 
Salt Lake, U. .. 16.4 15.4 5.5 16.5 
Twin Falls, Ida. 19.1 18.1 7.5 19.2 
Albuquer., N.M 15.5 14.5 7.0 14.9 
Roswell : 14.7 13.7 7.0 14.2 
Santa Fe 15.8 14.8 7.5 15.2 
Muskogee, Okla.. 13.7 12.7 7.0 12.6 
Oklahoma City.. 13.7 12.7 7.0 12.6 
TUE ceessceces 13.7 12.7 7.0 12.6 
Taxes: 

Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa 
Fe, 1c; Cheyenne, lic. 

Notes: 
T.W. prices are to consumers & dealers 
Thriftane 
Humble (3rd Grade) 
2 Regular Gaso 
Tank Re Tank Re- line 
Wagon tail Wagon tail Taxer 
Dallas, Tex.. 13.0 17.5 12.5 15.5 5.5 
Ft. Worth 13.0 17.5 2.5 15.5 5.5 
Houston - 13.0 17.5 12.5 15.5 5.5 
San Antonio. 13.0 17.5 12.5 15.5 5.5 
Kerosine 
Tank Wagon Retall 
Dallas, Tex. 1.85 15.75 
PE, WEEE coccccs _ 11.85 15.75 
SUOUMOGR wecccccceceves 11.85 15.75 
San Antonio 11.85 15.75 
Notes: 

T.W. prices are to all classes of dealers and 

consumers. 


Esso Gasoline 
(Regular Grade) 


Kero 
Gasoline Gasoline sine 
Taxes T.W. 
Hamilton, Ont. .... 21.0 11.0 23.0 
OGG wasccdccoes ee 11.0 23.0 
Brandon, Man. .... 26.0 9.0 28.0 
Winnipeg .. TTT Ts -.. 9.0 26.5 
Regina, Sask. ..... 26.0 10.0 28.0 
Saskatoon .. a 28 .8 10.0 30.8 
Edmonton, Alta. ... 23.6 9.0 25.6 
COMGRTY ccece aoe oe 9.0 24.2 
Vancouver, B.C. . 15.0 10.0 24.0 
Montreal, Que. .... 21.0 11.0 23.0 
St. John, N.B. ..... 18.0 13.0 22.0 
Halifax, N. 8S. ..... 18.0 13.0 22.0 
Taxes: 
Gasoline taxes are provincial taxes 
Notes: 
Prices are per imperial gal. which is 1.2 


U.S. gals. T.W 
divided dealers 


prices are to divided & un 
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Seaboard 
Export 


SPECIAL NOTICE 


Coastwise 
Prices 





Atlantic & Gulf Coasts 


Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 


Prices are of refiners, FOB their refineries & tanker terminals, and of tanker terminal] operators, 


FOB their terminals Ships’ bunkers prices are exclusive of lighterage Price 





78-78.5 Oct. 78-78.5 Oct. 78-18.5 Oct. 74-76 Oct. 
Prem. Prem. Prem. Reg. 
District Gasoliae* Gasolinet Gasolinett+ Gasoline* 
N. Y¥. Harbor (1)14.5-13.4(1) 
do barges (1)11.4-12.1(2) - 
Albany (1)13-13.55¢1) 13. att) 
Baltimore (1)11-12.3¢1) (1)11.75-12.2(1) 
do barges - 10.9(1) (1)11, 65 ee 
Baton Rouge 10.8(1) or awd 9.8(1) 
do barges 10.8(1) eile 9.8(1) 
Boston eaae yy? )11. rs 13.9(1) 13.5(1) ee 
Charleston ; ° 411.1-11.6¢1) 11.65(1) 
Corpus Christi 12(1) 
do barges wae re 
Houston ..... sae (1)12-13.2(1) 
do barges eens - ae 
Jacksonville (3)12.2-12.75(1) 12.2(1) 
Miami. ...... (3)12.2-12.75(1) 12.2(1) 
Mobile 11.9(1) 11.9(1) 
New Haven er 13.7(2) 13.7(1) eee 
New Orleans (1)11-11.25¢1) 12(1) oe (1)10-10.5(1) 
do barges ..(1)11-11.25(1) 12(1) ere (1)10-10.5(1) 
Norfolk €1911.3-11.9501) 11.841) 
Pensacola .... na 5.0 
Philadelphia (1)12.15-13.15(1) (1)12.15-12.4(1) 
do barges (1)12.05-12.8(1) 12.05(1) 
Port Everglades (3)12.2-32.75(1) 12.2(1) 
Portiand (1)13.25-13.5(1) 13.5(1) 
Providence (1)13.25-13.55(1) 13.5(1) 
Savannah (2)12.2-12.75¢1) 12.2(1) 
Tampa ... (3)12.2-12.75(1) 12.2(1) 
Wilmington, 
(2)11.35-11.9501) 11.85(1) 
Kerosine— Gas-House No. 5 Fuel 
No. L Fuel No. 2 Fuel Gas Oil (0-10 p.t.) 
N.Y Harbor. (6)10.3-1201) (13)9,4-9.9501) (1)9.5-9.8061) 3.9001) 
do barges (5)10.2-11.901) (12)9.3-9.95(1) 1012 
Albany -(1)10.4-10.75(1) (1)9 4-9.85¢1) 10.2¢1) 
3altimore (9)10.3-10.5(2) 9.4(12) 9.5(¢1) 
do barges 10.2(3) 9.314) 
Baton Rouge. 9.7(1) 8.741) 
do barges 9.7(1) 8.7(1) aren 
3oston (2)10.4-10.6(12) (2)9.5-9.6011) 1001) (1)53.65-3.65501) 
Charleston (1)10.1-10.2(3) (2)9.4-9.5(2) 
Corpus Christi ae mae 
do barges ae 
Houston. .(1)9.5 -10 5(1) (1)9-9.25(1) 
do barges . eilers rr 
Jacksonville ..(1)10.65-10.85(1) 10.3(6) 
nh 3 sccede (1)10.65-10.85(1) 10.3(4) 
| eee 10.4(2) 10(1) 
New Haven (7)10.5-10.701) (5)9.6-9.S8061) 
New Orleans. (1)9.4-10.1(2) (1)8.85-9(4) 
do barges .(1)9.5-10.1(2) 9(2) an 
Norfolk ..... (5)10.3-10.6(1) (4)9.3-9.8(1) 9.4(1) 
Pensacola .... 8.2(1) A uae 
Philadlephia .(8)10.3-10.5(1) (8)9.4-9 6(1) 9.8(1) 
do barges . 10.2(5) 9.315) 
Pt. Everglades(1)10.65-10.85(1) 10.3(4) re 
Portland .€2)10.4-10.7(6) (2)9.5-9.705) 10.1(1) 
Providence (2)10.4-10.6¢7) (2)9.4-9.6(6) 1041) 
Savannah .(1)10.65-10.85(1) 10.3(4) 
Tampa - (1)10.65-10.85(1) 10.3¢7) 
Wilmington, 
mM @. os (5)10.2-10.6(1)  (6)9.5-9.8(1) 


No. 6 Fuel 
Barges 
(3)$3.00-3.27(2) 


Bunker C Fuel, 
Ships’ Bunkers 
(2)$3.00-3.05(1) 


Diesel oil, 
No. 6 Fuel 


N. Y Harbor. (3)$3.03-3.27(2) 


\lbany 3.249(1) 3.24911) 3.249¢1) r 
Baltimore . .(3)3.03-¢ ee (3)3.00-3.17(2 (2)3.00-3.04(1) 4.04(2) 
Baton Rouge . 2.54 2.51(1) 2.51(1) 3.65(1) 
Boston ....... qd 3. 050- 3 315(1) (1)3.025- 3.315(1) (1)3.025-3.095(1) 4.08(1) 
Charleston... 2.96(2) 2.93(2) 2.93(2) 3.95(1) 
Corpus Christi 2.5601) 2.5301) (1)2.53-2.5501) (1)2.90-3.15¢ 
Houston (2)2.54-2.58(2 (2)2.51-2.53¢61) (2)2.51-2.53(1) 
Jacksonville ..(3)2.99-3.03(1) (3)2.96-3.00(1) (3)2.96-3.00(1) 4.32(1) 
Miami ° ons ae eee 06s 
Mobile ioe - — aes 
New Haven 3. 035(2) 3 035(2) 3 035 (2 2 
New Orleans (3)2.54-2.5801) (3)2.51-2.5501) (3)2.51- 5511) (1)3.40-3.S0¢ 
Norfolk «+++ €2)3.00-3.04(1) (2)2.97- 3.07(1) (2)2.97- 3.01(1) 4.06(1) 
Pensacola ee er ose . ee 
Philadelphia (2)3.03-3.17¢2 (2)3.00-3.17(2) (2)3.00-! 3.1701) (193.36-4.10¢ 
Port Everglades 2.94(1) 2.91(1) 2.91(1) 
Portland .(1)3.095-3.115(1) (1)3.085-3.095(1) (1)3.085-3.095(1) 
Providence . (1)8.045-3.085(1) (1)3.055-3.065(1) (1)2.995-3.065(1) ess 
Savannah . (1)2.99-3.03(1) (1)2.96-3.00(1) (1)2.96-3.00(1) 4.32(1) 
TONGA cccccce (2)2.89-2.93(1) (2)2.86-2.90(1) (2)2.86-2.90(1) 4.32(2) 
Wilmington, 

N. C (1)3.085-3.095(1) 


ba Motor Method & Research octane ratings are approximately same. 
is minimum of 5 points above Motor Method rating. 
points above Moter Method rating. 
(Additional Gulf Coast prices on p. 51) 


s in effect Feb. 2 

74-76 Oct. 
Reg. 

Gasolinet 
(1)10.6-12(1) 
(1)10.4-11.9(1) 
(5)12-12.3¢1) 
(1)10-11.8(1) 
(1)9.9-10.4(1) 


(1)10.5-12.4(1) 
(1)10.1-10.6(2) 
11(1) 


(1) 11-11.2(1) 


(6)11.2-11.75(1) 
(4)11.2-11.75(1) 
10.9(2) 
12.2(3) 
11(1) 
11(1) 
(1)10.3-10.95¢2) 


(1)10.9-11 9(4) 
(1)10.8-11.8(1) 
(4)11.2-11.75(1) 


12(4) 
(4)12-12.1(1) 
(5)11.2-11.75(1) 
(5)11.2-11.75(1) 


(1)10.35-10.95¢41) 


No. 5 Fuel 

(15-60 p.t.) 

$3.20(1) 
17(1) 


20-3.42(1) 
17(1) 
71(1) 
68(1) 


58901) 


_ 
bo co to 


~b 


2.71(1) 

2.68(1) 
(1)3.14-3.17(1) 
(2)3.29-3.52(2) 


(1)3.475-3 


5SUO1) 


Diesel Oil 


Ships’ Bunkers Shore Plants 
(1)$3.91-4.10(1) (2)9.7-9.8(3) 


(1)9.7-10.2¢2) 
(1)9.6-9.8(2) 
9.1(1) 
(2)9.8-10.4(1) 
(1)9 4-9.5(1) 
1) 
4,25(2) 


10.3(5) 


(1)9.9-10.701) 
1) (1)9.1-9.4(2) 
(2)9.6-9.7(1) 
2) (2)9.7-9.8(5) 
(1)10.1-10.4(1) 
(2)10-10.4(1) 
10.3(3) 
10.3(5) 


t Research octane rating 
tt Research octane rating is minimum of 10 





Lake Port Terminal Prices 
Prices in Effect Feb. 2 


Buffalo Cleveland Detroit 
eee ee OE baa . ene. mamnmee 
.. Peon: > 2 =: *  :) Pern 
DED ncccccscscccee (B)ER.9-13.5C2) «sa cecns 
DIGOS FUE cccccccccces 11(1) 12(1) a 
INO. 1 FUG cccccecs wees 12.75(1) 11.8¢1) 
i tt MEE Sf%<00ec008 (1)10.9-12.2541) aparan 11.3501) 
Bes @ WUE ceccvecesece os 12(1) 11.141) 
Pees B POE cccccceseces enaa 10.15/1) 10.4501) 
WO. |] FU cccccececcoes (138. 7-10.7(1) 9.75(1) 9.601) 
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Toledo 


9.25(3) 


Oil Price Section 








NPN Gasoline Index 


Dealer Tank 
T.W. Car 

Cents Per Gal. 
Feb. 2 14.50 11.10 
Month ago 14.41 10.98 
Year ago ..... 11.42 7.52 


Dealer index is an average of ‘‘un- 
divided’’ dealer prices, ex-tax, in 50 
cities. 

Tank car index is weighted average 
of following wholesale markets for 
regular-grade gasoline, FOB refineries 
or terminals: Okla., Mid-Western, W. 
Penna., Calif., N. Y. Harbor, Philadel- 
phia, Jacksonville, Boston and Gulf 
Coast. 














Mid-Continent Lubes 
(At Gulf; in packages, FAS, New Orleans; in 
bulk. FOB terminals) 
Prices in Effect Feb. 2 


Bright Stock Steel Drums Bulk 


PD color, Vis. at 210° 


150 vis., 0-10 p.p (1)50-53(1) (1)40-42(1 


Wax 
ai points are AMP, 3° higher thap 


Prices are FOB refinery; carloads 
scale in bags or bbis, fully refined slabs loose 


Prices in Effect Feb. 2 
New Orleans N.Y. N.Y. 





Crude Seale ee Domestic Export 
124-6 Yellow > 8.75(1) 
122-4 White 7.25(1) ; 
124-6 White. 8.80(1)(1)7.25-9 75(1)(1)8-9. 5(1) 
Fully Refined: 
123-5 .. eves (1)7.05-7.5(1) 
125-7 .. 9.341)(1)7 45 -7.35(1) (1)7.85-9.25(1) 
128- 30 . 9.55(1) (1)7.25-7.8(1) (1)8.25-9.5(1) 
130-2 .. 9.8(1) (1)7.9-8.05(1) 9.75(1) 
133-5 10.05(1) (1)7.55-8.2(1) (1)8.8-10(1) 
ly 10.55(1) (1)8.3-8.45(1) 10.5(1) 


Naphtha 


Prices in Effect Feb. 2 


V.M.&P. Mineral 
Naphtha Spirits 
New York 
Harbor . 15/4) 14(5) 
Philadelphia 1514) (1)13.5-14(4 
Baltimore... : 13.5(4) 
Boston ... 15.5(4) (1)14-14.5(4) 
Providence (1)14-14.5(2) 
Export Prices 
rices in Effect Feb. 2 
Mexican Gulf Ports 
U. 8S. Dollars per Bb). 
Banker C Diesel 
(Ships’ (Ships’ 
Bunkers) Bunkers) 
Tampico $2.65 $3.15 
Veracruz 2.65 3.15 
Minatitlan 2.65 B. 1 
Pacific Coast 
Guaymas ., , J = $3.16 $3.95 
Mansanillo ......... 3.16 3.66 
Salina Cruz ... 3.16 3.50 


Note: All bunkers sales subject to Mexican 
stamp tax on 1.65% ad valorem. 


Pacific Coast 
Prices in Effect Feb. 2 


(In Ship’s Bunkers, Diesel Fuel Bunker C Fue! 
or Deep Tank Lots) (P.S. 200) (P.S. 400) 








San Pedro, 
Calif (3)$3.18-3.31(1) $2.1014 
San Francisco(3) 39-—< (3)2.15—2. 2 
Portland, Ore » 4014 
Seattle, Was! 1014 
Tanker Rates 
Approximate rates, ¢ per bbl.; Gulf-N. 


Atlantic, not east of N. Y. Rates are } 
for vessels 14,000 DWT or over; for | 
vessels 9000/13,999 DWT, rates are | 
15% higher. 
Heavy crude & fuel, 10-19.9 grav. 43.8 | 
Light crude, 30 grav. or lighter... 39 


Eee ‘ ~- 32.9 
Kerosine .. ee . 36 
No. 2 fuel . : . ‘ . 38 








NATIONAL PETROLEUM NEW 
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Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, minimum of 20,000 bbls., and are by refiners only to 
other refiners, export agents, or tanker terminal operators. The figure in parentheses after each 


price indicates the number of companies quoting that price 


Aviation Gasoline 


Grade 115/145 (AN-F-48) 
Grade 100/130 (AN-F-48) 
Grade 91/98 (AN-F-48) 

Grade 80 (AN-F-48) .... 


Motor Gasoline, Leaded 


*78-78.5 Oct. (Premium) 
178-78.5 Oct. (Premium) 
71t78-78.5 Oct, (Premium) 
*74-76 Oct. (Regular) 
174-76 Oct. (Regular) 
wee . beeecdavene 


Prices in effect Feb. 2. 


18(1) 

16 .25(2) 
14.75(1)-15.25(1) 
14.25(1) 


11(1)-11.25(1)-11.5(1)-11.75(1) 

11.75(2) 

12(2) 
9(1)-10.25(1)-10.5(1)-10.75(1)-11(1)-12(1) 
9(1)-11(2)-12(1) 


wees =8.5(1)-10.125(1)-10.5(2)-12(1) 


* Motor Method & Research octane ratings are approximately same. 
+ Research octane rating is minimum of 5 points above Motor Method rating 
tt Research octane rating is minimum of 10 points above Motor Method rating 


Motor G line, Unieatied 





70 Oct. 


Kerosine & Light Fuels 


41-43 kerosine ... 
No. 2 Fuel 


Diesel & Gas Oils 


43-47 Diesel index .... 
48-52 Diesel index ... 
538-57 Diesel index ...... 
58 & above Diesel index . 


Heavy Fuels—Cargoes 
No. 5 Fuel, 0-10 p.t. 
Bunker C Fuel 
Heavy Fuels—Ships’ Bunkers (ex lighterage) 


Below 28 grav. heavy Diesel... 
28 grav. & above Diesel. . 
Bunker C Fuel 


9(3)-10.1(1)-10.25(1) 
8(3)-8 .5(1)-9(1)-9.25(1) 


8 .25(1)-—9.25(1)-10(1) 
8.25(1)-—9.5(1)-10(1) 
8 .375(2)-9 .75(1) 
$3.45(2) 


2 .46(1)-$2.50(2)-$3.20(1)-$3.50(1) 


$3 .15(2)-$3 .40(1)-$3 .45(1) 
83 .55—3 .65(2)—-3.89(1) 


$2 .51(5)-$2.53(2)-$2.55(3)-$3 .25(1) 





Price Fix Forces Rationing 
Of British Columbia ‘Gas’ 


OTTAWA, Canada—aAs the result 
of the British Columbia Coal and Pe- 
troleum Board's failure to authorize 
a requested increase in the price of 
gasoline in British Columbia of 4.5c 
a gallon over the 15c tank-wagon 
price fixed in 1941 by the federal oil 
controller, the Imperial Oil Co. has 
been compelled to stop importations 
of gasoline there and to ration its 
customers. The board authorized an 
increase of 3c a gallon, but this, the 
company contends, would produce 
$725,000 less than the 4.5c increase 
requested. 


Since the company could not ex- 
pand its refinery at Ioco during the 
war, it states it has had to import 
32% of the gasoline it sold in British 
Columbia to meet a greatly aug- 
mented demand. Even at the new 
price authorized, showing an advance 
of 3c a gallon, the company says it 
costs them about 2c a gallon more 
to lay down a tanker cargo in Van- 
couver and deliver it to dealers than 
it is permitted to charge. Present 
authorized tank-wagon price in Van- 
couver is 18c a gallon, the first in- 
rease permitted since 1941. Com- 
parable price of gasoline in Seattle, 
which, like British Columbia, draws 


Mebruary 4, 1948 


its supplies from Southern California, 
is 1.5c a gallon more than in Van- 
couver. 

The company states its losses in 
3ritish Columbia are running at the 
rate of $2,000,000 a year, and it is 
estimated, with demand increasing, 
imports for 1948 would represent 
from 40% to 50°% of total supplies 


R. M. Pidgeon, company manager 
in British Columbia, states “We can- 
not carry on business if we must 
continue incurring ruinous losses. As 
trustees for our many thousands of 
shareholders, we have reluctantly de- 
cided there is no alternative to the 
action we are regrettably taking.”’ 


Union Boosts Diesel Fuel, 
Ships’ Bunkers 13c Bbl. 


Special to NPN 

LOS ANGELES— Union Oil Co. of 

California has announced a 13c per 

bbl. increase in its posted prices for 

Diesel fuel, ships’ bunkers, at West 
Coast ports, effective Feb. 1. 


Company’s new prices for bunker 
Diesel (pacific specification 200) for 
pipe line deliveries, F.O.B. docks to 
vessels engaged in off-shore trade, 
are: Los Angeles Harbor, $3.31 per 
bbl.; San Francisco, $3.52; Portland 
and Seattle $3.75. 





SHARGO 
OLA 


OIL-FIRED 


UNIT HEATERS 











ANT to cut new construction costs? Want 

to “‘add’’ 50, 100, even 200 feet of floor 
space to existing facilities? Then best you 
get acquainted with SHAFCO Suspended Oil- 
Fired Unit Heaters. They “hang” overhead 
- - - up in the air and out of the way. . . 
leaving space below free for useful, profit- 
able occupation. And talk about heating effi- 
ciency! SHAFCO is tops! . . . 85% by actual 
tests . . . due to its exclusive, patented 
“counterflow” principle of air and heat. In- 
stallation? Quick and easy . . . because 
SHAFCO Heaters are compactly designed, 
simply assembled. Built-in plenum chamber 
eliminates makeshift “‘on-the-job’’ finishing. 
Heavy duty blower unit assures efficient 
heat circulation with minimum duct-work. 
Long-lasting? You bet! SHAFCO maintains 
the highest standard of quality throughout 
... with heavy gauge steel construction thot 
really stands up under heat. No strains, no 
warping, no buckling! And SHAFCO Heaters 
have been thoroughly proved in use over 10 
years successful application by major oil 
companies. 


Models available from 100,000 to 
400,000 B.T.U. to meet heating require- 
ments of a wide range of commercial 
and industrial installations. Write today 
for the complete SHAFCO story. 





me 
. al T } 
MOIMEo ae Es | 
yee ri ——— 


“The best costs less regardless of price! 
Specify SHAFCO!” 


SHARGO 


DISTRIBUTIN 


G 
CORPORATION 


1354 Book Bldg. ¢ 
NEW YORK: 347 Madison Ave. 
CHICAGO: 330 S. Wells St. 


Detroit 26, Michigan 


Authorized representation Coast-to- Coast provides 
experienced on-the-spot installation service. 
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CRUDE PRODUCTION AND RUNS TO STILLS 


(MILLIONS OF BARRELS DAILY) 
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RESIDUAL FUEL OIL STOCKS 


(MILLIONS OF BARRELS) 


JF MAWMJSJSAS ON D 30017 2431 7 W228 6 13 2027 
JAN. FEB. MAR. 














CRUDE OIL STOCKS 


(MILLIONS OF BARRELS) 














Daily Average, Penna. Crude 
Runs to Stills 


Compiled by National Petroleum Assn., from 
reports of all companies refining Pennsylvania 
crude Figures in bbls.) 

Week Ended Week Ended Week Ended 
Jan. 24, 1948 dan, 17, 1947 dan. 25, 1947 


61,217 60,059 60.479 





Crude Oil Stocks 


(Bureau of Mines figures in thousands of bbls.) 


Change 
from 
Jan. 17 Jan. 24 Jan. 17 
Pennsylvania Grade 2,242 2,209 3: 
Other Appalachian 1,235 1,271 + 36 
Lima-Michigan 917 S69 48 
Illinois-Indiana 9,268 9,139 129 
Arkansas 3,350 3,245 105 
Kansas 7.732 7,499 23 
Louisiana 12.013 12,084 71 
North . 3,323 3,262 61 
Gulf 8,690 S822 1-132 
Mississippi 2,604 2,708 104 
New Mexico 6,269 6.166 10 
Oklahoma 25,654 25,578 
Texas 113,882 114,666 +784 
East Texas 17.414 17,882 + 46S 
West Texas 12,093 42,550 +457 
Gulf Texas 29,770 29,250 y2t 
Other Texas 24,605 24,984 7 
Panhandle 2,925 2,890 
North 7,145 7,458 
South 5,681 5,455 Zot 
Other 8,854 9,181 2 
Rocky Mountain 9,122 9,153 
California 23,831 23,65S 1s 
Foreign 3,822 3,670 1 
Total gasoline bear 
ing in U. S 221,941 221,915 
Heavy in California 6,135 6,323 +1 
Total located in Bu- 
reau of Mines’ East 
Coast District 11,691 11,951 +2 


NATIONAL PETROLEUM NEW 





ans Ha 


(American Petroleum Institute figures in 


REFINERY OPERATIONS 


Statistics 





thousands of barrels of 42 gallon each. Gasoline 
Figures include reported totals plus esti- Production at Gas OU 
mate of unreported amounts and are there- Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel Oil 
fore on a Bureau of Mines basis.) Daily Average % Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts dan. 24 Jan. 17 Jan. 24 Jan. 17 dJan.24 dan. 17 Jan, 24 Jan. 17 Jan. 24 dan. 17 
East Coast . 775 786 94.6 96.0 1,903 1.807 0 4 1 ss 
Appalachian (Dist. 1) 102 102 $2.9 $2.9 295 20 67 17 <2 4 
Appalachian (Dist. 2) 72 76 110.8 116.9 210 251 ‘4 5 71 S2 
Ind., Ill., Ky. S76 SSO 12.3 93.7 2.848 2,770 iDS 524 1,004 1,048 
Okla., Kans., Mo 199 158 100.7 100.4 1,633 1,583 196 206 7S HO 
Inland Texas 260 269 S84 91.5 1,107 1,105 122 145 171 161 
Texas Gulf Coast 1,381 1,260 105.4 96.2 4,183 466 630 63S 2,180 2,252 
Louisiana Gulf Coast 102 124 114.2 120.5 1,192 1,188 79 2 4 ’ 
No. La. & Arkansas ie 50 10.8 70.8 212 215 vi rt 0 
Rocky Mt. (Dist. 3) 11 12 84.6 2 33 35 1 i 1 11 
Rocky Mt. (Dist. 4) 154 1 0. 10.6 179 172 1 1 1s 17 
California ; S74 S34 6.4 S24 > 652 2 55 75 , 1 OF @ 
Total U. S.—B. of M. Basis 5,446 i 9 94.2 16,747 16, 23¢ 2,403 2.4% 1 i 
U. 8 B. of M Basis, Jan. 25, 1947 1,760 14,422 2.201 114 
Residual Total Total Stocks Total Stocks Stocks of Per Cent Daily 
Fuel Oil Stocks Gas Oil and Residual Finished and Un Refining Ca- 
Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Jan. 24 Jan. 17 Jan. 24 Jan. it Jan. 24 Jan. 17 Jan. 24 Jan. 17 Jan. 21 Jan. 1 Jan. 24 
East Coast 7 1,639 1,510 4.771 1.915 10,497 10,636 7.150 7.100 20.45 1). 467 ao 5 
Appalachian (Dist. 1) 97 S6 264 250 531 534 411 110 2,278 2,305 Of 
Appalachian (Dist. 2) 110 11s 120 121 205 305 162 1S5 1,115 1.1 100.6 
Ind., Ill., Ky. 1,161 1,062 2.068 >. 241 »SS4 6,335 1,621 1,743 14,114 18,617 “1 
Okla., Kans., Mo 492 is4 710 716 2 55S 2.717 1,553 1,576 9,1 S931 
Inland Texas 5 443 163 150 155 131 193 7TS1 78s 3,621 ,5S0 71.1 
Texas Gulf Coast . 1,792 1,842 1.436 1.541 6.056 6.746 6.914 6.884 18.562 17.602 5.1 
Louisiana Gulf Coast 520 516 S76 1,026 1.864 2.530 1,551 1.S09 >. 38S > 251 7 
N. La. & Arkansas 132 1 3 248 236 S82 374 153 191 1,576 1.72 tit 
nocky Mt. (Dist. 3) 26 2% 29 20 21 =1 2 “9 RS 24 
Rocky Mt. (Dist. 4) 285 24s 130 145 703 76S 61S 617 2 425 2 206 
California 2,483 2,341 SS1 1,004 12,480 13,018 27.14% 27.210 1 Sli 1. 
Total U. §S B. of M. Basis . ee 9,182 S.SSO 11,997 12,975 12.402 14.442 1,004 Hol TOO se ‘ 
uU. § B. of M. Basis, Jan. 25, 1947 Ss, 260 14,52 0.670 17, S05 O30 
Unfinished gasoline stocks included are 8.976.000 bDbis S, 122.000 bDbis 


U. S. Crude Oil Production 


Petroleum Institute figures) 


WEEK ENDED 


(American 





Jan. 24 


Barrels Barrels 
(Daily Average) 
New York-Pen: 15,200 417,250 
Florida SOO SOO 
West Virginia 7.300 6.800 
Virginia 37 37 
Ohio— Southeast 6.700 6.500 
Ohio— Other 2.050 2.100 
Indiana 16,850 17.200 
Illinois 168,850 169,800 
Kentucky 25,900 27,150 
Michigan 18,850 17.400 
Nebraska 500 500 
Kansas 295,850 294,550 
Oklahoma 109.450 1046.000 
Texas 
District 1 25,600 25,600 
District 2 168,350 168,350 
District 3 496,750 196,750 
District 4 255,500 255.500 
District 5 14,150 44,150 
East Texas 294,500 294,500 
Other District 6 120,900 120,900 
District 7-B 42.950 2.950 
District 7-C 42.850 42.850 
District S 659,250 659,250 
District % 142,700 142,700 
District 10 92,200 92,200 
Total Texas 2.385.700 2.385.700 
North Louisiana 106,600 106,950 
South Louisiana 354,000 354,000 
Total Louisiana 160,600 160,950 
Arkansas 80,750 79,650 
Mississippi 118,500 111,550 
Alabama 1,300 1,350 
New Mexico—Southeast 123,100 123,100 
New Mexico Other 400 450 
Wyoming 133,300 134,850 
Montana 23,950 25,250 
Colorado 47,150 $5,050 
California 933,200 931,100 
Total U Ss 5,336,287 5,326,137 
Penna Grade crude _ in- 
cluded 59,237 60,587 
* Okla Kansas, Neb. figures are for week 


ended 7 a.m. January 22 


February 4, 1948 





GAS OIL AND DISTILLATE STOCKS 


(MILLIONS OF BARRELS) 

















GASOLINE STOCKS 





(MILLIONS OF BARRELS) 
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Pennsylvania Oil Other Than Lubes at Refineries 


(Compiled By 
finers. Figures in bbls. 


1. Naphthas and Gasoline 
(1) Straight run, unblended 
for sale as motor fuel 


and/or 


) 


unleaded 


(2) Naphtha and gasoline for sale for blend- 


Nov. 
1947 


1,768 


ing or further refining or held at refinery 
for further distillation, reforming, blend- 
ing or leading 213,661 


(3) Below 65 octane 
(2) above ‘ 
(4) 65 octane and above 


not include 
3. Kerosine es ‘ — 
4. 36/40 gas oil (including furnace oils) 
5. Fuel oil (not reported above) 
6. Oils held as cracking plant 
7, Non-viscous neutrals , 


refinery process naphthas) 


S. Wax distillate 
%. Crude petroleum 
10. Wax (lbs.) 


not included in (1) or 


2. Salable naphthas other than mot fuel (does 


charging stocks 2 


3,8 





1,549 
83,491 


18,064 
80,934 
75,032 
32,083 
22,652 
26,048 
09,261 
55,794 
28,342 


Pennsylvania Lubricating Oils 


(Compiled by National Petroleum Assn. 


from 


National Petroleum Assn. from reports of oil region re- 


Oct. 
1947 


1,853 


186,275 


1,228 


217,159 


12,781 
99,747 
67,782 
38,623 
195,186 
16,991 
119,652 
54,763 
3,534,696 


refining Pennsylvania Grade crude oil. Figures in bbls.) 


Pro- 
duction 
Nov. 
1947 
1 taw long residuum 8,378 
2. 600 steam refined stock ‘ 248,143 
3. Other steam refined stock ..... 75,232 
1. Finished dewaxed long residuum 36,362 
5. Bright stock ... ‘ 159,980 


6. Viscous neutral (below 180 vis.) 
7. Viscous neutral (180 vis. at 100) 


104,902 
117,038 


reports of companies 
In- Pro- In- 
ventory duction ventory 
Nov. Oct. Oct. 
1947 1947 1947 
1,298 10,169 5,316 


208,346 
61,495 
35,860 

213,219 
95,536 

105,072 





270,900 
54,663 
56,046 

184,351 
63,487 

116,863 


Production of Natural Gasoline 


(Bureau of Mines figures in gals., 000 omitted) 


Oct., 1947 
East Coast is 
W. New York 1 
W. Pennsylvania 964 
West Virginia 13,055 
Ohio .. nae 560 
Illinois 13,527 
Kentucky 5,368 
Michigan 303 
Kansas 7,894 
Oklahoma ipetaas cus ipevenenaanae 38,748 
Texas .. en on ee eos 234,179 
Gulf ° 56,588 
East Texas 33,980 
Panhandle 53,146 
Other 90,465 
Arkansas 7,580 
Louisiana 55,567 
Gulf 26,864 


Inland 
New Mexico 
Colorado 
Montana 
Utah 
Wyoming 
California 
Total 


28,703 


9,962 
Py 
556 
. 


*5,142 
95,273 


488,679 


179,989 
53,265 
33,925 

195,792 
$7,239 
$3,051 


Sept., 1947 


* Colorado and Utah drip gasoline included with Wyoming 





846 
11,108 
414 
13,313 
4,562 
334 
7,586 
36,475 
222,640 
51,469 
32,419 
50,730 
88,022 
7,505 
53,030 
27,158 
25,872 
10,368 
459 

. 
*4,532 
90,776 
463,948 


Midcontinent Lubricating Oils, November 1947 


(Western Petroleum Refiners Assn. figures in bbls. of 42 gals.) 





Proc 
Shif 
ID 
E 
Inve 


Nov 
Day 


54 


Steam 
Bright Viscous Paraffin 
Stocks Neutrals Oils Stock 
luction 283,998 532,991 118,721 36,953 
yments 
omestic 244,672 483,536 106,410 28,762 
xport 22,769 9,381 481 7,395 
TOTAI .. 267,441 492,917 106,891 36,157 
*ntory 
50 199,237 518,592 79.908 82.805 
Supply 22 32 


Refined Blended 


Oils 
568,829 


504,376 
30,991 
535,367 


347,213 





Dealer & Service Station Prices for Regular-Grade 
Gasoline in 50 Representative Cities’ 


January 1, 1948 


City State 
Average United States 
Portland, Me. ; 
Manchester, N. H. 
Burlington, Vt. 
Boston, Mass 
Providence, R. I. 
Hartford, Conn 
Buffalo, N. Y. 
New York, N. Y. 
Newark, N. J. 
Philadelphia, Pa, 
Dover, Del. 
Baltimore, Md 
Washington, D. C. 
Charleston, W. Va. 
Norfolk, Va 
Charlotte, N. C. . 
Charleston, S. C. 
Atlanta, Ga 
Jacksonville, Fla. 
Birmingham, Ala 
Vicksburg, Miss, 
Memphis, Tenn 
Lexington, Ky. ; 
Youngstown, Ohio 
South Bend, Ind 
Chicago, Ill 
Detroit, Mich. 
Milwaukee, Wisc 
Twin Cities, Minn 
Fargo, N. D. 
Huron, 8. D. 
Omaha, Neb 
Des Moines, Ia. 
St. Louis, Mo 
Wichita, Kans 
Tulsa, Okla ‘ rs 
Little Rock, Ark 
New Orleans, La 
Houston, Tex, ... 
Albuquerque, N. M 
Denver, Colo 
Casper, Wyo. 

Butte, Mont 

Boise, Ida 

Salt 
Reno, Nev. . 

Phoenix, Ariz 

San Francisco, 
Portland, Ore. 

Spokane, Wash. 


Lake City, Utah Es : 


Calif : : 


Dealers’ 

Net Price Dealer 
(Ex. Tax) Margin 
14.42 4.94 
13.20 4.80 
14,00 4.70 
14.10 4.40 
13.10 5.00 
13.10 4.60 
i3.70 4.60 
13.80 4.80 
13.30 6.20 
12.30 5.00 
12.90 4.50 
13.50 5.00 
12.20 4.80 
12.60 5.40 
13.90 6.40 
12.10 6.10 
13.70 5.40 
12.60 6.20 
14.20 5.30 
13.80 4.70 
14.00 5.50 
13.50 5.80 
13.20 5.30 
15.20 4.00 
15.00 4.00 
16.40 5.10 
15,40 5.08 
15.30 5.03 
16.10 5.50 
5.90 5.60 
16.90 4.60 
16.40 4.10 
15.30 3.50 
15.30 70 
15.30 5.00 
14.00 4.50 
13.70 4.90 
13.60 5.40 
12.40 5.90 
13.00 5.00 
15.30 5.20 
14.80 4.70 
15.70 “6.80 
14.80 4.70 
17.80 4.70 
16.40 5.10 
16.10 4.00 
16.50 4.00 
13,90 4.00 
14.50 4.00 
17.10 4.00 


* Includes City Tax of lic per gal. 


** Includes City Tax of 


.5c per gal. 


*** Includes County Tax of 1.5c per gal. 
t API figures as reported by The Texas Co 


Indicated Gasoline Tax 


Service 


(Ine. lY¥ee Station 
Federal Tax) (Inc. Tax) 
6.28 25.64 
7.50 25.50 
5.50 24.20 
6.00 24.50 
4.50 22.60 
5.50 23.20 
5.50 23.80 
5.50 24.10 
5.50 25.00 
4.50 21.80 
5.50 22.90 
5.50 24.00 





Time Pm OTCTM Mal Headey ed-31 ne 
on ¢ n 





23.50 
23.50 
26.40 
25.70 
26.60 
26,30 
27.00 
27.00 
28.00 
26.80 
27.00 
25.70 
24.50 


5.50 

5.50 

5,50 

5.50 

6.50 

5.50 

4.50 

5.50 

7.00 

&.00 

8.50 

5.50 é 
7.00 **27.50 
7.50 27.00 
5.50 28.00 
6.50 26,00 
7.50 30.00 
5.50 27.00 
7.00 ***27.10 
6.50 27.00 
6.00 23.90 
6.50 25.00 
6.50 27.60 





Net Stocks of Pennsylvania Crude Oil 


(Compiled by National Petroleum Assn 


At Refineries 


Pipeline and Tank Farms 


Total 


Nov. 30 
1947 
265,658 
1,484,202 
1,749,860 


. Figures in bbls.) 


Oct. 31 
1947 
367,968 
1,522,875 Zz, 
1,890,130 a 





Pacific Coast Demand 


(Bureau of Mines figures, total deliveries, thousands of b/d 





Gas Oil 

Gasoline & Diesel 
1946 1947 1946 1947 
January . 248 313 139 177 
February 283 320 129 142 
March 300 304 106 117 
April ; 274 336 101 125 
May 323 332 7s 8D 
June . 326 385 76 90 
July 329 335 72 SS 
August ; 325 370 67 100 
September 318 370 77 113 
October 320 356 100 139 
November 293 317 128 138 

December 308 146 

Jan.-Nov 303 339 98 119 


Nov. 30 


1946 
360,495 
706,886 
067,381 


) 
Heavy All 
Fuel Oil Products 

1946 1947 1946 1947 
432 420 917 1,035 
439 425 947 1,012 

446 390 962 932 
376 385 S51 GSS 
351 357 864 912 
343 362 S71 978 
326 360 859 935 
355 362 RSD 9QS5 
339 386 860 1,030 
326 375 S70 1,010 
363 380 896 978 
416 993 

372 382 889 981 
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GASOLINE CONSUMPTION BY STATES, OCTOBER 1947 


Tax Rate+ ee 
October Sept., 1947 





Cents Gallons 
Alabama 6 38,220,000 
Arizona . 5 € 000 
Arkansas T nw oc 6! 25,872,000 
California** 4% 302,439,000 
Colorado ‘ F 6 36,044,000 
Connecticut : 4 36,561,000 
Delaware ; , 1 6,740,000 
Dist. of Columbia . 4 13,034,000 
Florida : a 7 48,578,000 
Georgia . ° 6 51,656,000 
Idaho . : 6 16,702,000 
Illinois : 3 157,359,000 
Indiana . ' ‘ 1 83,612,000 
lowa . . 4 65,775,000 
Kansas : ‘ 1 56,753,000 
Kentucky ae wl 40,480,000 
Louisiana . 7 35,631,000 
Maine . 6 18,816,000 
Maryland ; 5 37,744,000 
Massachusetts 3 71,031,000 
Michigan 3 140,683,000 
Minnesota H 73,604,000 
Mississippi ; 6 27,389,000 
Missouri ‘ea < 2 77,189,000 
Montana 5 19,004,000 
Nebraska ) 31,891,000 


Nevada ere i 6,310,000 
New Hampshire . i 10,211,000 
New Jersey 3 90,345,000 
) 


New Mexico 16,014,000 


New York . 4 192,251,000 
North Carolina 6 56,953,000 
North Dakota . i 28,011,000 
Ohio... , . 4 *156, 262,000 
Oklahoma ‘ : 5! 50,199,000 
Oregon . ‘e008 5 42,096,000 
Pennsylvania : 4 162,008 ,000 
Rhode Island ' i 11,570,000 
South Carolina . 6 30,955,000 
South Dakota 4 23,736,000 
Tennessee 7 43,099,000 
Texas i 198,519,000 
Utah 4 16,177,000 
Vermont ‘ ii, 7,996,000 
Virginia .. shia bai ; 6 53,724,000 
Washington .. ; . & 53,672,000 
West Virginia 5 28,438,000 
Wisconsin 1 75,147,000 
Wyoming 1 9,492,000 

Total 2,891,527,000 


Daily Average 
Change from previous year: 
Total Change - 
Percentage change in 
Daily Average 


96,384,000 


* Revised 
+ These are state tax rates per gallon. 


July, 1947. 


272,091,000; June, 314,619,000; July, 258,237,000. 


(API Figures)*** 
Month of 





Oct., 1947 Oct., 1946 % 

Gallons Gallons Change 
40,064,000 36,181,000 +10.73 
15,980,000 14,878,000 1. 7.41 
27,360,000 26,028,000 + 5.12 
280,022,000 286,673,000 1.99 
32,299,000 29,204,000 + 10.60 
38,172,000 34,946,000 +. 9.23 
6,861,000 6,246,000 + OSS 
13,786,000 12,891,000 + 6.94 
55,786,000 48,365,000 +15.34 
53,163,000 49,540,000 + 9.3 
15,621,000 13,921,000 112.21 
168,509,000 153,289,000 + 9.93 
89,458,000 81,372,000 1 9.94 
72,821,000 64,233,000 +-13.37 
51,880,000 47,766,000 i 8.61 
42,097,000 37,864,000 $11.18 
38,067,000 35,534,000 + 7.13 
18,942,000 ~ 17,577,000 1 7.76 
38,428,000 34,237,000 4-12.24 
73,990,000 69,158,000 + 6.99 
147,780,000 131,493,000 +-12.39 
74,249,000 66,208,000 +-12.15 
28,605,000 28,639,000 1.99 
82,474,000 75,535,000 + 9.19 
17,358,000 14,636,000 418.60 
31,562,000 27,238,000 415.87 
5,474,000 5,204,000 + 5.19 
10,532,000 9,418,000 +11.83 
92,820,000 80,073,000 4+-15.92 
15,461,000 14,036,000 +-10.15 
196,381,000 176,561,000 +.11.23 
66,980,000 58,651,000 + 14.20 
23,544,000 17,723,000 +-32.84 
159,602,000 146,950,000 + 8.61 
51,967,000 45,433,000 +-14.38 
37,538,000 34,867,000 1 7.66 
170,014,000 151,851,000 +-11.96 
12,496,000 11,599,000 ij. 7.73 
30,950,000 28,114,000 £10.09 
20,463,000 19,256,000 + 6.27 
44,944,000 44,786,000 4 35 
221,665,000 197,027,000 4-12.50 
14,966,000 13,401,000 $11.67 
8,177,000 7,313,000 411.81 
55,619,000 50,776,000 +. 9.54 
50,127,000 47,115,000 + 6.39 
25,527,000 24,924,000 + 2.42 
77,573,000 69,735,000 $11.19 
9,362,000 7,640,000 + 22.54 
2,957,516,000 2,706,105,000 4+. 9.29 
95,404,000 87,294,000 + 9.29 


+ 251,411,000 


+-9.29 % 


In addition there is the federal tax of 1.5c per gal 
** New tax law in California on July 1, 1947, 


—10 Months Ending With 
Oect., 1947 Oct., 1946 % 
Gallons Gallons (Change 








361,949,000 324.758, 000 1.11.44 
156,118,000 140,674,000 10.08 
249,978,000 226,969,000 10.14 
2.815,793,000 2, 607,002,000 » &.01 
318,130,000 290,620,000 i 9.47 
351,935, 000 318,988,000 4.10.33 
64,410,000 58,639,000 i O84 
130,561,000 120,419,000 + 8.42 
536,004,000 466,122,000 + 14.99 
500,930,000 448,719,000 4.11.64 
142,198,000 126,915,000 4.12.04 
1,516,945, 000 1,372,052,000 10.56 
807,938,000 745,016,000 1 8.45 
677,793,000 628,776,000 L 7.80 
543,801,000 510,359,000 + 6.55 
375,428,000 340,562,000 4.10.24 
337,830,000 310,568,000 i 8.78 
169,062,000 155,949,000 i 841 
350,522,000 316,233,000 10.84 
684,202,000 623,458,000 0.74 
1,360,488, 000 1,208, 952,000 1.12.53 
654,098,000 599.854.0000 i; oo 
280,511,000 251,910,000 L111 
744,654,000 681,862,000 , 9.21 
166,997,000 151,935,000 + 9.91 
302,613,000 273,993,000 £10.45 
54,275,000 51,010,000 i 6.40 
95,501,000 &7.080,000 i 9.67 
851,262,000 776,511,000 t 9.6 
149,955,000 137,478,000 i 9.07 
1, 783,282,000 1,622,421,000 . O41 
578,202,000 528,330,000 i 9.4 
209 764,000 200,194,000 i. 4.78 
1,478,501,000 1,351,644,000 , o.3t 
488,630,000 446,479,000 i 9.44 
364,371,000 320,486,000 + 13.69 
1,509, 234,000 1,379,224,000 + 9.43 
121,886,000 111,464,000 i. 9.35 
290,190,000 256,806, 000 1.12.99 
189,407,000 181,507,000 \ 4.35 
432,483,000 405,992,000 6.53 
1,922,509,000 1,876,212,000 t+ 2.47 
141,041,000 26,698,000 111.32 
71,938,000 65,120,000 4.10.47 
508,842,000 466,245,000 i O14 
484,611,000 445,155,000 i}. &.86 
237,496,000 215,361,000 110.28 
684,565,000 623,365,000 i 9.82 
91,857,000 0.879.000 +13.57 
27,340,693 ,000 25,056,965, 000 i 9.11 
89,936,000 82,424,000 i 9.11 


2 283,728,000 


+9.11% 


has resulted in more information, thus revising previously published figures for 1946 and throug! 


Gallonage for 1947 now reported as follows: January, 290,147,000; February, 272,817,000; March, 261,707,000; April 
Statistics carried after July include the new computation 


267,043,000: May 


*** In general, these figures include all gasoline sold or consumed within the confines of the state, regardless of whether it was for a taxable or 


non-taxable purpose 





EQUIPMENT PERSONALS 





J. Robert Pauline has been appoint- 
ed works manager for the Kellogg 
Division of the American Brake Shoe 
Co., Rochester, N. Y., according to 
William T. Kelly, Jr., division presi- 
dent. Mr. Pauline, formerly assistant 
to the vice president in charge of 
operations and engineering, has ser- 
ved in supervisory capacities since 
1943 when he first joined Brake Shoe 
as an engineer. Prior to 1943, he was 
associated with the Burnham Boiler 
Corp. in Irvington, N. Y. 

° ° ° 

Oscar D. Nelson, president and gen- 
‘ral manager of the Butler Manufac- 
turing Co. of Kansas City, Mo., has 
announced the purchase of a factory 
building at Richmond, Calif. The com- 
pany already has three factories in 
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the country fabricating steel and 
other metal products. Walter L. 
Smith, chief production manager of 
Butler, expects the Richmond plant to 
get underway almost immediately. 
The Richmond division manager will 
be Paul M. Shoemaker, present as- 
sistant to the Galesburg division man- 
ager. Other executives will be R. G. 
Burge, factory superintendent; 
Charles R. Crain, personnel manager; 
and Lloyd A. Anderson, steel build- 
ings sales manager. 
° o ° 

S. K. Makemson has been ap- 
pointed general sales manager of the 
Service Station Equipment Co., Mus- 
kegon, Mich., according to A. F. Jor- 
dan, vice president and director of 
sales. 


Hart H. Flem. 
ing, a vice presi- 
dent and direct- 


or of National 
Foam System, 
Inc., Philadel- 
phia, has been 
elected president 


of this company 
which makes fire 
protection equip- 
ment and foam. 
He succeeds 





Fisher L. Boyd, 
who has been Mr. Fleming 


named chairman 

of the board. George Blair has been 
re-elected vice president of National 
and L. H. Souder named secretary- 
treasurer. Frank R. Wallace, presi- 
dent of the Tabor Manufacturing Co., 
Philadelphia, has been elected a direc- 
tor of the company. 
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B. B. Howard, 
a director of 
Standard Oil Co. 
(New Jersey) 
since 1945, has 
been awarded by 
President Tru- 
man the Certifi- 
cate of Merit for 
“outstanding  fi- 
delity and meri- 
torious conduct.” 
Presentation was 





made by Rear 
7. Taenaed Adm. Monroe 
Kelly, USN, 


Commandant, Third Naval District, 
on Jan. 16... Mr. Howard, a gradu- 
ate of the U. S. Naval Academy, saw 
active service in the Navy from 1907 
until his resignation in 1919 with the 
rank of lieutenant commander. He 
joined the Jersey Standard Marine 
Department in 1920 and served for 
two years as a foreign representa- 
tive. He became assistant manager 
of marine operations in 1934 and 
general manager in 1939 ... Mr. 
Howard, at England’s request in 
1941, went there to aid in expediting 
oil deliveries from the U. S. In 1942 
he was sent to India and the Suez 
Canal region as a representative of 
the WSA to speed cargo movements 
to India and the Middle East. 
° ° 

Jack Stacey of Canfield Oil and F. 
A. Atkins, state manager, Shell Oil 
Co., Charlotte, N. C., managed to put 
in appearance at the South Carolina 
Oil Jobbers Assn. convention Jan. 8 
in Columbia, S. C., and the North 
Carolina convention Jan. 14° in 
Raleigh. 


° ° ° 


H. L. Benson, Benson Oil Co., Co- 
lumbia, S. C., and new president of 
South Carolina Oil Jobbers Assn., is 
pretty proud of his son, H. L. Benson, 
Jr. ... The reason is quite obvious 
after paying a visit to the Benson Oil 
office and seeing the way the younger 
3enson is grasping the oil business 
and taking over some of the respon- 
sibilities. Young Benson saw two 
years of service in the Pacific during 
the war. 

© re) ° 


George Gibson, former director of 
construction for PAW during World 
War II and a consultant on refinery 
construction, has been appointed New 
York representative of Bechtel Corp., 
engineers and constructors. He was 
educated at Rutgers and at the Uni- 
versity of Michigan in chemical engi- 
neering. He joined PAW in 1941 as 
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a materials specialist for refining and 
became director in charge of con- 
struction for the government’s pro- 
gram of aviation gasoline production 
in 1944. 


Don Heath, engineer for the So- 
cony-Vacuum research and develop- 
ment laboratories, spoke before the 
City College SAE group in New York 
City on jet engine fuels. 


H. F. Remington, president of the 
temington Oil Co., Reading, Pa., im- 
pressed with a current book depicting 
the American way of life and its sys- 
tem of free enterprise, is mailing 
copies to friends and businessmen 
who indicate interest in the subject. 
Mr. Remington is a close friend of 


the author, Henry Weaver, director 


of consumer research for General 
Motors Corp. who terms his work, 
‘“‘Mainspring,” ‘‘the story of human 


progress and how not to prevent it.” 


Four personnel changes have been 
made in the marketing department at 
the General Petroleum Corp.; V. A. 
Bellman became general manager of 
marketing and was succeeded in his 
former post of assistant to the vice 
president in charge of marketing by 
C. H. Wartman, former assistant 
sales manager... L. M. Butterworth 
replaced Mr. Wartman, and E. M. 


Gray, former manager of automoti 

sales, is now manager of retail sal 
All have been with General P 

troleum for at least 15 years. 


S. J. Veenstra has become manag 
of the materials department of tl 
Asiatic Petroleum Corp. to succes 
the retired J. A. de Lanoy, who hi 
been with the company for m 
than 25 years and who also held tl 
title of vice president. 


A. A. Buzzi has been appointed a 
sistant treasurer of Shell. He form: 
ly managed the accounting depar 


ment and now replaces William H. 


Garbade, who recently became pres 
dent of the Deep Rock Oil Cor] 
Tulsa. J. M. Flaherty, manager of t 
auditing department, will take o\ 
as manager of the accounting depart- 
ment. 

Allen Howard, present 
manager of the auditing department 
will succeed Mr. Flaherty, and M: 
Howard's position will now be fill 
by W. G. Precobb, office manager a 
Shell’s Wood River refinery. 


assistan! 


W. R. Postlewaite, engineer, Stand- 
ard Oil Co. of California, represented 
his company at the Materials Hand 
ling Exposition in Cleveland, Jan. 12- 
16, presenting a paper, ‘Materials 
Handling Factors in Plant Layout 





William R. Boyd III, marketing counselor for Cities Service Co., was awarded «an 


Oak Leaf Cluster to the Bronze Star Medal by Lt. Gen. George E. Stratemeyer ‘or | 


meritorious service performed while a lieutenant colonel with the Eighth Air Force 

during 1944. At the presentation at Mitchell Field, Hempstead, N. Y., on Jan. 19 «re: 

(left to right) his son, William R. Boyd IV: Gen. Stratemeyer: Mr. Boyd: his wile 
Mrs. William Boyd III; and his mother, Mrs. William R. Boyd. Jr. 
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“Service Station history has proved time and 
again that the best service dispensing equip- 
ment is always the least expensive, the most 
economical to operate and the most effective.” 


YOU’LL WANT TO READ 


@ The statement above at right 
is true of all equipment from lubri- 
cating guns to gasoliné pumps, from 
anti-freeze testers to out-door light- 
H. ing—and naturally it’s true about 
si tire inflating equipment. The new 
. Eco Tireflator meets these require- 
ments of economy and effectiveness 
and in addition, it is the most profit- 


able tire inflator as well! 


éf 


if 







“Build profits on a free service?” 
































~ os 
\ you ask. Certainly! Substantial prof- = = me 
its in time-saving, customer good will SS T=: Ss 
plus actual dollars and cents profits SSS 
from the sale of tires and other prod- x SS , SESS 
ucts and services are yours with the 7 ay 
n new Eco Tireflator. 
nd- Yes—it’s amazing but true —Eco’s 
| Tireflator with Eco’s BALANCED 
it INFLATION* program will build 
important profits for any progres- 
sive, merchandising-minded Service 


Station. You'll find the complete story 
in Eco’s new book, “Amazing Profits 
Out of Balanced Tire Inflation*.” 
Send for it today — it’s truly a book 


you'll want to read! 





“Copyright 1947 Service Station Equipment Company 












AMAZIVG PROFITS OT OF 


BALANCED 
TIRE TNPLATION 









SERVICE STATION EQUIPMENT COMPANY 
MUSKEGON, MICHIGAN 


Send me your new, FREE book,“Amazing Profits Out Of 
Balanced Tire Inflation.” 
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For Sale 


ONE BLACKMER PUMP, 3 inch, 100 gal. per 
min., 25 cycle 2 HP gear driven motor, like 
new Will sell for $200.00. LEE G. DOB- 
SON, 405 Teall Ave., Syracuse 3, N. Y. 





STORAGE TANKS 


10,000 to 20,000 gal 
Horizontal & Vertical 
Quick Shipment 


BOX #344 








FOR SALE 


New, War Surplus, Davis Vapotesters 
and Mine Safety Appliances Co. ex- 
plosimeters mod no. 2. Price $20.00 


each 
DIXIE PETROLEUM CoO. 
Box 144, Grayson Station 
San Antonio, Texas 








FOR SALE 


Three Bulk Plants, all located in Coun- 
ty Seats in Alabama, selling yearly 
about 1,000,000 gallons gasoline plus 
kerosene, tuel oils, lubricating oils and 
sreases. Fine opportunity for a good 
hustler. Reason for selling, age and 
heaith 


BOX 350 








FOR SALE 


Model 60 Wayne Computing Pumps 
$125.00 each. 


Model 70 Wayne Computing Pumps 
$145.00 each. 


Most other makes and models comput- 
ing pumps $100.00 to $145.00. Guaran- 
teed to be in good working condition. 


Painted Mobilgas and Shell colors. 
M. C. MOORE 
Socony-Vacuum Bidg. Chicago 5, Ill. 








USED STEEL TANKS 


33—4200 GAL, CAP. VERTICAL 
6—12,000 GAL. CAP. HORIZONTAL 
3—21,000 GAL. CAP. VERTICAL 
sS—-20,000 GAL. CAP. HORIZONTAL 
9—42,000 GAL. CAP. VERTICAL 
2—210,000 GAL. CAP. VERTICAL 
3—420,000 GAL. CAP. VERTICAL 
SHIPMENT N. Y.—NEW ORLEANS 
LOS ANGELES 
DARIEN CORP. 
60 E. 42nd St., N. Y. 17, N. Y. 








STEEL STORAGE TANKS FOR SALE 


15—35,000 Barrel Capacity 
1—10,000 Barrel Capacity 
3—250,000 Gallon Capacity 
2—45,000 Gallon Capacity 
2—33,000 Gallon Capacity 
Have available various others 


We welcome all inquiries 
WANTED 
Plants for dismantling at any location 
EMPIRE TANK & SALVAGE CO. 
1451 Broadway, New York 18, N. Y. 
Tel. La. 4-5760 








For Sale 


FOR SALE: 4250 gallon, two compartment 





FOR SALE 


9—24’ x 20’ welded steel storage 
tanks, 67,000 gallons, bottom and 
Ist ring %”, 2nd ring *%”, 3rd ring 


7? 


Ye", top %&”. 


37,500 gallon tanks, welded, 20’ x 

16’, %” bottom, *%” shell, ” roof. 

20—27,000 gallon tanks, welded, 17’ x 
16’, %” bottom, %” shell, ;.” top. 

1—-77,000 gallon API tank, 25’ x 21’, 
4%” bottom, 4” shell 

5—-5,000 barrel welded tanks, 28’ 15,” 
x 33’6”, bottom 7.65 

16-——acid warming tanks, 9'6” x 8’, %” 
plate, 4200 gallons capacity 

1—11’ x 35’ tank, horizontal, riveted, 
%” plate, 25,000 gallons 

1—11’ x 24’ tank, horizontal, riveted, 
%” plate, 17,000 gallons. 

1—9'3" x 28’ x %” welded vertical 
tanks, 15,000 gallons 

1—10’ x 9’ tank, 5800 gallons capacity. 


ROGERS AND WRIGHT, INC, 
710 Peoples Building 
Charleston, West Virginia 
(Phone 30-171) 


standard steel semi-trailer. Meets all ICC 
requirements. Has air brakes. Perfect operat- 
COMPANY, Spartanburg, South Carolina. 

FOR SALE—1945 Model W.A. 22 White trac 
hauled recently Also one 1946 Fruehauf semi 


trailer, three compartment 4020 gallon ca- 
pacity, equipped with electric wind hose reel 


automatic shut off, and printer with pumping 


unit on tractor, Westinghouse air brakes, 1000 
20 tires. Complete unit in excellent cordi 


Phone: 9-5641 


For Sale 


condition. Price—$2500.00 ODOM OIllI 


has been driven 10500 miles, engine over 


feet of 1% hose, 2 in. Brodie Meter with 


Will sell tractor for $2,700 or trailer 
$3,800, or complete unit for $6,500 Can 
seen at 405 Teall Ave., Syracuse, N. Y 











STEEL VESSELS 
100 STEEL VESSELS AVAILABLE 


102” O.D. x Approx. 22’ Long—%” & 
1%” ASTM A-70 fire box steel—-weight 
approx. 10 tons each 


Suitable for fabricating or converting 
into: 


Storage Tanks Towers 
Gas Holders Pressure Vessels 
Acid or Liquid Containers, etc. 


Currently installed for retort fur- 
naces. May be used or purchased in 
present form, or we will contract for 
reconversion in our own shops. 


Selling Prices Open to Negotiation After 
Discussion on Form and Number De- 
sired. 


Prints and Specifications Available 
Upon Request 
THE PERMANENTE METALS COR- 
PORATION 
Permanente, California 
Phone—Mountain View 501 


FOR SALE 


6” OIL SUCTION HOSE (Unused) 
Complete with Nipples and Flanges 


25’ & 30’ Lengths—$182.50 


Guaranteed Quality, f.o.b., Phila., Pa 


WRITE FOR SAMPLE 


HERCULES HOSE & RUBBER CO. 
2316 No. Carlisle St. 
Phila., 32, Pa. 








FOR SALE 
YOUR SELECTION 


38—Semi-Trailer Tanks 
Gallonage 2000 to 5000 
Frame and Frameless style 
Prices $950.00 to $4750.00 


Also late model Brockway and Mack 
tractors. 


Write or call for details. 


TRAILER COMPANY OF LANCASTER 
Sub. of Lancaster Motor Truck Service 
Lancaster, Pa. Phone 6101 





Wanted to Trade 











FOR SALE 


STEEL STORAGE TANKS 

4— 9,800-Gallon, 8’ x 26’ 

5—74,000-Barrel, 115’ x 40’ 

1— 5,500-Barrel 

4— 8,000-gallon coiled and non- 
coiled tank car tanks. 

5—10,000-gallon coiled and non- 
coiled tank car tanks 


Available at Once 
Other Tanks Too! ! 
IRON & STEEL PRODUCTS, INC. 


43 years’ experience 


General Office New York Office 
13456A S. Brainard Ave. 120 Liberty Street 
Chicago 33, Dlinois New York 6, N. Y 


Phone: BAYport 3456 Phone: BE 3-823 
“ANYTHING containing IRON 


or STEEL’’ 





TOWING FOR 
CRUDE OR PRODUCTS 
We have a boat and barges for towing 
petroleum products and wish to make a 
contract to tow at reasonable rate in 
return for crude or products 


BOX 348, 





Distributors Wanted 











DISTRIBUTORS WANTED 


To take over a line of tires made by 
a national maker. The brand name is 
well known over a wide area. They are 


high-quality, modern design, competi- 





tively priced, and backed by sales and 


promotional help 


Write for details 
BOX 351 


c/o this magazine 





oats 
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Situations Open 


ACCOUNTANT AND OFFICE MANAGER 
with experience in field of marketing, motor 
transportation compounding etc. by old estab- 
lished Independent Write stating age, educa- 
tion, experience and salary required Replies 
confidential. BOX 349 


INDEPENDENT OIL COMPANY in New 
Mexico wants man experienced in management 
and supervision of service stations He must 
be familiar with T.B.A. lines, energetic and 
capable of training employees. Wonderful op- 
portunity for right man. BOX 352 





Wanted 
COST ANALYST 
SPUR DISTRIBUTING CO., INC. 


Box 941 


Nashville, Tennessee 











Wanted to Buy 


WANTED. No. 7, No. 10, or No. 12 Sweetland 
filter press for immediate delivery New or 
used BOX 353 


WANTED TO BUY: 100,000 gallons of kero- 
sene No. 1 oil & 100,000 gallons of fuel oil No. 
2 I am a new dealer in my vicinity with a 
80,000 gailon storage plant Any interest 
shown in this ad will be greatly appreciated 
Please wire, phone, or write to: PETER A 
PALMIER, in care of Palmier Oil Co., 2018 
Fairview <Ave., Schenectady N Y Phone 
3-260 





WANTED 
Grease Kettles 


New or good used equipment available 
for prompt delivery. Phone or write: 


GORDON LUBRICATING CO. 
Carnegie, Pa. 








WANTED TO BUY OR LEASE 


Experienced oil man wants to buy or 
lease wholesale petroleum business in 
Colorado, Texas, New Mexico, Arizona, 
California, Washington or Oregon 


Reply to: Box 345 








STEEL DRUMS 


We can furnish you with recon- 
ditioned steel drums at any point. 
Let us have your requirements. 
We will also buy your empty 
drums. 


BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohie 
Phone EX press 3383 











Professional Services 





ACCURATE LABORATORY TESTS 
GASOLINE Or 
Standard Methods Employed 
Octane Ratings by A.S.T.M. CFR Unit 
THE DETROIT TESTING 
LABORATORY 
554 Bagley Avenue, Detroit 26, Mich. 
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New Book Helps You 
Understand Foreign Oit Operations 


Every well-informed American oil 
man needs a good, over-all working 
knowledge of our foreign oil opera- 
tions ... to understand what is going 
on from day to day ... to see more 
clearly what these developments 
mean to the oil business. 


Leonard M. Fanning’s new book 
“AMERICAN OIL OPERATIONS 
ABROAD” gives the background 
story needed for a clear understand- 
ing of today’s foreign oil develop- 
ments. 


It’s not a ‘dry’ historical record, 
but an interesting, fast-moving por- 
trayal of American oil company op- 
erations in all foreign countries 
Nearly 100 pages of photographs, 
and a liberal use of simple charts 
throughout the text, make the book 
easy to read and the facts easy to 
understand and remember... An ex- 
tensive Appendix provides further 
valuable statistics and data for ref- 
erence use. 


270 pages, 5% «x 8, stiff covers. 
Price $5.00. 


(Ohio purchasers, please add 3% sales tax) 
Order your copy today from: 
NATIONAL PETROLEUM NEWS 


1213 West 3rd Street Cleveland 13, Ohio 








Classified Rates 


“For Sale,” “Wanted to Buy,” “Hel 
Wanted,” “Business portunities,’ 
“Miscellaneous” classifications, set in 
type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion. 

“Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion. 

Advertisements set in special type or 
with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 
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ABOUT OIL PEOPLE 


R. H. Sherman, vice president of 
Creole Petroleum Corp., has resigned 
to act as assistant co-ordinator of 
producing activities with Standard Oil 
Co. of New Jersey. He will continue 
as a director of Creole. His duties 
will be assumed by A. Freie, formerly 
production manager of Creole in 
Caracas, Venezuela, who has been as- 
sociated with Jersey Standard in- 
terests since 1929. 


cd ° ° 





Capt. W. A. Berlin, who has just 
comnleted 5% years of service in the 
United States Army counter intelli- 
gence service, will be back on his old 
job with Pure Oil Co. at Hibbing, 
Minn., soon. Before the war, he spent 
several years with Pure as special re- 
presentative in the marketing depart- 
ment at Hibbing. His Army service 
took him to Europe and he spent the 
last two years at Trieste. 


° fe) oO 


Donald S. Flynn, Ethyl Corp., sales 
co-ordinator, has been transferred 
from Kansas City, Mo., to the New 
York office. He is a graduate of 
Brown University and joined Ethyl in 
1931 as a field representative in the 
New York division. 


° i) ° 


Dr. Paul H. Giddens, Allegheny 
College professor and oil historian, 
has been granted a two-year leave to 
write a history of the Standard Oil 
Co. of Indiana. Dr. Giddens has been 
head of the history and political 
science department at Allegheny since 
1938 and curator of Drake Museum, 
Titusville, Pa., since 1943. 

° ° ° 

I. A. O'Shaughnessy, president of 
Globe Oil & Refining Co. has been 
elected to the board of directors of 
the Nickel Plate Railroad. 

° io ° 

The following Shell Oil Co. promo- 
tions became effective this month: J. 
C. Kelbaugh, district manager at 
Charleston, to district manager of the 
Baltimore district; F. K. Cowhig, dis- 
trict manager at Raleigh, to replace 
Mr. Kelbaugh; and J. C. Hunter, dis- 
trict salesman at Raleigh, to succeed 
Mr. Cowhig. 

oO ° ° 

Frank Haskell, a director of the 
Tide Water Associated Oil Co. for 
many years, is to be honored with the 
assigning of his name to a T-2 tanker 
acquired by the company from the 
U. S. Maritime Commission. The 
“Frank Haskell” becomes the fifteenth 
vessel of the Tide Water fleet 

* . * 

Thomas Nelson, veteran in chem- 
ical research, has been appointed 
director of research and engineer- 
ing at Machinery Lubricants, Inc., 
Boston. He is a graduate of the 
Massachusetts Institute of Techno- 
logy. 
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William P. 
Gaynor, Jr., has 
been elected vice 
president and ap- 
pointed general 
manager of the 
Overseas Tank- 
ship Corp. All 
but one of his 35 
years with Over- 
seas and other 
Caltex affiliates 
have been devot- 
ed to marine ac- 
tivities. Mr. Gaynor is an _ associ- 
ate member of the Society of Na- 
val Architects and Marine Engineers. 





Mr. Gaynor 


Paul G. Blazer, chairman of the 
board of the Ashland Oil & Refining 
Co., has been named to the board of 
directors of the Kentucky Utilities 
Co. 


James J. Cosgrove was elected 
chairman of board of directors of 
Continental Oil Co. on Jan. 21. Mr. 
Cosgrove had served previously in 
that capacity temporarily for several 
months until the post was abolished 
in May, 1947. The position of chair- 
man was re-established at the board’s 
last meeting. 

Previous to his association with 
Continental Oil, which he joined in 
1929 as general counsel, Mr. Cos- 
grove was with The Texas Co. for 
seven years. He was admitted to 
the bar in 1912 after being graduated 
from Cornell University and the Uni- 
versity of Pittsburgh. After serving 
in World War I, Mr. Cosgrove was 
a member of the War Department 
3oard of Appraisers and later a mem- 
ber of the War Department Claims 
Board. In 1921, before joining The 
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Lube oils were 
discussed at 
Northwest Petro- 
leum Assn. con- 
vention by (left to 
right): N. J. Bor- 
lander, Wolf's 
Head Oil Refining 
Co., Oil City, Pa., 
and Lloyd Pen- 
rose, Penrose Oil 
Cow Parkers 
Prairie, Minn. 


Texas Co., he served as special at- 
torney to the commissioner of in- 
ternal revenue. 
° ° ° 

P. C. Thomas, manager of Shell Oil 
Company’s St. Louis marketing divi- 
sion, has been transferred to the West 
Coast as Los Angeles division man- 
ager. The St. Louis post will be as- 
sumed by J. W. Pegg, former exe 
cutive assistant to P. E. Lakin, vice 
president in charge of marketing. 
Mr. Thomas started with Shell in 1932 
and has been division manager at St. 
Louis since 1940. Mr. Pegg joined 
Shell in 1937 and had his former job 
since 1945. 

° ° ° 

T. N. Bath of Shell’s Detroit divi- 
sion has gone from the position of 
sales manager there to the lubricants 
department in New York 4s assistant 
manager in charge of the industrial 
section. . .N. H. Miles, acting sales 
manager at Baltimore, succeeds Mr. 
Bath in Detroit. 


° ° ° 


Frank W. Abrams, chairman of 
the board of Standard Oil Co. (New 
Jersey), was awarded the honorary 
degree of doctor of engineering Jan. 
24 at Rensselaer Institute, Troy, N. 
Y. Speaking at commencement ex- 
ercises, Mr. Abrams emphasized the 
need in management and labor rela- 
tionships for study of human rela- 
tions, social problems and good citi- 
zenship. Both management and la- 
bor, he added, “have a large stake in 
education and should increasingly 
support it because educated men are 
less extreme in their views.” 

° ° ° 

William R. Kelly, manager of the 
TBA department, Sinclair Refining 
Co., has won his private pilot’s cer- 
tificate from the CAA. According to 
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Andree, merchandising man- 
ager at Sinclair, Mr. Kelly plans to 
later acquire a multi-engine rating. 
Q oO ° 

Clyde J. Hurst, formerly with the 
Deep Rock Oil Corp., is now associ- 
ated with the Petroleum Trading & 
Transport Co., Tulsa, and H. E. Mc- 
Cormick of Petroleum has recently 
resigned ... Both Petroleum and the 
Three Rivers Refinery are headed by 
A. F. Boudreau. 


o © ° 


Thomas D. Higgins and H. Page 
Dyer advanced this month at Sun Oil 
when that company raised several 
branch offices to district office status. 
Mr. Higgins, former regional man- 
ager of TBA sales at Pittsburgh, be- 
came district manager at Beaver, Pa., 
and Mr. Dyer, former manager of the 
Brownsville, Pa., branch office, be- 
came district manager at that sam« 
locality. 

D. G. Ubersax, former branch man- 
ager at Beaver, is now regional trainer 
at the Cleveland district office. 

Azel Meadows, Jr., succeeds Mr. 
Higgins as regional TBA manager at 
Pittsburgh. 


aa - * 


Maj. Gen. Stephen G. Henry has 
joined Ethyl Corp. as an executive at 
the manufacturing plant at Baton 
Rouge ....A graduate of Louisiana 
State University, he previously was 
associated with Ethyl in 1930 while 
on leave of absence from the Army 
to study automotive engineering in 
connection with the program for de- 
velopment of motor transport and 
tank operations ... A veteran of the 
Mexican border crisis in 1916 and of 
World War I, General Henry, in 
World War II, served as commanding 
general of the 20th Armored Division, 
Camp Campbell, Ky., and was subse- 
quently awarded the Distinguished 
Service Medal. 

° oO ° 

E. D. Cum- 
ming succeeds A. 
J. Galloway as 
regional vice 
president of the 
Shell Oil Co. in 
Houston. Mr. 
Cumming joined 
Shell in 1923 af- 
ter being gradu- 
ated from Ala- 
bama_ Polytech- 
nic Institute. Ac- 
tive in refinery 
technology, he 
became vice 
president in charge of manufacturing 
in 1939. During World War II he 
served as director of refining for 
PAW. He returned to Shell in 1944 
as vice president in charge of explor- 
ation and production on the Pacific 
Coast. Since 1946 he had been sta- 
tioned at Shell's London office. 


Mr. Cumming 
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“Johnny-on-the-Spot” 


FOR INDUSTRY—AND YOU... 








... that’s the 


MACHINERY, SHIPS, PLANES world over CARS, TRUCKS, FARM MACHINES by the 
get correct lubrication from Socony- Y million deliver smooth, economical 
Vacuum oils and greases refined power thanks to famous Mobilgas, 
especially for the job. Mobiloil and Mobilgreases 


Flying Red 
Horse! 


‘ of a ho eee Sy ae 


RAINWEAR, CLOTHING, FOOD, PAPER, PACKAGING, hundreds of prod- YOUR HOME stays warmin winter—thanks to Socony-Vacuum’s 
ucts you use daily are made better by Socony-Vacuum’s dependable fuel oil— Mobilheat. Other Flying Red Horse 
Process Products from Petroleum — now improving opera products help make housekeeping easy. In every phase of 
tions in 30 industries living this famous trademark is “Johnny-on-the-Spot.”’ 


81 YEARS LEADERSHIP in a 
Progressive Industry —PETROLEUM! 


SOCONY-VACUUM OIL COMPANY, INC. 


and Affiliates: 
MAGNOLIA PETROLEUM COMPANY, GENERAL PETROLEUM CORPORATION 
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SOCONY-VACUUM 





NEW YORK 4, N.Y 26 B idway e CHICAGO 5, ILLINOIS——59 E. Var Avenuee KANSAS CITY 13, MISSOURI-—925 Grand Avenuee DETROIT 
Buren St. e BALTIMORE 2, MARYLAND—10 Light St. e MILWAUKEE 4 MICHIGAN —903 West Grand Blvd. eST. LOUISS, MISSOURI 1140 Linde 
ISCONSIN—-907 Scuth First St. e CLEVELAND 15, OHIO—1422 Euclid Blvd. e DALLAS 1, TEXAS Magnolia Petroleum Cx Magr iB 
Soconyv-Va ™ maintains many other conveniently located service offices t 


d fast cooperatior 























CHC ually 


Yes, here is unsurpassed quality in a brand new gasoline 


pump ...the Gilbarco “996”... for station operators 
with an eye to the future. Its vital components have 
been proved in the field to be completely dependable. 
The “996” is a short pump, sleek and ultra-modern. 
And it is equipped with Gilbarco’s famous Easy Reach hose— 
a standard length of hose on the side of the pump for normal 
deliveries, with additional footage inside which can be 
e extended to serve hard-to-reach cars. 
Write for a catalog. 


GILBERT & BARKER NUFACTURING COMPANY e WEST SPRINGFIELD, MASS. © TORONTO, CANADA 








